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Antique Oriental Necklace Showing Wonderful Carving. Now Owned by a Member of the 
New York Diamond Trade 


(See Text on Page 79) 
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Dessert Fork, George Washington Pattern 


Long-Life Siteer Plate 
& 


ASHIONABLE society matrons endeavor to add 

a touch of individuality and distinctiveness to 
their affairs, and this has been accomplished at lunch- 
eons in the most fashionable country clubs of the 
country by the use of the deservedly popular George 
Washington and Molly Stark patterns of Alvin Long- 
Life Silver Plate, shown in the illustrations. 


Take advantage of the national advertising cam- 
paign now featuring the patterns used at these 
affairs, and by doing so add a host of satisfied 
customers to your list. 


ALVIN SILVER COMPANY, SAG HARBOR, N. Y. 


Makers also of Alvin Sterling Silverware 


New York OFFICE: 
20 Maiden [Lane 
CHICAGO OFFICE: 

10 S. Wabash Ave. 


Illustrated below, in reduced size: 


Dessert Spoon, Molly Stark Pattern 
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What Becomes of the Gold? 
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NE of the curiosities of the golden flood 

which has poured in upon the people of 
the United States since the beginning of the 
war is the addition of over $300,000,000 
worth of gold manufactures to their already 
large stock of personal effects of this char- 
acter. 

The additions made to the already existing 
stocks of material manufactured from the 
precious metal have been, says the Trade 
Record of The National City Bank of New 
York, exceptionally Jarge during and since 
the war. In pre-war years, says the Bank’s 
statement, we were accustomed to utilize 
from 25 to 30 million dollars worth a year 
of “new gold” in the “manufactures and 
arts.” The term “new gold” represents the 
sum actually added to the existing stock of 
gold manufactures and is exclusive of the 
large quantities of old material turned in at 
the assay offices and there transformed into 
condition in which the metal could be re- 
utilized for similar lines of work. 


Most of the gold used by the manufac- 
turers of the country is presumably pur- 
chased direct from the assay offices and the 
mints, and the reports of the Director of 
the Mint show that these purchases prior 
to the war averaged about $35,000,000 a 
year of “new material,” and $8,000,000 a year 
of “old material.” In 1916, when our im- 
ports of gold jumped to practically $500,000,- 
000 and the earnings of the people were also 
greatly increased, the sales of “new gold’’ 
by the assay offices and mints jumped to 
$41,000,000 and of “old material” practically 
$10,000,000; in 1919 $56,000,000 of the “new 
material,” and the “old material’’ $20,000,000; 
and in 1920 the “new gold” sold exceeded 
$60,000,000 in value, while the total for 1921 
will approximate $40,000,000. The additions 
of “new gold” since the beginning of the 
war have aggregated over $300,000,000 and 
brought the grand total of governmental 
sales of “new gold” for industrial purposes 
since 1880 up to approximately a billion 
dollars. Most of this was transformed into 
manufactures for use of the people of the 
United States, as the value of exports of 
gold manufactures is comparatively small, 
seldom reaching a million dollars a year. 

In other parts of the world the normal 
consumption of gold for industrial purposes 
is also large. Studies of this subject made 





by the United States Mint Bureau in the 
years immediately preceding the war indi- 
cated that the world’s industrial consump- 
tion of gold had aggregated about two bil- 
lion dollars in the short period 1890-1910, 
of which about 20% was used in the United 
States. 


In the occidental world alone the 











total consumed for manufacturing purposes 
was about 1% billion dollars in the twenty- 
year period and an estimate for the Orient, 
chiefly India, brings the total world con- 
sumption in the twenty-year period up to 
fully $2,000,000,000. While much of the 
gold entering India disappears and is re- 
ported as “buried,” the Indian Government 
states officially that the uncoined gold im- 
ported into India may be considered as to 
be used for ornaments and manufactures, 
and the Statesman’s Year-Book of 1921, in 
recording the heavy gold imports of India, 
remarks that “gold is used chiefly in the 
form of ornaments.” 

These figures, which indicate a world 
consumption of fully $2,000,000,000 worth 
of gold for industrial purposes in the short 
period 1890-1910—an average of about 
$100,000,000 per annum—throw, adds the 
Bank’s statement, an interesting side light 
upon that much discussed question of “what 
becomes of the gold.” World statisticians 
estimate the total outturn of gold in the 
world since the discovery of America at 
slightly more than $18,000,000,000, while the 
annual studies of the United States Mint 
Bureau regarding gold monetary stocks in 
all the countries of the world have never 
disclosed the existence of more than 8% 
billion dollars as the grand total of gold 
monetary stock visible in all parts of the 
world for which records can be had. With 
a record of over $18,000,000,000 of gold 
produced and less than $9,000,000,000 known 
to exist in monetary form or as a basis for 
currency, it is quite apparent that the share 
of world gold utilized for other than mone- 
tary purposes is larger than usually sup- 
posed. The-known quantities used for 
manufacturing in the twenty-year period, 
1890-1910, were slightly more than $2,000,- 
000,000 while the world production in that 
twenty-year period was slightly less than 
$6,000,000,000, suggesting that perhaps as 
much as one-third of the world’s gold out- 
turn is now being used for industrial pur- 
poses. 

Probably three-fourths of the gold used 
in the United States for “manufactures and 
arts” is utilized for jewelry, watches, etc. 
Experts estimate that the quantity supplied 
to the denta! trade averages about $4,000,000 
a year, of which, however, considerable 
percentage is returned by them in the form 
of gold obtained from “old work,” while 
recently published estimates of the yellow 
metal used in the manufacture of gold leaf 
puts the average at about $1,000,000 a year. 
The mere remelting of old, unused, and 
sometimes forgotten jewelry during the war 


added more than $100,000,000 of gold to the 
world’s stock available for monetary pur- 
poses. 





Those Roman Art Collectors 





A HISTORIC glimpse into the two fac- 


tors, war and goldsmithing, should 
surely be appropriate to these days. Never 
before, nor since, has the world seen such 
an acquisition of works or art through 
military conquest as that following in the 
footsteps of the victorious armies of old 
Rome. Not only towns but even entire 
nations, yes, continents, were depleted of 
their masses of luxurious art treasures. 
And those Eastern peoples were the most 
prolific producers as well as originators of 
the arts of luxury (silks, embroideries, 
jewelry, utensils in the precious metals, 
etc. ). 

Picture the victorious Roman general, 
his face painted, clothed in purple and gold, 
driving up to the Capitol, through the 
cheering throngs of citizens, in his gilded 
chariot adorned with ivory and drawn by 
four white horses. A laurel crown is on 
his head and laurels are in his right hand, 
and an ivory sceptre mounted with an 
eagle in his left. Following him come the 
spoils: . Statues, paintings, precious vases, 
armor, tripods. Pliny, the elder, tells of 
these “triumphers.” He says: “The 
triumph of Pompey caused to be born 
the fashion for pearls and stones, as that 
of L. Scipio and Manlius caused the love 
for works of gold and silver chasing, of 
lovely Oriental stuffs and bronze beds for 
the tables . ... In the third triumph of 
Pompey, won over the priates of Asia 
a chess-board furnished with all its pieces, 
and formed of two enormous precious stones 

‘ The queen of these chess-men was 
of gold. There were likewise among the 
spoils of this triumph three table beds, 
gold vases ornamented with stones, vases 
sufficient to garnish nine buffets; three 
statues of gold representing Mars, Minerva 
and Apollo; 33 crowns of pearls; a mass- 
ive piece of gold representing a mountain 
with stags, lions, fruits of all kinds, and 
around which was chased a golden vine; 
a grotto of pearls with a solar dial and a 
portrait of Pompey done in pearls.” 





With the admission to citizenship recently 
of Gerome Desio, seventy-four years old, a 
resident of Washington, D. C., since 1874, 
and one of the leading local manufacturing 
jewelers, one of the most remarkable cases 
in the history of the naturalization bureau 
came to a close. Desio, who numbers among 
his customers and friends some of the most 
prominent Americans, is a graduate of the 
District Americanization classes. 
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“GIFTS THAT LAST” 


Articles of Gold are 
reputed to be long-lived. 


Stellite, the new knife 
metal, due to its non-rust- 
ing and non-staining fea- 
tures will earn a similar 
reputation. 

The high polish which 
is not affected by climatic 
conditions or acids is prac- 
tically permanent. The 
edge is keen and long last- 
ing. 

Knife movements of 


Stellite with Larter 14K 





Green Gold Sides are truly 
“GIFTS THAT LAST” 
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Hayden on Ear-Rings 
cassamnetnie 

N his “Bye-Paths in Curio Collecting,” 
I Arthur Hayden has an interesting story 
to tell about ear-rings. We will repeat it. 

“Far-rings are the last relic” of 
barbarism to which woman clings 
tenaciously. It is true that throughout 
the ages persons of distinction have 
worn ear-rings, but the root idea behind 
the piercing of the ear 1s that expressed 
in Hosea, ‘Mine ears hast thou bored, thou 
hast accepted me as thy bondservant for 
life’ But precedent sways of the world of 
fashion, and the ear-ring can claim to have 
survived its real opprobrious | use. Ear- 
rings have been discovered in Egyptian 
tombs, belonging to a period centuries be- 
fore Christ. Greek and Roman, Egyptian 
and Byzantine forms are well known on 
museum shelves. Roman ladies in London, 
‘shortly after the birth of Christ, wore ear- 
rings and safety pins prettier than the 
modern pattern, In the Middle Ages the 
fashion of wearing ear-rings was kept alive. 
They were in use in England from the 
Norman conquest and possibly earlier by 
the Saxons. Shakespeare and other con- 
temporary writers show that men wore 
them in Elizabethan days. Master Mat- 


thew, in Every Man in his Humour, says, - 


T will pawn the jewel in my ear.’ In the 
XVI. century an exaggerated form of ear- 
ring in the form of a key tempted Dog- 
berry to say in Much Ado About Nothing. 
‘They say he wears a key in his ear and a 
lock hanging to it.’ Apparently it was the 
fashion for men to wear one ear-ring and 
women two. The ‘Chandos’ portrait of 
Shakespeare shows him wearing a thin plain 
gold ear-ring. 

“The portrait of Charles I. by Vandyck 
shows that in the middle XVII. century the 
fashion had not been discarded by men. 
The King had a huge pearl in his ear, and 
this same pearl was exhibited by the Duke 
of Portland at the Stuart Exhibition in 
London in 1889, and with it was a letter 
in the handwriting of ‘Mary Princess of 
Orange (Mary II.),’ as the catalogue de- 
scribes her: ‘This pearle was taken out of 
ye King my grandfather’s ear after he was 
beheaded and given to ye Princesse Royall.’ 

“The portrait of Elizabeth, Queen of Bo- 
hemia, the sister of Charles I., engraved 
by William Jacob Delff, shows another 
fashion. A large oval pearl is seen in her 
left ear, secured by a black cord fastened 
to the ring and passing through the ruff. 
This is a curious usage, the precursor of 
the tiny modern safety chain for brooches 
and pendants. This unfortunate princess, 
termed the ‘Queen of Hearts’ by loving 
adherents, died in Leicester House, Leices- 
ter Square; the present English royal family 
are descended from her. Sir Thomas 
Wootten addressed his well-known ode to 
her which begins ‘Ye meaner beauties of 
the night.’ 

“Portraits of the old masters show the 
various phases of the ear-ring.  Titian’s 
La Bella has elaborate ear-rings. Most of 
the old Italian portraits show resplendent 
Jewels. Piero della Francesca’s portrait of 
a ladv in the Pitti Gallery, at Florence, 
shows a band of jewels around the head, a 
gold tissue head ornament and a pear! neck- 
lace with a rich pendant of emeralds and a 
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large pearl. In place of the ear-ring, as 
the hair is worn very low, concealing the 
ear, is a large pen [sic?] jewelled pendant 
hanging from the band around the forehead. 
“Spanish and Dutch old masters exhibit 
a fine array of ear-rings, The Spanish va- 
riety is a drop form, with a star or jewelled 
ribbon at the top; rubies and diamonds and 
emeralds were much favored. Dutch ladies 
wore drop ear-rings of beautiful design. 
Gerard Terboch’s XVII. century picture 
‘The Letter’ at Buckingham Palace shows 
a young Dutch patrician lady with cluster 
ear-rings and long jewelled pendant. Por- 
traits of Rembrandt’s wife indicate heavy 
pearl ear-rings, and a portrait of Rembrandt 
himself has jewelled ear-rings in his ear. 
“Eighteenth-century Italian ear-rings have 
appealed to the collector by reason of their 
ornate and beautiful design. Some have a 
gold crescent to which is suspended seed 
pearls made in filigree work pendants, 
usually three in number. This seed pearl 
filigree work with stars and pendants most 
finely wrought is only two or three inches 
in length, but exhibits delightful character. 
Sicilian and peasant ear-rings of the Medi- 
terranean have been much collected, and 
some of the designs are not to be found 
elsewhere and represent a type of crafts- 
manship of a high and original order. 
“Josiah Wedgwood produced ear pend- 
ants, which were known as ‘ear-drops,’ in 
jasper ware in delicate blue and lilac with 
cameo medallions having cut steel mounts. 
In later days these solid ear-rings were 
made of agate, as shown in a portrait of 
an early XIX, century lady seated with 
an open book. Another portrait, in date 
1842, shows the early Victorian ear-ring at 
its zenith; other forms had two gold balls 
or pearls suspended from a, bar by little 
chains. Others again were of clear or 
clouded amber, long and pointed, and large 
clusters of grapes made in turquoise blue 
enamel with broad vine leaves in gold 
were in vogue.” | 








Japanese Art Metal Work 





soy N the manipulation of metals and amal- 

gams like the shakudé, iron enameled 
with gold, silver and bronze, the Japanese 
are past masters. The endless versatility 
and brilliancy of idea which they display, 
for instance, in their sword guards, is mar- 
vellous. They have a way of combining 
alloys with pure metals and of producing 
effects by the inlaying and overlaying of 
metals—often introducing half a dozen dif- 
ferent metals into a space not covering an 
inch, in order to produce.a picture of differ- 
ent colors—far beyond the reach and skill 
of Western artisans. Braziers, incense 
holders, water-tanks, flower vases, standing 
lanterns, memorial tablets and tomb doors 
gave the bronze workers abundance of op- 
portunity to show their skill in handling 
metal also in larger dimensions. The big 
bell of Kyoto, 14 feet high by nine feet two 
inches in diameter, proves that they were 
thoroughly initiated into the secrets of 
bronze casting. 

“The casting of a memorial lantern, or 
column for some temple, was usually a pub- 
lic and outdoor affair attended with festive 
hilarities. Furnaces, bellows, casting pots, 
tools and appliances were brought to or 
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prepared at the spot, and the details of the 
process were watched by holiday crowds. 
Their methods of bronze casting and their 
jealously guarded secrets of alloy, niello 
and metallic work seem to be of Chinese, 
Persian or Indian origin. At least such is 
the opinion of experts. The forms and 
shapes of old temple ornaments and flower 
vases, in my opinion, point unmistakably 
to a Persian origin. 

“There is a grace and freedom in their 
work, despite its manifold and minute and 
delicate details. Nobody can compete with 
them in representing, for instance, the un- 
dulating lines of a lotus leaf. The fidelity 
in the most minute markings of leaf and 
flower, even to the motion and color of 
rain-drops on their cup-shaped surfaces, is 
amazing as it is inimitable. Their bronze 
birds, fishes and insects seem to be instinct 
with life, so true are they to nature. In 
expressing the attitudes and motions of 
fish and fowl, and the sportive grace of do- 
mestic animals and little forest creatures, 
they have never been surpassed. Remark- 
able also is their knowledge of the value of 
reflected light in relation to metal composi- 
tion. It endows their work with a rare 
pictorial quality. 

“In the XV. century the Goto and Sojo 
families excelled in metal works. The 
XVII. century was the classic age for 
metal work. The bronzes of this time 
have a certain severity of form, great vigor 
in the modelling and a dull black color. In 
the following century the forms become 
more graceful in line, and the color effect 
was heightened by the inlaying and over- 
laying of metals. This age also produced 
the greatest workers in cire perdu. The 
principal artists of this period were Seimin 
and Taoun, both incomparable in the mas- 
tery of their material; Tiyo, Keisai, Jic- 
gioko, Somin, Seifu, Tokusai and Nakoshi. 
The signature of any of these men on a 
piece of work guarantees its artistic value. 

“Although modern work does not come 
up to the standard of the old, it is at times 
very beautiful. The bronzes, set with 
jewels, which created such a sensation at 
the Centennial Exposition at Philadelphia, 
show that the metal workers still possess 
some originality. These jewel-incrusted 
bronzes have a story. On the hilt, handle 
and scabbard of the samurai’s swords from 
two to 20 ornaments were embedded, 
wrought in metal, with the highest art of 
the metallurgist. After the issue of an im- 
perial edict in 1868 the vise of swords was 
suddenly abolished and the samurais, im- 
poverished as they were, were practical 
enough to dispose of their feudal weapons. 
The market, consequently, was glutted with 
an amazing stock of sword jewels. By a 
happy thought these gems of art were ap- 
plied to bronzes, and the results were these 
quaint vases and jars, which look like the 
‘Holv Grails’ of some Eastern legend.”— 
Sadakichi Hartmann, in Japanese Art. 





New Enterprises. 





J. M. Harris, opened a jewelry store at 
Marion, Ia. 

R. Gow & Co., has opened a jewelry store 
at Hibbing, Minn, 

A. W. Schenker has opened a new jewel- 
ry store at 15 West Park St., Butte, Mont. 
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The News from England 





Experiments to Increase Value of Colored Stones—Queensland Sapphires 
and Black Opals—New Silver Lode Reported—The Mining of Rubies 














Lonpon, Oct. 6.—Believing that the ex- 
periments said to be under way at Reno for 
increasing the value of colored gems by 
the introduction of radium may be of prac- 
tical worth. A London chemist has manu- 
factured a moderate-priced substitute for use 
in further experimental work this side. This 
substitute, mesothorium, has been produced 
in considerable quantities. According to the 
report received here the rich colors of rubies, 
sapphires and other valuable gems are pro- 
duced by impurities in the stone and by sub- 
jecting poorly colored stones to the influ- 
ence of radium the impurities are disinte- 
grated and spread, thus imparting a rich 
glow. Scientists here say that it should be 
possible to increase the value of a ruby or 
emerald or sapphire by the use of radium, 
but that the improvement in color would 
most likely not be permanent since the ultra- 
violet rays of the sun are an antagonistic 
factor. If, however, the radium experi- 
ments prove successful and practical meso- 
thorium, it is claimed here, will make the 
operation far less expensive. A radium ex- 
pert here says that one five-thousandths of 
an ounce would be sufficient radium to color 
a precious stone in four days. The cost 
would be £500. One hundred stones, he 
said, could be treated in a year. 





An agreement with French buyers for the 
control of the marketing of Queensland sap- 
phires and black opals came into operation 
recently, according to Australasian gem 
dealers. The supply of sapphires and black 
opals has exceeded expectations, it seems, 
and so far £180,000 has been paid by the 
French buyers. Sapphires have now been 
found in the basalt country, near Glen 
Innes, New South Wales. Two syndicates 
are prospecting the area and some fine qual- 
ity gems have so far been turned up. 





A new and rich silver lode is reported 
from Invernell, New South Wales, Ap- 
proximately 288 ounces of silver to the 
ton have been obtained from assays of ore 
taken from a drive 70 feet deep along a 
lode three feet wide. Other samples, the 
trade here is informed, are being assayed at 
320 ounces, 352 ounces, and even 376 ounces 
of silver to the ton. 





When the society dame in Britain sallies 
forth to buy something nice in rubies or 
sapphires she seldom gives a thought to 
the adventures of those gems before the 
manufacturing jeweler eventually takes them 
into his keeping. But, nevertheless, the life 
of the ruby before it gets to London is one 
of variety. One of the ruby mine managers 
from Burma—the place where the finest 
pigeon-blood stones emanate—now visiting 
here is able to give some interesting ac- 
counts of ruby mining in that country. Be- 
fore these gems even reach the Irrawaddy 
they have to travel through 60 miles or 
more of desert land, mountain range and 
jungle fastness. But they all converge on 
the gem dealer in the metropolis in course 


of time and from there on to the manufac- 
turing jeweler who fixes them up tastefully 
for the retail jeweler. Only Britishers are 
entrusted with the sorting of the ruby and 
sapphire from the ruck and rubble of the 
Burmese mines. Native diggers with pick 
and shovel break down the earth stratas, the 
dirt being loaded into trolleys which are 
dragged to the top of the mine and the con- 
tents cast into revolving drums filled with 
water. The earth is thus washed away, 
leaving only rocks, shingle and precious 
stones, if there are any. The deposits left 
are then treated by wire mesh process which 
separates all the large stuff, leaving just the 
shingle, which is passed on to the sorters. 
These sit at a small table—one sorter to 
each table—on which is a strong and locked 
box with a small hole at the top end. The 
natives keep the sorters supplied with 
buckets full of shingle which is carefully 
poured onto each table. Very quickly but 
efficiently this shingle is scraped away in 
little blobs by the sorter’s “straight-edge.” 
Occasionally the lynx-eyed sorter spots a 
glint in the mess of fine stones. The minute 
deposit responsible for this glint is imme- 
diately rescued and dropped through the 
hole into the locked box. Every time the 
trained eye detects a flash or glow in the 
dull mass of rubbish something drops to 
the bottom of that box. So the work goes 
on all day, the coolies replenishing the piles 
of shingle on the tables from their tireless 
buckets. At knocking off time (or just be- 
fore) the boxes containing the rough gems 
are locked up in a great safe. Every Satur- 
day the week’s haul is examined by the 
works manager. He seats himself before 
a large and highly polished brass tray. The 
stones, already roughly sorted, are poured 
onto this tray for inspection. Every variety 
of colored gem is there, from the valuable 
ruby and sapphire to the practically worth- 
less spinel and freak stone, sometimes won- 
derful in color, but of little market value. 
After the rubies have been counted and in- 
ventoried and consigned to the great safe, 
the sapphires are dealt with. As each week’s 
haul is sorted, counted and inventoried it is 
sent away through the mountains and jungle 
en route for England, where the rough gems 
are displayed before being cut and polished. 
The Mandalay ruby, valued for its brilliant 
carmine color, comes: from high up in the 
mountain. Mogok, the native town, built 
upon and surrounded by ruby-bearing earth, 
is the center of a vast plain, once the bed 
of a great lake. Mogok today is the center 
of the Burma ruby-mining industry, and the 
whole plain is being dug up and examined 
scientifically for the precious alluvial de- 
posits that exist. The ruby mines run for 
acres and resemble from the outside build- 
ing excavations rather than mine fields. 
Many thousands of people find employment 
in the mountain districts. 








Ray Seney, Mason City, Ia., was recently 
the victim of store*burglars. Just how much 


the thieves stole has not been ascertained. 
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A Unique Carved Necklace. } 





aera recently came into the posses- 
sion of a member of the diamond trade 
of New York a most interesting carved 
necklace, the work evidently of an ancient 
Oriental artist in this line. The beads of 
the necklace are made of nuts which are 
evidently as hard as ivory in the shell and 
of a dense quality susceptible to unlimited 
carving, But the carving itself is of a 
most unusual character showing a perfec- 
tion of detail and a delicacy of workman- 
ship that is remarkable, particularly when 
one considers the extreme smallness of 
many of the figures, In fact, it is only 
through a powerful magnifying glass that 
the really wonderful workmanship on some 
of these beads can be seen and appreciated. 

The necklace, an illustration of which 
appears on the front cover of this issue, is 
somewhat of a mystery to its owner, who 
would appreciate information as to its 
origin and meaning. The carving evidently 
represents fabulous animals, the monkey 
and his attributes being personified in matiy 
ways, but there are also landscapes and 
figures. Many of the figures represent 
savants or wise men, Gods of Good Luck, 
“Hotei,” Momosenium,” “Fukurovoki Jin,” 
God of Happiness, the Wind and Thunder 
God, etc. 

The owner of this unique work is Ru- 
dolph Schweiger, connected with the dia- 
mond importing house of H. Z. & H. Op- 
penheimer, 1 Maiden Lane, who will be 
happy to show the work to anyone inter- 
ested who may care to examine it. 








Morris’ Advise to the Artificer 





667 SAY all classes are to blame in this 

matter, but also I say that the remedy 
lies with the handicraftsmen,. who are not 
ignorant of these things like the public, 
and who have no call to be greedy and 
isolated like the manufacturers or middle- 
men; the duty and honor of educating 
the public lies with them, and they have 
within them the seeds of order and 
organization which make that duty the 
easier. 

“When will they see to this and help to 
make men of us all by insisting on this 
weighty piece of manners; so that we 
may adorn life with the pleasure of cheer- 
fully buying goods at their due price; 
with the pleasure of selling goods that 
we could be proud of both for fair price 
and fair workmanship: with the pleasure 
of working soundly and without haste 
at making goods that we could be proud 
of?—much the greatest pleasure of the 
three is that last, such a pleasure as, I 
think, the world has none like it.”— 
William Morris. 





J. Albert Johnson, Bridgeport, Conn., 
reports that he was robbed of a watch 
by two men, whom he describes as about 
25 years old, one rather tall, slim and 
dark, the other. about five feet and light. 
Both were well dressed, and wore rain- 
coats. The watch it is reported has 
since been located in a New York pawn 
shop. 
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McFadden Bill Gets Hard Blow 





Secretary of the Treasury Tells Senators from Western Mining States that 
Gold Bonus Law Is Not Needed to Protect Gold Reserves, and That 
He Does Not Favor a Tax on Gold Used in the Arts— 

Bonus a Question for Congress 

















Wasuincton, D. C., Oct. 14.—Secretary 
of the Treasury Mellon is not in favor of 
the McFadden Gold Excise Bill. He made 
this plain in a lengthy letter to Senator 
Tasker L. Oddie, of Nevada, replying to a 
resolution signed by 22 Senators from west- 
ern States, asking him to state his position 
on the McFadden measure. “I believe that 
no legislation of this character is needed,” 
said Secretary Mellon in his letter, which 
well-informed observers think signs the 
death warrant of the McFadden Bill. Sec- 
retary Mellon’s letter follows: 

Secretary Mellon’s Letter 


“My Dear SENATOR: 

“IT received your letter of Aug. 17, 1921, 
presented on behalf of Senators from the 
western States, and have been glad to give 
careful consideration to the enclosed resolu: 
tion of the Senators with respect to the gold 
mining industry and the bill which has been 
introduced in the House of Representatives 
(H. R., 5,025), ‘To provide for the protec- 
tion of the monetary gold reserve by the 
maintenance of the normal gold production 
of the United States, by imposing an excise, 
for revenue and other purposes, upon all 
gold used for other than monetary purposes, 
and by the payment of a premium to the 
producers of newly-mined gold, and provid- 
ing penalties for the violation thereof.’ 

“The Treasury’s position with respect to 
this bill has already been stated in my let- 
ter of May 9, 1921, to the chairman of the 
Committee on Ways and Means, a copy of 
which is enclosed for your information. 
The developments which have occurred since 
this letter was writen have confirmed the 
Treasury’s views and have shown that as 
commodity prices return toward normal and 
costs become stabilized on a lower level 
relief should gradually come in the ordi- 
nary course of events from the difficulties 
of which the gold-mining industry has been 
complaining. Already there are signs of 
some improvement. 

“The bill presents two main questions, the 
first of which is of chief concern to the 
Treasury, namely, whether it is necessary 
or advisable to pay the proposed premium 
of about 50 per cent. on newly-mined gold 
and impose a tax on gold used in the arts 
in order to protect the monetary gold re- 
serve of the United States. I think it is 
clear that there is no need for the legisla- 
tion from this point of view. The market 
for gold is international, and in the present 
state of the exchanges the United States 
draws gold from every quarter and receives 
Practically the whole gold production of the 
world, with the exception of what goes to 
the arts. The effect has been an unprece- 
dented gold movement to this country dur- 
ing the past year or more, which has re- 
sulted in net imports many times greater 
than this country’s normal annual produc- 
tion of gold. During the calendar year 
1920, according to the reports of the Fed- 
eral Reserve Board, the net imports of gold 


into the United States in excess of exports 
aggregated about $95,000,000. In the pres- 
ent calendar year, down to Sept. 20, 1921, 
the imports have amounted to over $545,- 
000,000, as against total exports of about 
$13,500,000, or an excess of imports over 
exports amounting to about $532,000,000. 
The figures are not available, of course, as 
to domestic gold production in 1921, but for 
1920 the Director of the Mint reports that 
the total is estimated at $51,048,526. The 
figures for earlier years, with figures as to 
the amounts of gold used in the arts, are 
given in the Annual Report of the Director 
of the Mint for 1920, on pages 72-75. A 
copy of this report is enclosed for your in- 
formation. The amounts of gold used in 
the arts, it appears from this report, in- 
clude substantial amounts of old material 
which do not drain the monetary gold sup- 
ply. I enclose also a copy of the report 
issued by the Bureau of the Census under 
date of Sept. 24, 1921, with respect to the 
condition of the gold mining industry in the 
year 1919, 

“The result of the operations of the past 
few years has been to accumulate in the 
United States the largest monetary gold re- 
serve in its history, and the largest stock 
of monetary gold in the world. The total 
amount of monetary gold in the country on 
Sept. 1, 1921, according to the enclosed 
monthly circulation statement of that date, 
is $3,377,417,980, of which $2,641,061,000 was 
held on Aug. 31, 1921, in the reserves of 
the Federal Reserve System. Since that 
date the reserves have been augmented by 
additional imports, and on Sept. 28 were $2,- 
725,966,000. Imports of gold are continuing 
at a heavy rate, and there are as yet no 
indications that the movement is at an end. 
For your information in this connection I 
am enclosing copies of the statements is- 
sued by the Federal Reserve Board show- 
ing the condition of the Federal Reserve 
Banks as at the close of business on Aug. 
31 and Sept. 28, 1921. I enclose also a 
copy of the Federal Reserve Board state- 
ment of Sept. 30, 1921, which shows the im- 
ports and exports of gold from Jan. 1 to 
Sept. 20, 1921, and their distribution by 
countries. 

“These figures show that there is no 
shortage of gold in the United States, and 
that there is nothing in the position of the 
gold reserves which makes it either neces- 
sary or advisable to encourage by subsidies 
or other artificial means new mine produc- 
tion of gold. As a matter of fact, the mone- 
tary gold supply of this country, instead of 
decreasing, has greatly increased in recent 
years, and is more than ample to meet the 
credit and currency needs of the country. 
The monetary stock of gold of the world 
has also increased during the past 10 years, 
it has been estimated, by as much as $2,000,- 
000,000. 

“The other question raised by the bill is 
one of legislative policy, on which the 
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Treasury is not called upon to express an 
opinion, namely, whether a subsidy or bonus 
should be paid to domestic producers of 
gold because of the hardships which the 
gold mining industry has suffered during the 
period of abnormal war costs. As already 
indicated, I believe that these conditions will 
gradually right themselves without a Gov- 
ernment subsidy, and that the difficulties in 
which the producers of gold have found 
themselves in the meantime are due chiefly 
to the fact that gold is the standard of 
value. It is true, of course, that the price 
of gold, as the monetary unit, is fixed by 
law, but this, in turn, gives compensating 
advantages to gold producers in other times, 
when production costs are low, because of 
the assured market at a fixed price which is 
always available. It is difficult in these 
circumstances to see what special equity 
there is in the claim for a premium when 
costs are high. There would certainly be 
no suggestion of a discount if costs were 
low. 

“The tax which the bill would impose 
upon the use of gold for non-monetary pur- 
poses, while in form a tax, would in fact 
put restrictions upon the free convertibility 
of the currency into gold. If gold could 
not be used, except under heavy penalties, 
for anything else than money, its value 
would be impaired and there would be, in 
effect a clog on the convertibility of the 
currency. One dollar in paper currency, in 
other words, would not buy one dollar’s 
worth of gold, if the gold was to be used 
in the arts. Gold in large quantities, more- 
over, is imported from abroad, and even un- 
der legislation like that proposed could be 
purchased in foreign countries in the open 
market. To put a penalty on foreign gold 
thus brought into this country for non- 
monetary purposes, in order to pay a pre- 
mium to domestic producers, would seem 
to have little or no relation to the protec- 
tion of our own monetary gold reserves. 

“T find upon investigation that in the pre- 
vious administration there was appointed a 
committee to consider the condition of the 
gold-mining industry, and that its findings 
were published in Feb., 1919, and approved 
by my predecessors as Secretary of the 
Treasury. It seems to me that the report 
of this committee is interesting in the pres- 
ent situation, and I am therefore enclosing 
a copy for your information. 

“I have noted particularly the request 
made in the resolution which was presented 
with your letter that if the Treasury be 
opposed to H. R., 5,025, it formulate a pro- 
posal for enactment by Congress to relieve 
the gold-mining industry and protect the 
gold reserve. As already indicated, I be- 
lieve that no legislation of this character 
is needed in order to protect the gold re- 
serve, and therefore have no proposal to 
suggest for this purpose. On the question 
of possible legislation to provide a bonus 
for the mining of gold, the Treasury also 
has no proposal to submit, believing, as in- 
dicated herein, that if such a bonus were 
to be granted it would come as an exercise 
of legislative discretion by Congress. 

“Very truly yours, 
“(Signed) A. W. MEtLton, 
“Secretary.” 


The letter of May 9, 1921, to the chair- 
man of the Committee on Ways and Means, 


(Continued on page 87) 
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The Betrothal Gift— 


The ring, of course, in most cases diamond 


set. 


But some men feel that this event calls for 
more than just the accustomed ring. 


Some other gift that is equally worthy of 
“the finest girl in the world.” 


It must be a thing of dignity, of beauty, of 
intrinsic worth, and something that will 
last through all the bright years toward 
which two hearts are turned. 


You have the answer to the problem. 

















Y ai ch 





Through all the ages women have desired pearls, 
and men have delighted in their power to place 
these iridescent gems about the creamy throat 
of the loved one. 











Origin 





























KARPELES 


of Paris 
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(Continued from page 83) 
to which reference is made in the above 
letter, was as follows: 


May 9, 1921. 
CONGRESSMAN: 

a aie your letter of May 3, 1921, requesting 
my views as to H. R. 5025, introduced by Mr. 
McFadden, “To provide for the protection of the 
monetary gold reserve by the maintenance of the 
normal gold production of the United States by 
imposing an excise, for revenue and other purposes, 
upon all gold used for other than monetary pur- 
poses, and by the payment of a premium to the 
producers of newly mined gold, and providing pen- 
alties for the violation thereof.” 

1 hold the general view that the difficulties in 
which the gold producers find themselves are due 
to the fact that gold is the standard of value. In a 
sense this is the penalty which gold pays for being 
the standard. These difficulties should gradually 
adjust themselves without a Government subsidy 
as deflation progresses and commodity prices return 
toward normal. As I see it, the question of 
whether the Government is to give a bonus on these 
terms to a special class of producers is a question 
of policy which addresses itself to the judgment of 
Congress, and not a question upon which the 
Treasury is in a position to express an opinion. 


Very truly yours, 


(Signed) A. W. MELLon, 
Secretary. 








Australian Sapphire Monopoly 
Abolished 





A FRENCH jewelry journal has received 

from the president of the Committee 
of Sapphire Miners in Queensland, Aus- 
tralia, the following dispatch: “Rubin mo- 
nopoly abolished.” Joyous manifestations 
followed in a letter dated July 20, which 
arrived in Paris on Aug. 30, in that we 
read that the Minister of Public Instruc- 
tion, Mr, Huxham, had stated that, follow- 
ing the arrangement for the monopoly, 
he found 200 miners at Ruby Vale in a des- 
perate condition, dying, so to speak, of hun- 
ger. He immediately communicated this 
situation to the Minister of Mines, and, 
through an article in the Brisbane Daily 
Mail demanded the abolition of the mo- 
nopoly, leaving competition free. 

We hope, states our contemporary, that 
“the lapidaries of France, and the jewelers 
also, will be satisfied and that a brilliant 
resumption of business will be the outcome 
of this good news.” 

The condition of the miners in these fields 
has for some time been very precarious, 
for the conditions left much to be de- 
sired, Readers will recall the fact that we 
stated about 10 months ago that in order 
to assist the men who were then in a par- 
lous condition that an office would probably 
be opened in London; before arrangements 
could be made to market the sapphires 
Rubin Freres secured the monopoly of 
purchases, which has been so dramatically 
ended—London Watchmaker. 








A store burglary was recently suf- 
fered by C. I. Fuller, jeweler, Phoenix, 
N. Y., who lost cash and merchandise 
totaling about $400. The thieves en- 
tered through a rear window which is 
Protected by 16 iron cross-bars. Three 
of the lower bars were removed by cut- 
ting away the wood into which the bars 
were sunk. They rummaged through all 
the cases and drawers overlooking 


jewelry, etc., and taking about $400 worth 
of fountain pens and pencils and some 
change from the cash drawer. 


THE JEWELERS’ 


CIRCULAR 











New England Wholesalers to Organize Association 








President and Other Officers of Massachusetts Retail Jewelers’ Association 
Co-operating with Wholesalers in Formation of New Society 
of Wholesalers 

















Boston, Mass., Oct. 14.—The wholesalers 
of New England are to be organized into a 
powerful association, if the plans discussed 
at a meeting of wholesalers at the Boston 
City Club today are brought to fruition, 

The machinery to accomplish this much- 
desired object was set in motion by Albert 
R. Kerr, president of the Retail Jewelers’ 
Association of Massachusetts and Rhode 
Island, who invited a group of wholesalers 
and the directors of the retail association to 
a dinner at the City Club and to talk over 
the subject of organization. 

For many years it has been the desire of 
the jobbers to form an association and 





ALBERT M. KERR, WHO POINTED OUT BENEFITS 
OF ORGANIZATION 


several attempts have been made from time 
to time, the obstacle apparently being that 
a sufficient number of wholesalers could 
never be interested at one time to bring 
results. The lead now offered by Mr. Kerr 
and other officers of the retail association 
has brought matters to a head and has given 
the wholesalers just the incentive they need. 

President Kerr entered into great detail 
as to the advantages and ‘merits of organiza- 
tion, explaining what splendid results had 
been accomplished by the retailers through 
the medium of their association. It is only 
by such co-operation that the retail jewelers 
have been able to carry out a program of 
changes in the method of carrying on busi- 
ness and of ridding the trade of many evils 
which had been in existence for years. Mr. 
Kerr pointed out how in matters of legisla- 
tion, in social functions and in various ways 
the retailers had been able to concentrate 
their forces so as to effectuate the desired 
objective. He then enumerated the reasons 
for inviting the wholesalers to this meeting, 
which in effect were to bring about the or- 
ganization of the wholesalers and then to 





remedy several flagrant practices which are 
known to exist in the jewelry trade. 

Stress was laid by Mr. Kerr upon the 
value that would accrue from the co-opera- 
tion between the two organizations of the 
retailers and the wholesalers. Wholesalers, 
he said, had always taken an interest in the 
activities of the retail association, but only 
as individuals. Owing to the non-existence 
of any wholesalers’ organization the whole- 
salers had never been able to co-operate to 
the full in the working out of many reforms 
and developments of the trade. 

An outstanding question which demanded 
urgent action was the practice of some 
wholesalers ignoring the retailer and selling 
direct to the public at wholesale prices and 
also to individuals who represent them- 
selves to be retail jewelers, but who had no 
bona fide claim to such pretensions. In past 
years, it was known, the legitimate retail 
jewelers had suffered great losses in trade 
because of this practice by some of the 
jobbers. 

It was difficult for the retail association 
to deal with individual cases where whole- 
salers had violated the regular understand- 
ing of supplying only the retail jewelers, but 
if the wholesalers were thoroughly organ- 
ized then the evils could be dealt with in a 
comprehensive and effective way. 

The proposition outlined by Mr. Kerr 
received general approval of all those 
present, and each one of the company in 
turn expressed his opinion on the two chief 
topics of a wholesalers’ organization and 
putting their “house in order.” It was felt, 
however, that instead of forming a local or 
State wholesalers’ association, the move- 
ment should be extended to the whole of 
New England, the organization naturally 
then becoming more numerous and far more 
effective in removing the trade evils. 

During an exchange of views, the sugges- 
tion was made that the retailers and whole- 
salers, in the matter of business, should 
stand by one another, the wholesaler doing 
all in his power to develop the retail trade 
in New England and the retailer placing his 
trade with New England concerns instead of 
going outside. Helpful ideas along this and 
the other subjects discussed were given by 
Henry Arnold of D. C. Percival & Co., Carl 
D. Smith of Smith Patterson Co., Mr. 
Sanger for Harwood Bros., Inc., Mr. Paul 
of A. Paul Co., Mr. Alberts of I. Alberts & 
Sons, Inc., Ellis Gifford of Fall River for 
the national trade interests committee, Vice- 
President Ricard of Lowell, Secretary Louis 
Smith, Mr, Gidley of New Bedford, Mr. 
Newhall of Lynn, General Tanner of Provi- 
dence, Mr. Durgin of Worcester and James 
Wood of Fall River. 

The meeting was eminently successful 
in every way and promises to usher in a 
new era in the history of the trade. 

At a subsequent meeting of the retail 
directors it was decided to hold the next 
convention of the State association in 
Worcester, March 28 and 29, 1922. 
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ESTABLISHED 1852 
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TRADE MARK 
REGISTERED 


The 
Guarantee 
of Quality 


Handsome diamond rings will be in demand this 
year the same as ever, and if you need such rings 
for a possible customer we can send you assort- 
ments, not only in staple patterns, but in unusual 
designs. 


We have many unusual rings set with emerald 
cut diamonds, navette cut diamonds and oval dia- 
monds, the ring illustrated being an enlargement 
of one of our odd shape emerald cut diamond 
rings. 


Remember when you wish an unusual article of 
diamond jewelry, we have it and our prices are 
based on replacement costs. 


HAYDEN ‘W-WHEELER &- CO:-nc- 
1 Maiden Lane «Factory 72 Spring Street: NewYork 


——— 














October 19, 1921. 








THE JEWELERS’ 











Salt Lake City Jewelers Enjoy Outing 





Members of Local Organization Take Delightful Trip Beyond the Limits of 
Civilization 











Satt LakE City, Utah, Oct. 12—A few 
of the Salt Lake City jewelers recently 
celebrated the birthday of John F. Boes, 
president 
tion, by sta 


of their retail jewelers’ associa- 
rting on a seven-day trout fishing 


been precariously maintaining their toe 
holds for 500 years. Upon the divide the 
knarled and twisted monarchs showed the 
results of their fierce fight for their very 
existence so near the timber line. That 





SALT LAKE CITY JEWELERS IN CAMP AFTER A LONG HIKE 


trip into the most beautiful country im- 
aginable. Mr, McConahay said the jewelers 
were just next door to Heaven, at Camp 
Decker in Fera-land. The geographer says 
it is the Rock Creek Lake Basin, The jewel- 
ers who were there agree that McConahay’s 
description is far superior to the geograph- 
ers, though any words are entirely inade- 


quate to express the grandeur and the 
peaceful beauty of the place. 
Those who made the trip were: J. F. 


Boes, Wm. M. McConahay, J, Fred Daynes 
and W. T. Denn, retail jewelers, and E. H. 
Morton, Fera Decker and Wayne Decker, 
all of the Decker Jewelry Co., wholesale 
jewelers, J. A. Simpson, an Ogden res- 
taurant man and his three boys were also 
members of the party. 

After an early pre-daylight start from 
Salt Lake, they arrived at Holiday Park, 
Fera Decker’s Summer camp on the Weber 
River. There a good hot trout breakfast 
was waiting. 

The automobiles were unloaded and Fera 
Decker and John Boes proceeded to load 
the pack horses. Water melons, cantalopes, 
tomatoes, fresh vegetables, canned goods, 
and in fact everything conceivable for camp 
use seemed to be at hand. When they got 
through the pack horses looked like a forty- 
niner’s prairie schooner with a couple of 
ears in front and a tail behind. 

The party finally set off up the middle 
fork of the Weber River and did not make 
a stop until they reached the falls—that 
has carved a trough out of a granite ledge 
and hurls itself headfirst into the big green 
rock rimmed pool below. 

After leaving the falls the men climbed 
on up past wonderful old granite cliffs and 
slides where the majestic old pines have 


night they camped at the cabin on Washing- 


ton Lake, the source of the Provo Lake., 


They were up and away to a good start 
in the morning, over the dam on Trail lake 
where modern necessities and need of irri- 
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West Rodeo. With the lodge pole pines 
forming the major part of the audience, 
Wayne Decker and one of the Stimpson 
boys succeeded in gracefully being thrown 
from a strawberry roan bronco, who got 
tired of carrying his double load. 

When they got down the forks on the 
Duchesne they crossed on the newly made 
sheep bridge and went back up the scenic 
north fork. 

After six or seven miles in this direction, 
the jewelers left the trail and blundered 
their way up one of the steepest little can- 
yons they had the misfortune to meet on the 
entire trip. But they were soon through 
it and after scrambling over a rocky ridge 
they reached one of the most beautiful spots 
in the world and made their permanent camp 
in that spot. 

The inner man began to assert himself by 
this time. J. T. Boes was voted chef and 
selected Fred Daynes as his first assistant, 
with “Poke” Morton as chief fireman. The 
election was in every way gratifying. 

The next day rafts were constructed and 
Mr. McConahay caught his first trout. He 
didn’t stop with one, but caught a frying pan 
full of them and for the first time in his 
life ate all the trout he wanted, all caught 
by his own hand. 

The jewelers spent a couple of days in 
camp just loafing and fishing, recovering 
from saddle bruises. The Basin to most of 
the jewelers remained still unexplored, so 
with Fera Decker as guide, they set out to 
see it. They visited Hatchery, Mohawk, 
Wall, the beautiful Pine Island Lakes. In 
silence they passed on to Granddaddy Lake 


‘with its sheer cliffs rearing their white 


capped heads high up into the soft blue sky, 
and then followed the timber ridges to camp. 

The following day was spent catching 
fish. The return trip was made on up the 








FISHING 


gation water have spelled the ruin of a 
once beautiful lake. On they went past 
Lost Lake, up through the old Bald Moun- 
tain pass and down the valley of the 
Duchesne. 

Here by way of diversion the jewelers put 
on a vest pocket edition of a real Wild 





FROM RAFT DURING THE OUTING IN THE WILDERNESS 


North Fork to the horseshoe bend, back 
arourid by Agassiz and on up nearly to the 
divide on the Bear River trail. Here they 
branched off and skirted Bald Mountain and 
Reids Peak down the left fork of the 
Weber River to Holiday .Park, the first 
outpost of civilization. 
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HOLD QUARTERLY MEETING 





Board of Directors of Wisconsin Retail 
Jewelers’ Association Transact Routine 
Business Matters at Meeting in 


Milwaukee 


MitwAvKEE, Wis., Oct. 15.—Routine busi- 
ness matters were taken up at the quarterly 
meeting of the board of directors of the 
Wisconsin Retail Jewelers’ Association, 
held on Wednesday at the offices of Treas- 
urer Henry F. Stecher, 276 3rd St. John 
H. Stouthamer, Milwaukee, presided at the 
meeting. 

While enthusiasm was not lacking, those 
present felt the absence of two of the 
regular attendants. William H. Upmeyer, 
Milwaukee, director, was unable to be 
present due to illness which compelled him 
to be confined to his home. Hiram J. 
Smith, Racine, one of the foremost mem- 
bers of the Wisconsin association and a 
director for many years, who passed away 
at his country home at Brown’s Lake last 
week, was greatly missed at the meeting. 
The board passed a resolution of condolence 
on the death of Mr. Smith, which was 
spread upon the records of the board and 
a copy of which will be sent to the widow 
of the late director. 


One subject of considerable discussion 
was the matter of Federal taxation. Repeal 
of the present so-called luxury tax of 5 
per cent was unanimously urged and the 
board endorsed the stand taken by the 
Vigilance Committee. It was pointed out 
that in the matter of tax collection on 
jewelry, if such a tax was to be levied and 
collected, the most simple and economical 
way was through the manufacturer, This 
would eliminate records and bookkeeping 
on sales and taxes for thousands of reiail 
jewelers, and in place would only effect a 
much lesser number if the manufacturers 
were to report the tax. Protest was also 
heard against the discriminatory tax on 
jewelry in the proposed Fordney tariff 
measure. Members of the Wisconsin Re- 
tail Jewelers’ Association will be requested 
to write and wire protest against what is 
considered unfavorable legislation on tax 
matters, to their congressmen and sena- 
tors, 

Reviving activity among local jewelers’ 
clubs was also discussed by the board. 
Since the Summer and vacation period is 
now passed jewelers are again ready for 
a big season and interest in local clubs 
is again keen. Officials of the association 
have not laid definite plans, due to an 
enormous amount of work in connection 
with State, local and fire company activi- 
ties. However, it is planned to provide 
some plans for a State-wide campaign be- 
fore long. 

In attendance at the quarterly meeting 
of the directors on Wednesday, were: 
John H. Stouthamer, Milwaukee, president; 
John P, Hess, Fond du Lac, vice-president; 
A. W. Anderson, Neenah, secretary; Henry 
F, Stecher, Milwaukee, treasurer; Thomas 
J. Dale, Kenosha; Gustave Keller, Apple- 
ton, and James R. Chapman, Oshkosh. 

At the close of the meeting of officers 
and directors of the Wisconsin Retail 
Jewelers’ Association, members attending 
again met to attend the quarterly meeting 
of the National Jewelers’ Mutual Fire {n- 
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surance Co. The board of-directors of the 
first is identical to that of the insurance 
company, 








FIRE INSURANCE MEETING 





Officers Submit Encouraging Reports of 
Growth of National Jewelers’ Mutual 
Fire Insurance Co. 

MitwavkEE, Wis., Oct. 15.—Encourag- 
ing reports of increases in business written 
by the National Jewelers’ Mutual Fire In- 
surance Co., were made by officers at the 
third quarterly meeting of the board of 
directors, held on Wednesday in the office 
of Henry F. Stecher, treasurer, 276 3rd 
St. Although the general situation in 
mutual and old line companies has not been 
entirely favorable during the past year, the 
Jewelers’ Mutual points with pride to a 
continuance of its record growth. 

The total insurance now in force on 
policies written by the Jewelers’ Mutual is 
approximately $4,720,000, which is an in- 
crease of about $750,000 since January 1 
of this year. While there is a possibility 
of reaching the five million mark before 
the close of the year, the board feels cer- 
tain that 1921 will show nearly a million 
increase. Business conditions generally are 
making a marked gain at this time and the 
board is striving to reach its ambition. 

Due to the class of risk of jewelry estab- 
lishments, losses suffered on policies issued 
by the Jewelers’ Mutual have been kept 
down to about the same average of the past 
seven years. The ratio for the entire period 
that the company has been in business is 
16 per cent. On the basis of the first six 
months of this year, losses on a basis of 
the ratio to the total of premium of insur- 
ance written was 18 per cent. The third 
quarter losses, however, have reduced the 
ration to 17 per cent for 1921 to date. 

The assets of the National Jewelers’ 
Mutual Fire Insurance Co, also show an 
increase for the quarterly period. The 
board authorized Treasurer Stecher to in- 
vest an additional $5,000 in securities, which 
brings the total invested in first class securi- 
ties to $60,000. A similar amount of $5,000 
was invested at the last quarterly meeting 
in July. Invested assets consist of United 
States Government bonds and Wisconsin 
municipal securities, which are regarded as 
equally safe because of strict State super- 
vision and legal limitations of such issues. 
In addition to increasing the invested 
assets of the insurance company, stock- 
holders have been given liberal dividends 
each year, 

While the company has not made appli- 
cation to solicit business direct in other 
States, business is being written in 42 
States through the medium of the mails. 
In Wisconsin, where the company is 
chartered, direct personal solicitation is 
being made. During the past several 
months H. Blease has been soliciting the 
retail jewelers of Wisconsin in behalf of 
the mutual with gratifying results, 

In the absence of William H, Upmeyer, 
Milwaukee, president, due to illness, and 
because of the death of Hiram J. Smith, 
Racine, vice-president, John H. Stouthamer, 
Milwaukee, presided at the quarterly meet- 
ing on Wednesday. Otherwise there was 


a full attendance of the board, including 
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A. W. Anderson, Neenah, secretary; Henry 
F, Stecher, Milwaukee, treasurer; Gustave 
Keller, Appleton; James R. Chapman, Osh- 
kosh; Thomas J. Dale, Kenosha, and Mr. 
Stouthamer, 

The board elected Gustave Keller, Ap- 
pleton, as vice-president to succeed the late 
Mr, Smith. The vacancy on the board will — 
not be filled until the annual meeting of 
the association in 1922, The fourth 
quarterly meeting will be held on the second 
Wednesday in January. A resolution of 
condolence on the death of Vice-president 
Smith was passed and a copy forwarded 
to his widow, 








BANDIT KILLED 


Three Robbers Attempt Hold-Up in Rankin, 
Pa., Jewelry Store, But Encounter 
Jeweler’s Son 

PittsBurGH, Pa., Oct. 14.—An unidentified 
bandit was shot and killed in the store of 
the Lincoff Jewelry Co., 409 Hawkins Ave., 
Rankin, close to the city limits of Pitts- 
burgh, while attempting to rob the place. 
Harry Lincoff, a son of the jeweler and a 
war veteran, wrenched the pistol from the 
bandit’s hand, after he had been shot at 
by one of three men who had been about 
the place. 

As the story goes and as related to the 
police by Lincoff and Miss State, a clerk in 
the establishment, the bandit entered the 
store and asked to be shown a revolver. As 
their backs were turned the man drew a 
pistol and pointed it at them. Lincoff was 
not to be bluffed and showed fight, much 
to the surprise of the thief. In a second 
both men were on the floor, Lincoff, who 
proved to be the man’s match, having no 
trouble in bringing him to the store floor. 

There was a terrible scramble for awhile 
during which time some of the show cases 
were broken and the goods scattered about 
the place. Miss State went to the outside 
and yelled for the police and by this time 
Lincoff had wrested the revolver from the 
intruder’s hand, the fatal shot ‘being fired 
while the tussle was in progress. 

The unknown man was taken to the Brad- 
dock General Hospital, in Praddock, Pa., 
just beyond Rankin, and the police took 
Lincoff in hand, charging him with being 
a suspicious person, but after investigating 
the affair released him at 1 o’clock this 
morning, 

The coroner is now making an investiga- 
tion and there is no doubt but that Lincoff 
will be absolved from any blame, because 
he was only protecting his home and his 
property, which, it is held, the law gives 
any man the right and privilege to do. 

The bandit was about 35 and there was 
nothing in his pockets to indicate who he 
is and at last accounts the body had not been 
identified at the Allegheny morgue. The 
men who were with him got away and there 
is no clue as to their whereabouts. The 
man who was killed was shot in the head. 

The store at Rankin was closed most ot 
the day today because of the excitement 
attending the affair. The shooting attracted 
a large crowd of persons to the neighbor- 
hood. Mr. Lincoff is well and favorably 
known among the trade in this city, whose 
members were congratulating him on the 
pluck he had shown. 
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DEATH OF C. W. FOSS 





Boston Pearl Expert Passes Away After a 
Career of Over Forty Years in the 
Jewelry Trade 


Boston, Mass., Oct, 15.—C. W. Foss, for 
more than 40 years prominent in jewelry 
circles in Boston and an authority and 
specialist on pearls, passed away at his home 
in Jamaica Plain, last Monday, the cause of 
death being heart trouble. During the last 
three years he had suffered from several 
shocks, which necessitated relinquishing 
business. 

Mr. Foss was a member of the old house 
of Crosby, Moss & Foss, which for years 
was one of the most noted jewelry establish- 
ments in New England, being located on 
Washington St., in the heart of the jewelry 
center. Subsequently the firm moved to 120 
Tremont, as Moss & Foss, Mr. Crosby 
having passed out of the business. 

With Mr. Moss, and later by himself, Mr. 
Foss, for 30 years, devoted himself almost 
exclusively to the sale of pearls and dia- 
monds, his customers being many and among 
the most distinguished in New England. 
They came from all parts of the six 
States to purchase from Mr. Foss, on whose 
judgment and integrity they could always 
depend. Many of the most beautiful pearl 
necklaces and other pearl ornaments passed 
through his hands, and by means of most 
extensive connections he was always able to 
assemble for his customers unusually fine 
speciments of the “Queen of Gems.” 

For years Mr. Foss was numbered among 
the great in the jewelry trade, and in his 
particular sphere of pearl specialist he was 
second to none. Mr. Foss’s one great past- 
time was yachting, at which he was most 
proficient. For many years he belonged to 
the best known clubs on the New England 
coast, among them the Corinthian, the East- 
ern and the Boston. 

The funeral took place on Wednesday, 
October 12, many jewelers and personal 
friends attending. Interment was in Forest 
Hills Cemetery. Mrs. Foss’s wife pre- 
deceased him, and he is survived by his son 
Arthur B. Foss, who will carry on the 
business, and by four sisters. The sym- 
pathy of the trade is extended to the family 
in their bereavement. 








Fred S. Schantz, Philadelphia Watchmaker 
and Engraver Who Was Killed in the 
World War, Buried with Military 
Honors 
PHILADELPHIA, Pa. Oct, 15.—Fred S. 
Schantz, watchmaker and engraver, who 
was killed in France while fighting for his 
country, was buried this afternoon with 
military honors. Members of Charles H. 
Hewitt Post, American Legion, attended 
the funeral services held at the home of 
his parents, Dr, and Mrs. William S. 
Schantz, 5100 N. Warnock St. Interment 
was made at North Laurel Hill Cemetery. 
Entering the army as a private, Mr. 
Schantz soon attracted the attention of his 
superiors and was appointed a corporal. 
Corporal Schantz was a member of Com- 
pany G, 316th Infantry, 79th Division, and 
was killed in action Sept. 28, 1919, near 
Mont Faucon, France. His remains, along 
with those ¢f a number of other Phila- 
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delphians who lost their lives in the World 
War, were recently brought home from 
Europe, 

Corporal Schantz was a graduate of the 
Philadelphia College of Horology, Broad 
and Somerset Sts., and followed his trade 
as a watchmaker and engraver before en- 
tering the service, 








DISCUSS TARIFF 


North Attleboro Jewelers Talk Before 
Board of Trade on Important Features 
of the Tariff 


NortH ATTLesorO, Mass., Oct. 17.—The 
Board of Trade held its first meeting of the 
season last Thursday night. The meeting 
was largely attended and proved interesting 
and instructive. President Joseph W. Mar- 
tin, Jr., presided. 

The theme for the evening was the tariff, 
Henry G. Thresher, chairman of the New 
England Jewelers’ and Silversmiths’ Asso- 
ciation’s tariff committee and Woodward 
Booth, secretary of the association, were 
present and gave some first hand information 
concerning the tariff bill now under con- 
sideration in Washington. 

Mr, Thresher gave an interesting resume 
of the activities of the jewelers’ tariff com- 
mittee and explained that the present 
schedules depended upon the adoption of 
the American valuation plan. He pointed 
out how the protection could be greatly 
diminished if the valuation was in terms 
of depreciated foreign money. 

Mr. Booth in his able address referred 
to the various tariff bills of the past and 
minutely described the present situation. 
He gave some striking examples of how the 
jewelry business would suffer of the flood 
of foreign goods were not kept out of the 
home markets by the adoption of the Ameri- 
can valuation plan. 

Mr. Booth paid a high tribute to Charles 
T. Paye, who for so many years was a 
leader in the fight to give the jewelry in- 
dustry an adequate tariff. 

In conclusion Mr. Booth said that while 
a tariff fight was always uncertain while in 
progress he was confident that the result 
would be satisfactory. But that with the 
jewelers the fight did not end with the 
adoption of a schedule as constant vigilence 
was necessary in securing the proper rulings 
before the court of appraisal. 

At the conclusions of his remarks both 
Mr, Thresher and Mr. Booth were given 
an ovation and rising votes of thanks by 
those present. 

The organization voted to go on record 
in favor of the American valuation plan 
and letters to this effect will be sent to 
Senators Lodge and Walsh and Congress- 
man Greene. 

At the business meeting Bertram Lenzen, 
E. G. Farmer and Francis E. Bliss, Jr., were 
elected to membership. 

Theron S. Curtis, Dr, Joseph B. Gerould 
and H. Alton Hall were appointed a com- 
mittee to arrange for a sign outside of the 
Board of Trade rooms in the Monroe block. 











A petition in bankruptcy has been filed in 
the matter of David Rofes, Hartford, Conn. 
The assets are $3,200 and the liabilities 
$8,000. 
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ROBBED IN HOTEL ROOM 





Sol Kaufman, New York Mannufacturer, 
Reports That Bandits Bound and Gagged 
Him and Escaped with Platinum 
Jewelry Worth $60,000 


St. Louis, Mo., Oct. 14—Jewels valued 
at $60,000 were stolen from Sol Kaufman, 
a New York jeweler by bandits who entered 
his room on the third floor of the Maryland 
Hotel early Wednesday morning. Kaufman 
was found a few minutes after 8 o’clock, 
bound and gagged on his bed. He was un- 
conscious. The house physician revived 
Kaufman who then told the story of how 
he was robbed. 

He said that at about 7.30 in the morning, 
there was a knock at the door and a voice 
said: “Telegram for you.” Kaufman opened 
the door and a man bounded into the room, 
grabbed Kaufman and forced him down on 
the bed. Other men came in, Kaufman 
does not know how many. A sheet was 
taken from the bed and torn into strips. 

With these Kaufman was bound and 
gagged. The robbers took Kaufman’s keys 
and opened his trunk. They took eight trays 
of platinum rings set with diamonds, three 
to four dozen rings being on each tray. 
Thirty-six platinum watches set with dia- 
monds, five bracelets. Fifty to 60 scarf 
pins, 60 to 80 platinum ring mountings, 50 
to 60 strings of imitation pearls and other 
jewelry also were taken, 

Diamonds, uncut, valued at $1,000, $175 in 
cash and a check for $220 were not taken 
by the robbers, but they took a ring from 
Kaufman’s finger. This was a Japanese 
ring with Kaufman’s initials engraved on 
it in Japanese. 

Kaufman is married, has three children 
and lives at 1018 E, 163rd St., New York. 
He was formerly in the jewelry business 
with Arthur Gogel in Butte, Mont., and 
about a year ago bandits stole trunks con- 
taining about $200,000 in jewelry from the 
firm. These stolen jewels later were re- 
covered. Kaufman says about half his loss 
of Wednesday is covered by insurance, 





Sol. Kaufman is in the jewelry and dia- 
mond business at 65 Nassau St., New York, 
where he occupies part of Room 52. He 
has no clerical help and none of the firms 
occupying the same offices have received any 
word from Mr. Kaufman. 

The only information that could be obtained 
was that Mr, Kaufman left the ctiy about 
three weeks ago yesterday to go to the 
Coast. It is also known that he carried a 
large and valuable stock, 


Sa 








A firm of merchants in India, dealing 
in precious metals, desires to get into 
touch with mines, brokers and banks for 
the purchase of silver direct, with manu- 
facturers for the purchase of machinery 
for refined gold and silver from the melt- 
ing of ornaments to make bullion, and 
also for the purchase of a plant for melt- 
ing copper and brass household utensils, 
casting into ingots and rolling into sheets 
and bars, and for making’ wire. 
Reference. For further information write 
to the Bureau of Foreign and Domestic 
Commerce at Washington, D. C., or any 
of its branches and refer to File No. 125. 
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HELD FOR GRAND JURY 





Proprietor of Providence Second Hand 
Store Accused of Receiving Stolen 
Goods and Placed Under $4,000 Bail 


Provivence, R. I, Oct. 15—Max Hech- 
ler, 44 years of age, living at 14 Benefit St, 
and proprietor of a second hand store at 
178 S. Main St. this city waived examina- 
tion in the Sixth District Court this fore- 
noon, when arraigned on a charge of re- 
ceiving goods said to have been stolen from 
the Robbins Co., manufacturing jewelers, 
Hazel St., Attleboro. He was held by Judge 
Howard B. Gorham under $4,000 bail to 
await the action of the grand jury. 

His appearance in court was the sequel 
of the arrest yesterday in Attleboro of Mr. 
and Mrs. Thomas Finnis, of 158 S. Main 
St, this city. Mrs, Finnis worked in the 
Robbins establishment and it is claimed that 
she took the property of that concern and 
that her husband disposed of it to Hechler 
who disposed of it to a retail jeweler and 
watch repairer of this city. 

Finnis pleaded guilty in the District Court 
at Attleboro this morning to receiving stolen 
goods and was sentenced to serve one year 
at the House of Correction at New Bedford. 
His wife, Margaret, who was desirous of 
taking the entire blame upon herself pleaded 
guilty to the charge of larceny, but upon 
the request of officials of the Robbins Co. 
she was released on probation for six 
months. 

Hechler was accused of handling $636 
worth of gold and silver stock and unfinished 
goods. 

Mrs. Finnis, who is 31 years of age, has 
been employed by the Robbins Co. for the 
past 12 years and has always been among 
the most trusted employes. Her husband 
has been conducting The Fabric Shop on 
Emory St., Attleboro, for some time past. 

The goods were traced by Detective Ber- 
nard Goldowsky, of the Jewelers’ Protection 
Association of this city. Mrs. Finnis was 
arrested while at work in the Robbins Co.’s 
factory yesterday morning by Chief Gin- 
grass and Patrolman Gobin of Attleboro in 
company with Detective Goldowsky. They 
went to the Fabric Shop shortly afterward 
and took Mr, Finnis into custody. 

The jewelry, except for a small amount 
said to have been found later in the Finnis 
house at Attleboro, has not yet been re- 
covered. The police say that a large part 
of it was sold to Hechler in this city. The 
latter, disposed of it in turn to Max C. 
Krichstein, who conducts a retail jewelry 
and watch repairing store at 111 Charles 
St. and a small millinery store at 109 Charles 
St, this city. The latter told the police that 
he also sold the goods and the presumption 
is that it was ultimately melted into gold 
and silver buttons in order to be more 
readily disposed of. 

After his arrest Finnis was brought to this 
city by the Attleboro police, where he was 
confronted with Hechler. The police say 
that the two men admitted their part in the 
affair. While Finnis, however, told them 
that he had informed Hechler on selling him 
the goods that they had been stolen, Hechler 
denied that he had any such knowledge in 
this matter. 

The Providence police, owing to lack of 
Aefinite information concerning details of the 
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sale of the rest of the goods that are re- 
ported to be missing from the factory, which 
they still have under investigation, only 
charged Hechler with receiving but $636 
worth of the stolen property. 

This however was only the last lot of 
three different consignments of stolen goods 
that it is claimed has been bought by Hech- 
ler from Finnis. It consisted of 179 small 
gold footballs and 13 baseballs. The police 
say that they found upon examination of the 
books of Hechler that, contrary to legal 
requirements, he had made no entry of the 
purchase or disposal of the jewelry and 
stock. There is a possibility that he will be 
called upon by the Providence police to face 
a criminal complaint for this infraction of 
the law. 

Inspector John J. McGuire and Detec- 
tive Goldowsky escorted Hechler from his 
store to police headquarters where, with the 
assistance of Finnis, Chief Inspector Maguire 
and Captain Ahern soon unraveled the his- 
tory of the case. 

About two months ago, according to 
Hechler’s story, Finnis came to him, saying 
that he was a business man, and as he was 
breaking up his business, had a lot of “stuff” 
to sell. He said he bought at three different 
times, paying about $165 the first time for 
gold and silver pins; $40 or $45 the second 
time for a few dozen silver spoons and round 
gold emblems, $125 the third time for the 
footballs and baseballs. This was a total 
of $345. 

Hechler declared that he sold the lot to 
Krichstein for $400, the second lot for $200 
but did not remember the exact amount he 
received for the first lot. Mr. Krichstein, 
however, according to the police, asserted 
that while he had purchased the first two 
lots from Hechler he had not received the 
third lot and denied any knowledge of a 
third consignment, The police say that the 
facts related by Finnis tallied very closely 
with Hechler’s figures. 








GEM ROBBERS INDICTED 


Men Arrested in Cincinnati Brought to Chi- 
cago to Answer Charge of Stealing 
$200,000 Worth of Diamonds from 
Rochester Jeweler 

Cuicaco, Oct. 15.—True bills of indict- 
ment were returned yesterday by the grand 
jury against George Fisher and Harry Miller 
naming them as the men who robbed Leroy 
Present of Rochester of over $200,000 worth 
of diamonds last Spring while he was show- 
ing them to a customer in the Kesner build- 
ing. 

Fisher and Miller were returned to 
Chicago from Cincinnati a few days ago 
after several weeks of resisting extradition. 
They have been positively identified by Mr. 
Present and others who saw them in the 
building at the time. While they stoutly 
deny any knowledge of the robbery it is be- 
lieved that the State’s case will be stronger 
before the date of trial, which will be in 
about a month or six weeks. 

These men have been watched for some 
time and Fisher, who confesses to having 
worked only a few days within the past 
year and drives a fine automobile and who 
with Miller, attended all the race meetings, 
is having a hard time to explain the source 
of his income. 
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“DIAMOND CURB” RAIDED 


Nine Men Arrested on John St., New York, 
and Fined for Obstructing Traffic 





Five uniformed policeman and two plain 
clothes men headed by Sergeant Edward 
Dwyer of the Old Slip Police Station, con- 
ducted a raid on the so-called John St. “dia- 
mond curb” last Monday just before noon 
and arrested nine jewelry and gem dealers 
on charges of obstructing the sidewalk and 
thereby interfering with pedestrians. The 
prisoners were all taken to the Old Slip 
station and after being docketed were sent 
to the Tombs Police Court where they were 
arraigned before Judge McAndrews and 
after being fined were set free. 

For sometime past, storekeepers located 
‘on John St. between Broadway and Nassau 
St., have been complaining of the manner 
in which curb brokers obstruct traffic and 
drive away business. Several individual 
brokers have been arrested and fined and 
officers have continually chased these men 
from the street but apparently without any 
effect. The condition was becoming so acute 
that several jewelers located along John St. 
took the matter up with the Jeweler’s Co- 
operative Bureau, who at once requested the 
police to take some vigorous action. As a 
result, the uniformed officers and plain 
clothesmen, under the direction of Sergeant 
Dwyer, secreted themselves in several door- 
ways on John St. on Monday morning and 
at 11.40 o’clock they swooped down on the 
“curb” and rounded up nine alleged viola- 
tors. These men were taken to a vacant 
store on John St. and held there until the 
patrol wagon arrived. They were then placed 
in the wagon and a few minutes later were 
standing before the sergeant at Old Slip 
Police Station, where they gave their names, 
addresses, ages and occupations as follows: 
Sal Viool, 364 41st St., Brooklyn, 33 years, 
diamond importer; William Kantor, 1106 
Southern Boulevard, Bronx, 28 years old, 
dealer in toys and novelties; Max Koenigs- 
berg, 110 Convent Ave., New York, 33 years, 
diamond cutter; Abe Steinhauer, 958 Hoe 
Ave., Bronx, 28 years old, diamond cutter; 
Max Bernstein, 95 S. 10th St., Brooklyn, 
38 years old, diamond cutter; Ruben Birn- 
baum, 2824 16th St., Coney Island, N. Y., 
34 years old, diamond cutter; Harry Arno- 
witz, 949 Washington Ave., New York, 48 
years old, jeweler; Max Strahl, 56 Rush 
St., Brooklyn, 30 years old, diamond cutter 
and Jacob Drobner, 194 Bay 22nd St., 
Brooklyn, 28 years, diamond cutter, 

The complaint was made by Patrolman 
Thomas A. Dwyer, of the Old Slip Station, 
who stated that the men were arrested on 
the charge of obstructing the sidewalk and 
interfering with pedestrians. They gathered, 
he said, for the purpose of selling and ex- 
changing jewelry. After they were all 
“booked,” they were sent to the Tombs 
Police Court, where Harry Aronwitz was 
fined $3 and the other eight prisoners fined 
$1 each. 








The A. F. Smith Co., Omaha, Nebr., ex- 
pects to have its new catalog out within the 
next 10 days. That the catalog will be an 
elaborate one is foreshadowed by the fact 
that it will contain 16 insert sections of 
colored pages, with from two to 20 pages 
to each colored section. 
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OFFICERS RE-ELECTED 





Members of Milwaukee Jewelers’ Club Hold 
Annual Meeting to Choose Leaders 
and Transact Other Business 

MitwavKEE, Wis., Oct. 14—Members of 
the Milwaukee Jewelers’ Club met at the 
Blatz Hotel on Wednesday evening in 
annual meeting, at which time several mat- 
ters of importance to the jewelry trade were 
discussed and officers were elected for the 
ensuing year. ’ 

Recognition of the valuable service ren- 
dered by the officers serving during the past 
year was given in the re-election of the 
following jewelers to serve another year: 
President, Edward H. Motl; vice president, 
Art. B. Meyers; secretary, Henry J. Oberst; 
treasurer, A. C. Hentschel. The terms of 
five directors to serve on the advisory board 
of the jewelers’ club having expired, the 
following were re-elected directors: William 
H. Upmeyer, David Goldman, George 
Durner, Alfred Fuchs and Henry J. Oberst. 
Reports of the various officers were pre- 
sented, all indicating a successful year of 
activity by the Milwaukee jewelers’ organ- 
ization. 

Discussion of proposed federal legislation, 
particularly as related to taxation measures, 
was one of the principal subjects of discus- 
sion at the meeting on Wednesday night. 
Concurring the ideas advanced by the 
Vigilance Committee, the local jewelers 
favored the bill now before Congress for 
placing the sales tax on the manufacturer 
instead of the retail jeweler. The simplicity 
of the plan appealed to the local retailers, 
as the manufacturers’ tax would eliminate 
intricate returns from the thousands of 
retail jewelers of the country and necessitate 
fewer returns from the lesser number of 
manufacturers. The ultimate cost would 
be borne by the purchaser in either case 
but the manufacturers’ tax would simplify 
matters greatly. 

Co-operative advertising, which has been 
carried on by the Milwaukee jewelers suc- 
cessfully for several seasons, will be con- 
tinued in 1921-1922, according to a decision 
reached at the annual meeting of the club. 
For several seasons the local retailers have 
been using display advertising space in local 
daily newspapers, making an appeal with 
the National slogan, “Gifts That Last.” 
This slogan has also been prominently dis- 
played in advertisements of individual firms. 
For some time past the co-operative adver- 
tizing has also contained in addition to 
“Gifts That Last,” an additional line, “At 
Your Jewelers,” to link up the gift idea 
with jewelry. The slogan also appears 
prominently on stationery and other printed 
matter of the local jewelers and on window 
and show case signs. Out door advertising 
i a co-operative way was also discussed 
at the meeting with the result that further 
investigation will be made of this form of 
publicity. No doubt, bill boards will be 
used in the new campaign as sentiment was 
favorable for this plan. 

Several other minor matters of purely 
local interest came up for discussion. In- 
surance was one of the subjects brought up 
and it is planned to have an expert on the 
subject attend the November meeting to 
talk on that matter before the retail jewel- 
ers. The local retailers generally have 
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given support to the National Jewelers 
Mutual Fire Insurance Co., which is a Wis- 
consin organization and closely allied with 
the Wisconsin Retail Jewelers’ Association, 
with which the Milwaukee club and State 
jewelers are affiliated. 








BUFFALO RETAILERS MEET 





Endorsement Given New Twenty-Four Karat 
Club, Reports Read and Other 


Business Transacted 


Burrato, N. Y., Oct. 15.—Hearty en- 
dorsement of the Twenty-Four Karat Club 
of Buffalo, the organization now under 
process of formation here, was voiced at the 
meeting of the Buffalo Retail Jewelers’ 
Association, which was held Thursday at 
the Hotel Lafayette. The meeting went on 
record as favoring this new organization 
which will include in its membership not 
only the retailers of the city, but also the 
other branches of the jewelry trade as well. 

A nominating committee of three will be 
appointed by President Charles T. Evans, 
it was announced, to submit nominations 
for the election of officers for the Buffalo 
Retail Jeweler’s Association in January. 
President Evans will announce the names of 
the members of this committee at a later 
date. 

Arthur J. Block, treasurer of the conven- 
tion entertainment committee, read his re- 
port. This showed that all bills have been 
met. 

William F. Ehmann, the secretary of the 
association, was instructed to write a letter 
to Chief Higgins of the police department, 
expressing the appreciation of the jewelers 
for the splendid work of his officers during 
the convention. Despite the fact that there 
were exhibits valued at more than $1,000,- 
000, not a single theft was reported. 

Mr, Ehmann was also instructed to write 
letters to the management of the Hotel 
Lafayette, where the convention was held; 
the Clifton House at Niagara Falls and 
the Management of Crystal Beach, thanking 
them for their co-operation in making the 
convention a success, 








THE SECURITY ALLIANCE 


New Members Elected, Transfers Made and 
Rewards Ordered Paid at the Monthly 
Meeting in New York 





A regular monthly meeting of the execu- 
tive committee of the Jewelers Security Al- 
liance was held last Friday at the organiza- 
tion’s headquarters, 15 Maiden Lane,. New 
York. At this meeting, new members were 
admitted, transfers were made and awards 
were ordered paid. There were 30 new 
members admitted to Class B, making a to- 
tal membership on Oct, 1 of 7,361. Class 
A, members, numbering 17 in all were trans- 
ferred to Class B. 

The secretary’s report containing statis- 
tics for the month of September, showed 
that four safe burglaries were committed at 
the stores of jewelers who lost goods valued 
at $14,500. None of the victims were mem- 
bers of the Alliance. There were also 19 
store burglaries suffered by jewelers who 
lost $17,813. Of these victims, 15 were 
members of the Alliance who lost $6,010. 
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Three arrests have been made and goods 
valued at $1,296 have been recovered. Dur- 
ing the month, there were 16 window smash- 
ings, seven of which occurred at stores of 
members. These members lost goods 
worth $3,480, although the aggregate loss 
suffered by the 16 victims amounted to 
$5,780. One arrest has been made and 
about $1,000 worth of merchandise recov- 
ered. The secretary also reported that 
there were 27 sneak thefts with losses of 
$16,526. Eighteen of these thefts were com- 
mitted at the stores of members who lost 
$8,549. About $300 worth of merchan- 
dise has been recovered and two arrests 
have been made. MHold-ups numbering five 
were reported for the month with losses of 
$3,918. Only one of these holdups occurred 
at the store of a member who lost $18. There 
were eight swindles perpetrated on jewelers 
who lost $1,058. Four of these swindles 
occurred at the stores of members who lost 
merchandise worth about $600. A number 
of rewards were also paid. 








TO HOLD ANNUAL MEETING 





Members of New England Manufacturing 
Jewelers’ and Silversmiths’ Associa- 
tion Will Meet in Providence, 
October 29th 

ProvipeNcE, R. I., Oct. 15.—The annual 
corporation meeting of the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association will be held at the Turks Head 
Club, this city, on Saturday evening, Oct. 
29, at which it is expected that there will 
be an unusually large attendance because 
of the importance of the committee reports 
and the numerous matters of business that 
are to be considered. 

There will be the customary dinner at 6.30 
o'clock, at the conclusion of which the as- 
sociation will go into executive sessions 
for the consideration of reports and various 
trade matters. Eight members of the board 
of directors will be elected and within the 
next 10 days thereafter the entire director- 
ate will meet for organization and will elect 
a president and other officers. 

The association during the past week has 
mailed to members of the trade, irrespective 
of membership, a neat little booklet en- 
titled “Principles of Cost Accounting,” which 
constitute a report made to the association 
at a special meeting held last Spring, by 
Ernst & Ernst, based upon actual surveys 
made by their representatives of a number 
of jewelry factories in Providence and At- 
tleboro. The booklet is convenient in shape, 
size and arrangement, plainly printed and 
the text of the report is clear and concise 
and the suggestions and applications prac- 
ticable to the jewelry industry. 

Previous to the meeting of the associa- 
tion, the annual meeting of the Jewelers’ 
Protective Association will be held at the 
rooms of the New England Manufacturing 
Jewelers’ and Silversmiths’ Association in 
the Wilcox building, 42 Weybosset St., 
this city, at 5 o’clock, at which time reports 
of officers and committees will be presented 
and officers for the ensuing year chosen, 








A. E, Lee, who is now located at 280 
High St., Holyoke, Mass., will move to 
409 High St., during this month, 
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“SPARKLING BILLY” CRAIG 


Engineer-in-Chief of Kimberly Diamond 
Mines Attracts Much Attention 
in Baltimore Hotel 

Battimore, Md., Oct. 15.—When it comes 
to advertising diamonds for personal adorn- 
ment William (Sparkling Billy) Craig, one 
of the engineers-in-chief of the Kimberly 
South African diamond mines is a leader in 
his class. It is a known and recognized fact 
that many wealthy jewelers and diamond 
dealers make little display of jewelry for 
their personal adornment, but not so with 
“Sparkling Billy,” whose reputation as a 
male wearer of precious stones supersedes 
that of the late “Diamond Jim” Brady. 

For many years Mr, Craig has been one 
of the engineers at the Kimberly mines. 
Once a year he finds time to return to the 
United States to see his old friends here 
and during the last week he has been a 
guest of his old friend, Col. Charles H. Con- 
solvo, owner of the Belvedere Hotel. Craig 
spent but a few hours when he arrived in 
New York, coming straight to Baltimore. 

Arriving in the lobby of the hotel where 
perhaps half a hundred or more men were 
lounging, “Sparkling Billy” caused a ripple 
of excitement to pervade the atmosphere. 
Diamonds valued at close to $100,000 
sparkled and scintillated from his well- 
groomed figure. In company with Colonel 
Consolvo he walked about the hotel and 
wherever he went his glittering diamonds 
attracted extraordinary attention. He wears 
the great collection of*jewelry in the most 
matter-of-fact way. 

At night, or before Mr. Craig retired, the 
gems were placed in the big burglar-proof 
vault of the hotel. A cluster of Wesselton 
stones from his scarf, a platinum and dia- 
mond monogram for his watch fob, clasped 
at the lapel of his coat with a beautiful five- 
carat diamond. The monogram alone con- 
tains 135 blue-white stones, each stone 
weighing nearly a carat. The flashes from 
the stones are so powerful under an electric 
light that they can be seen across the street. 

On the fingers of his left hand he wore 
two rings, each set with three diamonds, 
the total weight being 42 carats for the dia- 
monds. To set off the effect he carried a 
nobby cane the head of which is encrusted 
with diamonds, rubies, emeralds and sap- 
phires. When “Sparkling Billy” walked by 
he was the cynosure for all eyes. The black 
diamonds of his shirt studs formed a strik- 
ing contrast to the immaculate linen, Guests 
at the Belvedere agreed that “Billy” was 
“all there.” 

Asked about his collection of diamonds 

Mr. Craig said: ‘ 
_ “Why, don’t you know they are the best 
investment in the world. They are always 
convertible into cash when the bottom drops 
out of other things and the diamond market 
today is in first-rate condition. Greater 
demand than ever before. People now 
realize the value of good stones. Just now 
the diamonds of ex-royal families can be 
bought in Paris or London shops at very 
reasonable prices. It is a known fact, how- 
ever, that America is the great diamond- 
buying nation of the world. Why shouldn’t 
America buy diamonds? It is the richest 
nation on the globe.” 

Mr. Craig is a descendant of Gen. Thomas 


THE JEWELERS’ 


Craig, of Revolutionary fame. He will re- 
main in America several weeks before re- 
turning to South Africa, 








GET LOOT WORTH $5,000 





Burglars Visit Buffalo Jewelry Store and 
Escape with Most Valuable Stock 


Burrato, N. Y., Oct. 15—Burglars who 
on the night of Oct. 10 looted the store of 
the Antwerp Diamond Co., at 5 East Gene- 
see St., got away with jewelry valued at 
$5,000. Police have been unable to find any 
trace of the burglars, who were evidently 
experts, and who seemed to know their 
ground well. A negro who was formerly 
employed by the company was questioned at 
some length, but was finally released. 

Practically every showcase in the store 
was cleared out by the burglars. Nothing 
was taken from the safes, although the 
burglars made an unsuccessful attempt to 
drill a hole in a diamond safe. 

The booty of the thieves consisted for 
the most part of gold articles such as 
bracelet watches, cuff links, chains and 
pocket knives, etc., which were in the coun- 
ters at the front of the store. The thieves 
appeared to know jewelry well. Solid gold 
jewelry was carefully selected and taken 
from its place beside gold filled jewelry. 
Two diamond La Vallieres were lifted from 
their places in trays which held several 
dozen of various kinds. 


The burglars must have worked for sev- 
eral hours, so thorough was their job in 
cleaning out the counters. All that re- 
mained of the contents of most of these 
counters were jewelry boxes which were 
found strewn about the floor in the morning. 

The burglars gained entrance to the store 
through a window on the second floor. 
They chiseled out part of the frame of this 
window. Then entering a room next to the 
office of the company on the second floor, 
they made a hole down through the ceiling 
of the first floor, by means of a saw and 
drill. Through this hole, they dropped 
down to the first floor at the rear of the 
store. 

The only trace the police have of the 
thieves is a breast drill and a pair of gloves 
that were found in the basement of the 
place. In their flight across the roofs at the 
rear of the store, the thieves also dropped 
a number of bracelet watches. 

It was the finding of the gloves that 
brought the negro to the police station for 
questioning. It was thought they looked 
like a pair he had owned. But he strenu- 
ously denied this, and there was no definite 
proof that they belonged to him, and so he 
was released. 

This is the second time within two weeks 
that the store has been visited by robbers. 
Two weeks before, two negroes entering the 
store just after Louis Van Hamelryk, a 
watchmaker had opened it for the day, 
locked him in a room, and took $18 from 
a cash drawer. It was Mr. Van Hemelryk 
who discovered the burglary last week. 








Baron & Malnick, Newport News, Va., 
have opened a branch store at Bluefield, 
W. Va., under the name of the Blue- 
field Jewelry Shoppe. 
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DEATH OF GEORGE GELDER 





Pittsburgh Jeweler Succumbs to an Attack 
of Pneumonia 


PitTTsBuRGH, Pa., Oct. 15.—George Gelder, 
senior member of the firm of Gelder Bros., 
106 Smithfield St., died Monday evening, 
Oct. 10, at the home of his brother, Bernard 
Gelder. His death was due to pneumonia. 

‘Mr. Gelder was 55 years of age and had 
been associated with the jewelry business 
since boyhood. He started with his father, 
the late Isaac Gelder, and after his father’s 
death he and his brother continued the 
business under the firm name of Gelder 
Bros, 

‘Mr. Gelder was one of the oldest and best 
known jewelers in the city of Pittsburgh. 
He is survived by one brother and three 
sisters. 








Providence Jeweler Called Into Mayor’s Con- 
ference to Plan Relief of Unem- 
ployment in That City 


PRovIDENCE, R. I., Oct. 15.—In view of the 
recent report of the large number of unem- 
ployed persons throughout the State, espec- 
ially in this city, Mayor Joseph H. Gainer 
has taken preliminary steps to form a citi- 
zens’ committee to plan for relief of the 
thousands of unemployed. William A. Scho- 
field, formerly of the manufacturing jewelry 
concern of Schofield, Batter & Co., who is 
president of the common council, has named 
Percy A. Harden and Howard R. Slade as 
members of the municipal committee to see 
what can be done toward furnishing work 
on behalf of the city. 

Mayor Gainer called a conference for yes- 
terday forenoon at 11 o’clock of more than 
30 prominent employers and members of 
charitable and business organizations and 
executives of public utilities companies to 
consider the matter. The municipal com- 
mittee has commenced an appraisal of the 
municipal building situation and the money 
available for such work. It is pointed out 
that the present condition of the unemployed 
here is the most serious that has been ex- 
perienced since the “hard winter of 1857” 
when the city employed men to remove a 
portion of what was Smith Hill to begin 
the filling in of the old Cove Basin on which 
the Union Station is at the present time 
located, 

Among those who were bidden to the 
conference were the following: Harold W. 
Ostby, president of the Ostby & Barton Co.; 
William P. Chapin, president and treasurer 
of Chapin & Hollister Co.; Maurice J. Kar- 
peles, of the Karpeles Co.. Everett E. Salis- 
bury, president of the Providence Chamber 
of Commerce; Henry D. Sharpe, president 
and treasurer of the Brown & Sharpe Mfg. 
Co.; Joseph Samuels, president of J. Sam- 
uels & Bro., Inc. (The Manufacturers’ Out- 
let Co.) ; John Shepard, Jr., president and 
treasurer of the Shepard Co.; Walter R. 
Callender, president of Callender, McAuslan. 
& Troup Co. (The Boston Store); Jerome 
M. Fitz Gerald; Mrs. Marion L. Misch, 
president of the Caesar Misch Co.; Michael 
J Bonniol, of the Jewelers’ Findings Co.; 
William F. Baker, with the Belcher & 
Loomis Co., Chief Crier of the Town Criers; 
Eugene W. Hough, president of the Provi- 
dence Rotary Club. 
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DIAMONDS 


are in constant demand. There are circum- 
stances under which diamonds must and are 
being purchased—engagements, weddings, 
anniversaries, etc. Our diamond department 
shows increasing sales of diamonds recently 


bought for cash and offered at very attractive 
prices. 


Try us when you need diamonds 


A. H. POND CO.,, Inc. 
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CHARGED WITH THEFT 


Milwaukee Detectives Arrest Man Whe Is 
Alleged to Have Stolen Jewelry from 
Cincinnati Concern 


MuwavKeEE, Wis., Oct. 14.—When de- 
tectives stopped Emil Groessler, Cincinnati, 
also known as John Hoffmann and Edward 
Kern, on Wells St., after he had visited 
several pawnshops, he failed to give a satis- 
factory account of himself or a dozen pieces 
of jewelry found on him. Groessler, as a 
result, was taken to police headquarters and 
held in connection with the theft of $2,500 
worth of jewelry said to have been stolen 
from the Sterling Jewelry Co., Cincinnati, 
last December, just before the holidays. 

Groessler confessed, according to the 
police, that while he was employed as a 
salesman for the Sterling Jewelry Co., he 
disappeared with a sample case containing, 
it is said, $8,000 worth of jewelry. In ad- 
dition to the jewelry found on him, mostly 
rings, about $2,500 worth is said to have 
been found in his room by the police, 

On his own alleged confession Groessler 
was held by the local police pending word 
from the Ohio authorities. He claimed to 
have a wife living in Cincinnati. On Friday 
detectives from the eastern city came to take 
him back to face trial. 

For 10 months Groessler has been dodg- 
ing detectives and living under assumed 
names in cheap hotels where his chances for 
freedom were always greater. After taking 
the case he went to Chicago, where he 
claims to have been held up and relieved 
of some of the jewelry. Later he came to 
“Milwaukee, living at various places for 
short periods. His attempt to dispose of 
part of the alleged loot caused his arrest 
and on being questioned, Groessler admitted 
having in his possession jewelry belonging 
to the Sterling Jewelry Co. 








STOLE FROM EMPLOYER 





Shipping Clerk for Krementz & Co., Newark, 
N. J., Admits Theft of Jewelry and 
Is Held for Grand Jury 


Newark, N. J., Oct. 15—Charged with 
the theft of jewelry valued at $5,000 from 
Krementz & Co., manufacturing jewelers, 
by whom he was employed, Hanibal Gon- 
zales, 20 years old, was held in $5,000 bail 
for the grand jury by Judge Boettner in the 
First Precinct Court. 

Gonzales fled to New York following his 
clean-up, and was safe from the police, ac- 
cording to the story he later told Carl 
Lester, of the Krementz concern, and later 
reiterated to the police. But his boarding 
house friend, who suggested the theft in 
the first place, double-crossed him and ran 
off with the loot. In the hope of getting 
this other fellow into the meshes of the law, 
Gonzales returned to Newark and made a 
clean breast of the whole affair, even though 
he knew that he would be punished by 
doing so, 

Gonzales was employed in the shipping 
department of Krementz & Co. He had 
the confidence of his employers. One of 
his duties was to mail packages containing 
Jewelry to those who had bought them. 
Most of the packages were registered. 
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In telling the story, Gonzales said that 
he had no thought of stealing until it was 
suggested to him by a friend at his board- 
ing house. His first theft was a $20 piece of 
jewelry. Apparently he was not suspected. 
Other small thefts followed. Then, accord- 
ing to his story, his friend suggested a big 
clean-up, after which they would leave 
Newark. 

About two weeks later he left for the 
postoffice with a large number of packages 
containing jewelry. Instead of going to the 
postoffice, however, he and his friend went 
to New York, where they hired a room. 

When Gonzales did not show up at the 
Krementz office members of the firm began 
to get suspicious. Later, when the company 
received word that packages supposed to 
have been mailed had not been received, 
the shipping clerk was suspected and the 
police were notified. 

In the meantime Gonzales’s friend in New 
York disappeared with the stolen jewelry. 
He then decided to return to Newark, take 
whatever punishment was coming to him, 
with the hope that his “friend” could be 
located and punished. 

At first the police did not arrest Gon- 
zales, but kept him under surveillance, but 
when they were unable to get trace of the 
other man they decided to arrest Gonzales 
and prosecute him. 








Star of the Great Baseball Victory Son of 
Jeweler of Terre Haute, Ind. 


Terre Haute, Ind., Oct. 14.—Charles T. 
Nehf, of the Swope-Nehf Jewelry Co., 524 
Wabash Ave., and his wife have been in a 
“seventh heaven” of joy during the past week 
asa result of the startling and sensational part 
played by their son, Arthur N. Nehf, in the 
victory of the New York “Giants” over 
the New York “Yankees” in the World’s 
Series baseball games held in New York. 
In fact, young Nehf’s friends in Terre 
Haute, who were keyed up with excitement 
during the entire series, went wild with 
delight when it was learned that “Art” Nehf 
had pitched the “Giants” to victory and tel- 
egraphic congratulations to the jeweler’s 
son were sent by the wholesale from his 
friends and admirers here, one especially, 
which was sent in the name of “the banks 
of the Wabash.” . 

The home of Charles T. Nehf, 1728 N. 
8th St., was also the scene of enthusiastic 
congratulations to the parents of the clever 
young pitcher, 

Arthur Nehf was born here in July 21, 
1892 and was one of the best athletes that 
ever attended the Wiley High School and 
it was while at Rose Polytechnic that he 
first showed promise as a pitcher as well as 
a football and basketball player. He began 
his professional career as a player in 1912 
with the Negawnee nine, went to Kansas 
City in 1913, was shortly after released to 
Sioux City and had considerable experience 
in the minor teams. He was sold to Boston 
“Nationals” in August, 1915, and went with 
the New York “Giants” exactly four years 
later. 








W. D. George, Cobden, Ill, reports 
that burglars entered his store on Oct. 1 
and stole silver and gold pencils worth 
about $75. 
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‘A GIANT RUBY 


Omaha Man Now Owns Gem Which for 
Years was Considered Worthless 


Omana, Nes. Oct. 12—One of the largest 
rubies in the world is said to be the one 
owned by Don E. DeBow of Omaha. This 
ruby is attracting wide attention and has 
been given extensive publicity in the local 
daily papers, especially on account of the 
romantic history that attaches to it. 

The stone weighs a trifle more than 23 
carats, is one and one eighth inches long at 
its greatest length, and three-quarters of 
an inch wide. 

The sensation that attaches to the history 
of the stone is that one John Mihok, an 
Austrian, brought the stone with him in 
the rough when he immigrated from Austria 
a number of years ago. He carried it merely 
as a pocket piece which he had taken a 
fancy to. His father had picked it up along 
a stream in Austria a number of years ago, 
had been attracted by its peculiar coloring, 
but had never dreamed that it had value 
as a gem. In this crude state the stone lay 
about the Mihok home in far away Austria 
for many years, and was at various times 
carried in the pockets of various members 
of the Mihok family just as children today 
carry smooth or colored pebbles which they 
dig out of their sand piles in the back yard. 

When John Mihok immigrated to America 
he carried it in his pocket. In Omaha, it 
was quite by chance that he showed it to 
persons who detected its real character and 
value. It was Father William F. Rigge, 
professor of physics, mathematics, and 
astronomy at Creighton University in 
Omaha, who first detected the fact that this 
crude pocket piece was indeed a giant ruby. 

When this discovery was made the stone 
was taken to Chicago where Gustav Gill- 
man, 1134 Webster St., cut the stone and 
polished it. Today it is the biggest sensa- 
tion in jewelry circles in Omaha, and 
jewelers here who claim to know, say it is 
doubtless the largest ruby in existence. 

Don E, DeBow purchased the stone from 
the Austrian on a contract whereby the 
Austrian is to get a further percentage of 
the proceeds when the stone is finally dis- 
posed of at its real value. 

Last week the owners applied to Lloyds 
in London for an insurance policy of $50,000 
to cover the risk on the ruby. 

This week this sensational stone is on 
display in the shown windows of C. E. 
Reese, jeweler, 16th and Harney Sts. It is 
attracting wide attention. 











Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 


Week Ended Oct. 15, 1921 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. $1,286,933.96 
Gold bars paid depositors.......... 101,415.89 


$1,388,349.85 


Of this the gold bars exchanged: for gold 
coin are reported as follows: 


Date. Exchanges, 
OR Wicca teckcetd cca $631,678.01 
OBE Els. coc cth cachet ona eiaad 201,774.97 
Obs WSs c cca ndbweds tesstaseue 187,138.44 
OCR, 84d cad cdeS tats cee eee 173,867.43 
Oct . US oki Scacecesde Geese een 92,475.11 

WO ic ccs vi eweeeCeeeeueaeus $1,286,933.96 
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Novelties for Manufacturers 
GENUINE 


ONYX and CHINESE JADE 


formerly procurable only in small lots for specialty purposes, are now at your disposal in 
suitable quantity lots. This is a rare and splendid opportunity for manufacturers to secure 
this much prized and widely sought material. We have secured'a special shipment of these 
goods and the uncertainty attending subsequent shipments makes it imperative to avail your- 
self of the present opportunity AT ONCE. 


H. NORDLINGER’S SONS, Inc. 


Importers and Dealers in Precious and Imitation Stones 
New York Office, 15 Maiden Lane 


Paris, 32 Rue Beaurepaire Gablonz, a/N, 16 Steingasse Providence, 63 Washington St. 





Australian Sapphires 


For Bracelets and Rings cut to order 


CALIBRE CUTTING A SPECIALTY 


ESPOSITER, VARNI CO.,, inc. 


Lapidaries and Importers of Precious Stones 


15 Maiden Lane New York 


Stephen Varni, Pres. Harry F. Garofalo, Treas. 
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Clocks, Watches, Jewelry and Gems Imported into Canada 





Toronto, Can., Oct. 14.—The monthly report of the Trade of Canada for August 
he value of imports for home consumption in the jewelry and allied trades as 
























































gives t 
follows : Five Months 
Month of August Ending August 
—-_ oO co 
1920. 1921. 1920. 1921, 
Dollars. Dollars. Dollars. Dollars. 
Bi hyd bwadad cand e sn ss Ha9 ee ence sae se United Kingdom..... 2,189 1,142 4,239 3,512 
pee eee United States........ 54,229 44,027 343,912 190,666 
nak aeee, teORR 729 1,413 2,064 
CEUINGOS o6c.5c0we res 1,029 247 1,029 15,187 
WOE) iis Awa as.evale-cus's 408 317 4,295 526 
SWHZEPORG 6s 60:00 385 75 4,930 1,822 
Other countries...... 627 3,508 627 4,518 
DO iscesike kas 58,867 50,045 360,445 218,295 
d watch keys, clock movements 
" elock BAMA ac 254 6 sda. lsieicreiersieicaieiats United Kingdom..... 923 342 2,201 2,138 
United) Statets:so.00.0:0:% 12,608 13,074 80,545 45,594 
Other countries...... SHY) \ seeks 373 912 
OMEN vista reo stlerness 13,876 13,416 83,119 48,644 
er enh as Aa be Letts ta cents Ralls tecsteta ate United Kingdom..... 198 344 1,673 981 
—— > United States....... 5,950 1,973 12,048 9,528 
MNCs ce 01cscein v eivin lace 1 | | 2,508 248 
Switzerland ......... 12,125 9,004 68,190 49,399 
UE GOONER ccosc, Sawa Guveser  <cemian 2,560 
DS 18,403 14,321 84,419 62,716 
Watch actions and movements and parts 
RN nner 
— United Kingdom..... 586 -1,629—Ss«5,377—Ss«, 614 
United States ....... 84,696 33,014 373,647 168,964 
Le SS ee ene 0) / are 21,586 685 
Switzerland ......... 109,053 90,529 593,556 327,970 
Other countries...... 1 ce Hae ecease 
THORIG si ciiva ralerceacs 203,741 125,172 994,305 500,233 
and parts thereof, finished or 
pene Poy see " sara tsi eras eine Sista oiaietelate Ore United Kingdom..... 173 768 1,063 797 
United States... 18,890 11,236 85,246 42,012 
CT ee aa ee Oo ka eyars jo. See 
Switzerland <0. ccvee 11,153 6,829 56,099 18,032 
CHNOr \COWMIIION Sic vice ac cee A eRe | Sihaeee . earenee 
POMS eri Wie sie’ 30,222 18,833 143,990 69,841 
Jewelry ....cccee cece eee c reer ect ceeeeee United Kingdom..... 38,198 11,663 115,064 38,006 
United States. ....60. 70,554 58,486 373,670 224,104 
Po ee SOY avaea-e:s PS |. a oe 
POGOe covendecenen 9,369 3,944 68,578 29,694 
WUEGGME 6. hidrapee se viodeein oe 2,215 1,076 16,720 4,650 
Other countries...... 1,161 6,073 6,217 20,634 
WO elcaweciecsns 122,888 81,242 582,605 317,088 
Electro-plated ware and gilt ware, n. 0. p. -United Kingdom..... 53,183 24,466 162,543 99,488 
United States........ 23,234 8,144 90,492 42,338 
POM aoa cain vw islaneceeerace'te 945 312 5,548 3,426 
Other countries...... QF ¢.wenacs 204 578 
MUN ei nawsiiend ounces 77,391 32,922 258,787 145,830 
Sterling or other silverware, n. 0. P...--+- United Kingdom..... 34,539 12,264 150,867 49,408 
Wnited Statesicscccies 4,580 4,093 42,849 19,906 
PYGNOO  ceicitiee snes S00 ~ weeess 2,606 1,569 
Other countries...... 505 826 891 2,342 
OUR ie wiaciesresieles 40,006 17,183 197,213 73,225 
Manufactures of gold and silver, n. 0. p..United Kingdom..... 5,635 376 27,738 11,067 
United States........ 13,700 5,357 56,380 20,319 
NE Sige oo a.s 09-6 wa 134 1,342 5,174 4,745 
TUMUNCUIMROE  ccsieicae. ceiine b. aeeces 2,246 1,862 
Other countries...... See eases 96 67 
Ly en 19,557 7,075 91,634 38,060 





Precious stones and imitations thereof, not 
mounted or set, and pearls and imitations 





Co EE a ee RR erin a United Kingdom..... 2,043 3,102 183,236 36,026 
United States........ 19,502 9,613 74,809 29,913 
eC PA EEOIE Cocks, cuceas <teenee. ‘SGaleeon  cacwas 
a re er 22,786 4,412 113,741 47,274 
ON he GMs ceatdwd) « Venegas 1,529 8,029 5,259 
PRONE aso wavedce alas seieiax Sok" iecomes 7,390 812 
Ce er 8,519 1,263 27,065 7,822 
SWHECTIONG 65.6.0.0000,0 98 579 2,040 2,110 
Other countries...... 682 - 1,620 2,132 19,520 

POM icditeweusas 56,424 22,118 418,442 148,736 
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NEW 24 KARAT CLUB 





Buffalo Jewelers to Meet Oct. 27 to Form 

Organization to Include All Branches 

of the Trade 

Burrato, N. Y., Oct, 15.—The new or- 
ganization which will include all branches 
of the jewelry trade here, will be known as 
the Twenty-Four Karat Club of Buffalo. 

Letters were sent out to the various mem- 
bers of the trade here, last week, announc- 
ing an organization meeting which will be 
held Oct. 27 at the Optimist Club rooms at 
134 Franklin St, The letters were sent out 
by the organization committee. 

Charles R. Robinson, president of the 
Buffalo Chamber of Commerce, has been 
invited to attend this meeting. A constitu- 
tion will be adopted, directors elected, and a 
roster of charter members organized. 

“Your committee has carefully thought 
through the entire proposition,” says the 
letter, “and heartily condorses the organiza- 
tion of a Twenty-Four Karat Club for 
Buffalo and vicinity, to consist of officers of 
corporations and members of firms to in- 
clude manufacturing and wholesale jewelers, 
manufacturing and wholesale optical houses, 
retail opticians and optometrists, wholesale 
material houses, jewelry box and art metal 
manufacturers, The members should be in- 
dividuals and not firms, with nominal annual 
dues. As we think of a club of this charac- 
ter organized for fellowship and service, its 
possibilities in our mutual interests seem 
almost unlimited.” 








ROBBED OF JEWELRY 





Salesman for Baltimore Concern Attacked 
by Highwaymen and Articles 
Valued at $700 Stolen 


BattimoreE, Md., Oct. 15.—Attacked by 
two highwaymen James Waddey, 2934 Mc- 
Elderry St., salesman for S, & N. Katz, 
105-107 N. Charles St., was robbed of a 
jewelry case containing jewelry and watches 
valued at $700 Tuesday. The police have 
obtained information which may lead to 
arrests. According to police investigation 
Mr, Waddey had made several calls in the 
800 block of S. Bond St. 

Jewelry was shown prospective customers 
at several places and it is believed that two 
men followed Waddey from a place which 
he visited. As he was leaving a hallway 
he was struck on the head with a blackjack 
and knocked unconscious. Waddey had a 
good grip on the jewelry case but it was 
taken from his grasp and the thieves are 
reported to have escaped through an ad- 
joining alley, 

The police department has issued a warn- 
ing to jewelry salesmen to be on their guard 
as many cases of robbery are being re- 
ported, due, it is believed, to the large 
amount of unemployment, 








A meeting of the Creditors of Morris 
Goldstein, Pittsburgh, Pa., bankrupt, will 
be held on Oct. 24 in room 23 in the St. 
Nicholas building 450 Fourth Ave. Pitts- 
burgh at 10 a. m. at which time creditors 
may attend, prove their claims, appoint a 
trustee, examine the bankrupt and transact 
such other business as may properly come 
before the meeting, 
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“GOSH ding it! The biggest 
fish I ever hooked, got away 
DIAMONDS from me, it.” Did you feel WATCHES 
like that as you saw the pride 
of the village shake the dust 
off her skirts as she sailed 
out of your store, leaving 
nothing but a chill behind? 
A neat store, attractive goods, 
attractively displayed, would 





new and extensive stock is 
“At your service for success.” 














) M.S. Page & Co. sis: Boston 


JEWELRY have landed that sale. Our] SILVERWARE 
















The Cash Buyer has the Advantage!!! 


Buyers of diamonds who are in a position to purchase diamonds for cash are 
assured of saving big money. I have just returned fromthe European Diamond 
Markets, where I have purchased for cash a large stock of diamonds, all sizes 
and qualities. My ability to pay cash for all of my purchases makes it possible 


for me to offer some of the best bargains ever offered in Diamonds. 


JACOB SCHOEN 


“The Cash Diamond House” 
6 Maiden Lane New York 


Antwerp, 48 Rue Simons Amsterdam, 344 Amstel Paris, 2 Rue Pillet-Will 











Diamonds—Pearls—Rubies—Emeralds—Sapphires—Opals—Cameos 
“Everything in the Stone Line” 


S. NATHAN & CO. : 


Importers and Cutters 


71 Nassau St., New York 58 Rue Laffitte, PARIS 
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Aquamarines—Tourmalines—Garnets—Amethyst—Topaz—Onyx—Doublets—Etc. 
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A. & S. ESPOSITER = EXPERT resists, Brecious and odd roms. Always in 


the market for rough gem material, and have a 


27 MAIDEN LANE LAPI DARI ES large lot of assorted stones for jobbing pur- 
CORNER NASGAU STREET poses always on hand. 
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Pénicaud Enamels as Junk 





N extremely interesting story is that en- 
A titled “The Eighteen Enamels” in 
Yoxall’s “More About Collecting.” It not 
only reminds one of the possibility of still 
discovering invaluable arts and crafts 
pieces, but also affords enlightenment on the 
craftiness of the English broker craft. 
Here is the story: 

“About 300 years ago a certain Jean 
Pénicaud, the descendant of a race of 
hereditary craftsmen, performed a chef 
d’oewre at Limoges, that quaint old city 
so centrally situated in France. He took 
18 variously shaped pieces of flat copper, 
covered them with a coat of thin enamel, 
‘fred’ them, producing a smooth, glassy 
surface on them, painted on this surface 
miniature-like pictures in glassy colors, 
‘fred’ the paintings again and again, color 
by color—in great heat, heat sufficient to 
fuse the colors and blend them with the 
base, yet without destroying the outlines, 
tints or shadings—and thus produced a 
masterpiece of the enameller’s art. Deco- 
ration in vitreous enamel is perhaps the 
most difficult of all the artistic crafts. The 
18 small pieces of decorated copper, the 
largest not 12 inches high and the rest 
only three or four inches in diameter, were 
then fitted together, balanced one against 
another, framed into a harmonious whole, 
and set up over an altar, when it became 
evident that what Jean Pénicaud had 
produced was a series of little pictures of 
scenes in the life of Christ. For two cen- 
turies this glorious altar-piece adorned 
some church in central France. Then came 
the Great Revolution, and the altar-piece 
disappeared. 

“About 80 years ago an old gentleman of 
a collecting turn of mind found a job lot 
of 18 queerly shaped bits of vividly colored 
enameled copper in a London auction room. 
Renaissance enamels were then of little 
note, there was no market for them, and 
the old gentleman, blessed with a taste and 
an insight finer and longer than was cur- 
rent at his period, was able to secure the 
job lot at about the price of so much old 
copper. He took them away to a remote 
spot, in his native land of Wales; there, 
after some years he died, and there a sale 
of his accumulated treasures took place. 
Meanwhile, a knowledge of XVIth century 
Limoges work had begun to permeate the 
collecting world, and a few London dealers, 
finding ‘Limoges enamels’ mentioned in the 
advance copies of the sale catalogue, went 
down to the remote spot in Wales. The 
country auctioneer did not the least know 
what Limoges enamels might be, so he put 
up in one lot the 18 pieces of painted cop- 
per, wrapped in brown paper, just as they 
had been found in the old gentleman’s col- 
lection; his very description of them as 
‘Limoges enamels’ he had taken from the 
old gentleman’s manuscript list of what his 
collection contained. The Welsh farmers 
present at the auction did not understand 
the situation, either. ‘Now, gentlemen, 
what shall I say? A shilling apiece?’ 
There was no response from the farmers, 
and the London dealers kept silence. At 
length one of the ‘London gentlemen’ went 
so far as to say that he ‘wouldn’t mind 
giving ninepence apiece for the lot.’ The 
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auctioneer effusively thanked him, and the 
hammer was about to descend, when some 
patriotic local person began to bid, and the 
associated dealers were compelled to go 
as high as £25 before one of them could 
secure the bargain. 

“Going to the village inn, the dealers 
auctioned the 18 pieces of copper among 
themselves, the highest bidder got them for 
£450. The difference (arising in less than 
an hour) between £25 and £450 was divided 
among the trade conspirators, and the 18 
pieces, in their brown paper wrappings, 
came up by coach to London. Soon after 
that a private collector bought them for 
£600, and, a little later, the South Ken- 
sington Museum was given the opportunity 
of acquiring them for £800. There at South 
Kensington the 18 enamels now rest, in 
peace and glory, forever secure from 
vicissitudes such as they have experienced 
in the past. There at South Kensington 
they rest, honored above all, amidst the 
masterpieces of other Limoges craftsmen, 
the triptych by Nardon Pénicaud (another 
of the family), the portrait of Cardinal 
Guise, by Leonard Limousin, the Valois 
casket, and the beautiful black and milky- 
white grisaille work by Pierre Raymond and 
others. 

“Moral. Such is the story, fished out and 
first told by Mr. Soden-Smith, one of the 
band of English collecting half a century 
ago. You and I reader, may never come 
across 18 pieces, or even one piece, signed 
“Jean Pénicaud,” or even “J. P.,” in a 
back-street London auction room or broker’s 
shop, unless they be fakes and frauds 
painted there to lie in wait for us. There 
is a “Pénicaud” enamel in the Louvre, 
valued now at £4,000; a piece out of the 
Soltikof collection was bought, many 
years ago, and brought to London, at the 
price of £1,200. But none of these quite 
equal the splendid harmony of color and 
the durable brilliancy of the 18 bits of 
enamel for which ninepence apiece was first 
bid 80 years ago. The moral is that col- 
lectors should be alert to recognize beauty 
and rarity and potential money value in 
things not at present much thought of; the 
moral is that we should not collect in 
herds so much, sheeplike, following the 
bellwethers of collecting; the moral is 
that treasures—though not in Limoges 
enamel—lie perdu still, for the seeing eye 
and the thinking brain to discover, now and 
again.” 








Damascening 





66P,AMASCENING is executed in 
three ways. First where the steel 
or copper is engraved with an undercut 
line and a thread of gold or silver is 
forced in by hammering or pressed by a 
burnisher into the grooved lines. Second, 
the plated method, where the plate of 
metal to be encrusted is enclosed be- 
tween slightly raised walls in the foun- 
dation metal. Third, where the founda- 
tion metal is roughened by a sharp tool 
in all directions and the gold or silver is 
laid on thinly and pressed or ham- 
mered in. 
“The last method is the latest and 
least durable. Sometimes the lines of 
the engraving are punched with holes 
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at regulated distances, and serves as 
keys to hold the inlaid metal when ham- 
mered in. The famous bowl called the 
‘Baptistery of St. Louis,’ now in the 
Louvre, is made of copper inlaid with 
figures of horsemen and hunting scenes. 

“It is an example of the ‘Mosil’ work, 
or Mesopotamian damascening, of the 
XIII. century, in which silver only is 
used as the inlaid metal. The Japanese 
are perfect masters in the art of damas- 
cening. Sword-blades of the XIII. and 
later centuries have beautiful designs in- 
laid as intaglios or in damascene work; 
sword-guards of the XVII. and XVIII. 
centuries are remarkable for this kind 
of decoration, and for the exquisite chas- 
ing of the iron, which in some cases is 
cut out like fret-work, and in others are 
carved as delicate as decorative ivory 
work,.”—Ward. 








Decorative Arts’ Salvation—the Artist 





667) Y what means then shall those work 

who long for reform in the arts, and 
whom shall they seek to kindle into eager 
desire for possession of beauty, and better 
still, for the development of the faculty that 
creates. beauty? 

“People say to me often enough: If you 
want to make your art succeed and flourish, 
you must make it the fashion; a phrase 
which I confess annoys me; for they mean 
by it that I should spend one day over my 
work to two days in trying to convince rich, 
and supposed influential people, that they 
care very much for what they really do 
not care in the least, so that it may happen 
according to the proverb: Bell-wether took 
the leap, and we all went over; well, such 
advisers are right if they are content with 
the thing lasting but a little while; say till 
you can make a little money—if you don’t 
get pinched by the door shutting too quick- 
ly: otherwise. they are wrong: the people 
they are thinking of have too many strings 
to their bow and can turn their backs too 
easily on a thing that fails for it to be 
safe work trusting to their whims: it is not 
their fault, they cannot help it, but they have 
no chance of spending time enough over the 
arts to know anything practical of them, 
and they must of necessity be in the hands 
of those who spend their time in pushing 
fashion this way and that for their own ad- 
vantage. 

“Sirs, there is no help to be got out of 
these latter, or those who let themselves be 
led by them: the only real help for the 
decorative arts must come from those who 
work in them; nor must they be led, they 
must lead. You whose hands make those 
things that should be works of art, you must 
be all artists, and good artists too, before 
the public at large can take real interest 
in such things; and when you have become 
so, I promise you that you shall lead the 
fashion; fashion shall follow your hands 
obediently enough. That is the only way 
in which we can get a supply of intelligent 
popular art.”—William Morris in Birming- 
ham lecture to the art school. 





Keyes Bros., Hartsells, Ala., are reported 
to be in bankruptcy. The assets are $4,500. 
and the liabilities $13,000. 
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BUY FROM THE CUTTERS 
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Spuamarine 


It is impossible to cut an Aquamarine thin and 
retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 
price. 


American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


PARIS 
44 Rue Lafayette 


LONDON 
26 Holborn Viaduct 





FROM MINES TO MARKET 


The Buyers’ 
Directory 





Price, $1.00 





The Jewelers’ Circular 
| Publishing Company 
14 John Street New York 











Fine 


Opal Necklaces 








of 
Exceptional Quality 








NECKLACES 


ENUS 


PEARL 


pearls in the world. 


FRANK C. OSMERS 


Telephone Bryant 5523 


UNQUESTIONABLY — the 
finest scientifically produced 


2 West 47th St., New York, N. Y. 


oman 


F. W. HOWELL 


Pearls and Precious Stones 
3 Maiden Lane, New York City 
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Attention—Manufacturers 


Onyx Ring Stones 


Furnished For Any Size 
Diamond 





ONYX AND AMBER BEADS 





Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St., New York 





THE DOUBRAVA CO. 
61 Maiden Lane New York 








TELEPHONE 7410 Cortland 


DOELL 
LAPIDARY 


Precious and Semi-Precious Stones 
15 John Street NEW YORK 




















LEATHER WATCH STRAPS OF EVERY DESCRIPTION! 


For the Jewelry Trade. We also sew straps on watches to fit any size lugs. 
Write for Prices, or send us Samples of what = are using, 
Best Prices. - 


and we will quete Ger 
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Specialists in the Manufacture and 


Blood Pressure in Ocular Work 


By Eugene G. Wiseman. 
with 19 engravings. 





267 pages; illustrated, 
Price, $2.50. 







































Rosenthal & Stark 


12 EAST 12th STREET 


Repairing of Leather Watch Straps 
NEW YORK CITY 








The Optical enna Company 


11 John Street 


New York 
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Asa H. Richmond left last week on an 
extended southern trip as far as Dallas, 
Texas. 

Victor C. Black is on the Pacific Coast 
in the interests of the V. E. Black Co., of 
this city. 

William H, Goodgeon, of Westerly, was 
a business visitor in this city and vicinity 
the past week, 

Willie Jaeger, of the Providence Finding 
Co., left last week for an extended Euro- 
pean business trip. 

Frank P. Boland, of H. J. Astle & Co. has 
been making a business trip through the 
Connecticut Valley. 

Harry Fulford was re-elected treasurer of 
the Edgewood Yacht Club at the annual 
meeting last Monday evening. 

Mr, and Mrs. Arthur Henius have closed 
their Summer home at Buttonwoods and 
returned to town for the Winter. 

Albert Speidel, of the Automatic Gold 
Chain Co., has been in New York the past 
week on business for that concern. 

“Billy” Little of the Chicago office of the 
George H. Fuller & Son Co. has been visit- 
ing the firm’s factory at Pawtucket. 

The Art Engraving Co. has removed from 
the second floor at 44 Franklin St. to more 
commodious quarters on the third floor. 

The Rhode Island Jobbing House, to en- 
gage in buying and selling jewelry, has 
opened an office at 250 Jewett St., this city. 

Victor J. King and W. E. Halpin, of the 
Ostby & Barton Co., were visitors at the 
firm’s offices in Chicago and Cincinnati, last 
week, 

Thompson A. Walker, of T. A. Walker 
& Co., 661 Westminster St., has been making 
an extended business trip over the eastern 
circuit. 

The Busy Bee Mfg. Co., of which Max- 
well A, Boule is owner, has started in busi- 
ness at 122 Empire St. manufacturing 
novelties. 

Nathan Kaufman, of the Nathan Kaufman 
Co., is building a handsome stucco dwelling 
on Taber Ave., having every modern im- 
provement, 

The New England Jewelry Co. is the style 
of a new concern that has started in the 
manufacture of gold goods at 15 Jenks St., 
Pawtucket. 

Mr, and Mrs. George Briggs have closed 
their Summer home at Narragansett Pier 
and with their family, returned to town for 
the Winter. 

William F. Davenport is owner of the 
Ivy Ring Co. which recently started in the 
manufacturing jewelry business at 150 
Chestnut St. 

The Whiting & Davis football eleven of 
Attleboro lost to the Fenno A. C. of Paw- 
tucket last Saturday afternoon, the score 
being 4 to 0. 

Harry M. Mays has been elected Warden 
of the Choir Guild of the Episcopal Diocese 
of Rhode Island, at the annual meeting 
held last week, 

T. H. Galligan, buyer for the jewelry de- 
partment of Shartenberg & Robinson Co., 
Pawtucket, was in New York last week 
selecting new goods. 

Arthur Henius has been appointed by 
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Mayor Joseph H. Gainer as a member of 
a Municipal committee to investigate alleged 
rent profiteering in Providence. 

Vitterio Primavera has given a chattel 
mortgage for $3,000 to Alfonso Costanzo 
covering the contents of the manufacturing 
jewelry plant at 180 Brigham St. 

Charles H. Fuller, of George H. Fuller 
& Son Co., accompanied by his wife arrived 
at their home at Pawtucket the past week 
from an automobile trip to Chicago. 

Frank E. Farnham, of the Jewelers’ 
Supply Co., with his family have returned 
from their Summer’s sojourn at their coun- 
try place among the White Mountains. 

The Rex Mfg. Co., for many years on the 
third floor of the building at 14 Blount St., 
has removed to larger and more commodious 
quarters on the fifth floor of the same build- 
ing. 

Benjamin W. Comstock, of the Com- 
stock-Wood Co., 661 Westminster St., has 
returned from an extended western trip 
which he reports as having been very satis- 
factory. 

Horace M. Peck, manager of the Manu- 
facturing Jewelers’ Board of Trade, left 
Thursday for a week’s automobile trip over 
the Mohawk Trail. He is accompanied by 
his wife. 

Announcement has been made that a half 
interest in the business of A. H. Schreiber 
& Co., 40 Clifford St. this city, has been 
acquired by Henry Weiner & Son of 366 
Fifth Ave., New York. 

The Brown & Sharpe Mfg. Co. has pur- 
chased additional property at the corner of 
West Park and Calais Sts., revenue stamps 
attached to the deed indicating a purchase 
price of approximately $10,500. 

Miss Lillian G, Burgess has resigned her 
position as bookkeeper for the C. H. Cooke 
Co., where she has been for several years 
and was married last week to Byron W. 
Annable, a member of the Providence police 
force. 

The watch repairing shop of Sisto De 
Patrillo, 130 Acorn St. suffered considerably 
from smoke and water while the fire depart- 
ment was suppressing a blaze which occurred 
in the basement of the building last Wednes- 
day evening. 

The Delby Novelty Co., Box 65, Elmwood 
Station, Providence, is owned by Clarence 
K. Appleby, 104 Congress Ave., and Ernest 
E. Cardell, 115 Park Ave., Cranston, ac- 
cording to information filed at the city 
clerk’s office. 


According to information filed at the 
office of the city clerk of Pawtucket, Victor 
J. Giradin is owner of the Victor Novelty 
Co. that has started in business at 208 
Taylor building, Pawtucket, manufacturing 
sterling novelties. 

John J. Collins of the Ostby & Barton Co., 
Horace L. Manchester and Joseph P. Bur- 
lingame, of J. P. Burlingame Co., were 
among the guests at the big municipal ban- 
quet at the -250th anniversary celebration 
of the settlement of Pawtucket last week. 

The grand jury in the Superior Court last 
week returned an indictment against Walter 
J. Riley for breaking and entering the shop 
of James T. Smith, engraver, and commit- 
ting larceny. He pleaded not guilty and 
was held by Judge Hahn under $1,000 bail 
for trial later. 

Daniel B. Lewis and John D. Murphy, 


CIRCULAR 


107 


doing business as Lewis, Murphy & Co. 
of Boston, have filed a suit in the Superior 
Court against the Kescot Mfg. Co., Inc., 
of this city, alleging that $1,099.74 was due 
the plaintiffs on book account. Damages 
are laid at $1,500. 


A. S. Vennerbeck was one of the contes- 
tants in the open amateur handicap medal 
golf tourney at the grounds of the Meta- 
comet Golf Club Saturday afternoon. 
Among the players on the Rhode Island 
Country Club courses Saturday were Harold 
W. Ostby, Frederick A. Ballou and F. R. 
Parsons. 


The International Importing & Exporting 
Co., Inc. has been incorporated under the 
laws of Rhode Island to be located in this 
city. The capital is $50,000 of 500 shares 
of common stock at $100 each. The ‘in- 
corporators are Giuseppe M. Scotti of 95 
Meadow St., Pawtucket and Felix De 
Bucci and Arthur Pieretti of this city. 

The Globe Mfg. Co., 11 Conduit St., was 
sold at public auction under assignee’s sale 
last Monday, the contents of the plant being 
purchased by Harry Fulford, of the Ful- 
ford Mfg. Co. for $419.50. This included 
the stock, tools, machinery, fixtures, etc., 
which constituted the only assets of the con- 
cern. The liabilities amount to about $4,000. 

The machinery, fixtures and equipment of 
the manufacturing jewelry establishment of 
the A. C. Messler Co., 101 Sabin St., this 
city, was sold at auction under foreclosure 
of a martgage of $68,000 made by Arnold 
C. Messler, at noon on Tuesday last. Will- 
iam H. Draper, the mortgagee, bid in the 
preperty. 

Mrs. Caesar Misch entertained the mem- 
bers of the Rhode Island Ex-Club at her 
home, on Elmwood Ave., Saturday after- 
noon, who gave a travelogue of the Orient. 
The fact that the hostess was able from 
her wonderful collection of curios to give 
practical illustrations of the different phases 
of oriental handicraft, as well as of quaint 
articles of dress and unusual household 
utensils added materially to the pleasure of 
an afternoon long to be remembered. 

The Payton & Kelley Co. has just com- 
pleted radical changes in the layout of its 
manufacturing plant on Rice St. The most 
noticeable is the change in the office, which 
was formerly located on the second floor 
at 39 Rice St. but has now been removed to 
the same floor with the factory plant with 
entrance at the corner of Rice and Pearl 
Sts. The offices have been entirely refur- 
nished and arranged, and while adding no 
floor space to the firm’s plant, affords great- 
er convenience, 

The Newport Artillery Co., the crack in- 
dependent military organization of Newport, 
was recently presented three sets of solid 
silver handmade spoons for a chowder set, 
by H. W. H. Powel 3rd, the youngest hono- 
rary member of the command. The spoons 
are old-Newport make, bearing the impress 
of B. H. Tisdale and W. T. Nichols, silver- 
smiths of the past century, whose spoons are 
treasured in many old Newport families and 
are sought by connoisseurs and collectors 
throughout the country. The spoons are 
marked with the initials in script of the 
former owners, who, however are unknown, 
The donor is a grandson of the late Col. . 
John Hare Powel, who was commanding 
officer of the Newport Artillery. 
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FOR THE DISTINGUISHED CLIENTELE 


Every high class jewelry establishment has a certain clientele that knows and demands 
not only the best in Silverware, but seeks individuality, and many such stores select 
TREASURE SILVER specially for this trade. 


TREASURE SILVER is notable for its exclusive design. The patterns are distinctly 
original and unusually beautiful. Perhaps the most marked characteristic of TREASURE 
SILVER is its genuine artistic merit which is so much appreciated by people of culture 
and refinement. 


ROGERS, LUNT & BOWLEN COMPANY 
Silversmiths, Greenfeld, Massachusetts 


Treasure Silver 


STERLING 


TRADE MARK Be STERLING 

















October 19, 1921. 


Hartford, Conn. 


_ Edward Griffith, retail jeweler and 
silversmith, 87 Pratt St. and family, have 
returned from their cottage at Sachem’s 

onn, 
ag nrwrr Wehinger, Waterbury, Conn., 
has been granted a patent for ship’s bell 
clock. He has transferred his rights to the 
Waterbury Clock Co. 

At the annual meeting of the board of 
directors of the Hartford Chamber of Com- 
merce last week, Isidore Wise, of Wise, 
Smith & Co., was elected vice-president. 

Charles M. Webb and T. Miller, of 
Waterbury, Conn., have been granted a 
patent for a flexible clasp button. They 
have assigned their rights to the Water- 
pury Buckle Co. 

George L. Lux, president of the Con- 
necticut Retail Jewelers’ Association, and 
family, of Beverly road, West Hartford, 
have returned from Gloucester, Mass., 
where they visited for several weeks, 

William S. Ingraham, secretary and 
treasurer of The E. Ingraham Co., clock 
manufacturer, Bristol, Conn., and a party 
of friends were recent visitors in New 
York, taking in some of the world’s series 
baseball games, 

Carlyle F. Barnes, president of the Wal- 
lace Barnes Co., clock spring manufacturer, 
Bristol, Conn., and Mrs, Barnes, observed 
the 36th anniversary of their marriage last 
week, Saturday. Among the presents was 
a cane presented to Mr, Barnes, 

Among the nominations for officers of 
the City Club to be voted upon at the an- 
nual meeting is that of Arthur L, Terwilli- 
ger for second vice-president. Mr. Ter- 
williger is an official of the Philip H. 
Stevens Co., retail jewelers, 65 Pratt St. 

Curtis C. Atwell, a Civil War veteran 
and for many years in business in Durham, 
Conn., died at his home in that town on 
Oct. 1, aged 80 years. The deceased was 
the father of Ralph J. Atwell, a retail 
jeweler, 254 Main St., Middletown, Conn. 

Among the attractive exhibits at the 
opening of the Good Will grange fair at 
Gates Hall, Glastonbury, Conn., last week 
was that of the Williams Bros, Mfg. Co., 
silverware. Various products of the con- 
cern were viewed with interest by the visi- 
tors. 

Masonic regalia displayed recently in the 
window of the retail jewelry store of the 
Philip H. Stevens Co., 65 Pratt St., at- 
tracted considerable attention. The full 
dress outfit came from Burma, British and 
Burmese flags being worked in gold em- 
broidery, 

Announcement has been made that the 

Wm. L, Gilbert Clock Co., Winsted, Conn., 
has added 100 employes to its staff and now 
has engaged nearly as many employes as 
were working during normal times, Con- 
ditions for the near future are reported to 
be good. 
_ Himberg & Horn, who established retail 
jewelry stores in 1905 at 10 Arcade and 
392 Main St. New Britain, Conn., have 
announced a special sale of reductions of 
20 and 30 per cent on jewelry, watches and 
diamonds, Some articles have been reduced 
to 1914 prices, 

Banks and police departments in this 
State have been notified by the treasury de- 
Partment at Washington to be on the look- 
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out for counterfeit $5 and $10 bills, which 
are reported to be circulated in large num- 
bers. The bills have been raised to the 
amounts quoted from $1 bills. 

The memorial service for the late Wil- 
liam E. Sessions, president of the Sessions 
Clock Co., Forestville, Conn., was held at 
the Asbury Methodist Church on Oct. 9. A 
‘rich display of flowers was placed about 
the pulpit and tributes were presented by 
several friends and business associates. 

William S. Ingraham, secretary and 
treasurer of the E. Ingraham Co., clock 
manufacturer, Bristol, Conn., and Mrs, In- 
graham quietly celebrated their 40th wed- 
ding anniversary last week, Tuestday, at 
a family party given to them at the resi- 
dence of Mr, and Mrs, Morton C. Tread- 
way in Bristol. 

As a result of an automobile collision on 
the Springfield road at East Windsor Hill, 
Conn,, last week, Samuel Sternsher, pro- 
prietor of the Hamilton’s, a retail jewelry 
store, 695 Main St., this city, was severely 
cut on the face and chest by falling glass, 
when he was thrown through the wind- 
shield of his automobile, 

Working schedule conditions at the fac- 
tory of the American Silver Co., Bristol, 
Conn., are reported to be better, the plant 
being now run on an eight hour a day 
basis during: five days of each week. This 
results in 40 hours a week for the em- 
ployes with many of the departments run- 
ning on full time each week of 55 hours. 

The building formerly occupied for many 
years by the J. M. Ney Co., refiners, at 
Ann St., on Asylum, has been torn down 
to make way for the extension of Ann St. 
One of the large tasks in making the 
change was the removal of the vault used 
by the company for so long a period. The 
concern now has handsome new quarters 
at the corner of Elm and West Sts. 

The double funeral of Mrs. Footit and 
her 1l-year-old son, Austin, wife and child 
of James H. Footit, an employe of the In- 
ternational Silver Co., Meriden, Conn., who 
were killed last week, Saturday, in a col- 
lision between an automobile and a Middle- 
town-Berlin trolley car at Beckley’s cross- 
ing on the State road, was held from their 
late home, 29 Colony St., Meriden, Conn., 
burial being in Westfield, Conn. 

Governor Everitt J. Lake has appointed 
two members of the Connecticut State 
Board of Examiners in Optometry under 
the provisions of a new law which takes 
the appointing power from the State de- 
partment and gives that authority to the 
governor. The appointees are William L. 
Hand, Danbury, Conn., formerly of Hart- 
ford, and George A, Comstock of Ansonia, 
Conn. The appointments are for three 
years from Oct. 1. 








E. S. Henry, for the past four years 
in the San Francisco office of the Inter- 
national Silver Co., has come to Los 
Angeles and taken a position in the office 
of the same company in this city. He 
was married recently, and he and his 
bride are living in Hollywood. F. M. 
Baldwin, in charge of the hotel depart- 
ment of the same company, has just 
returned from a successful business trip 
to El Paso, and is about to leave for San 
Francisco to look after the hotel busi- 
ness there. 
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David Memser is visiting the trade in 
Maine. 

H, Rubin and M. Levin have opened in 
business on Bromfield St. 

A. Brown, manager of the Eastern Jewelry 
Co., is on an extended trip east. 

Joseph Clair, formerly an auctioneer, has 
opened a store at 363 Washington St. 

Nelson Smith, A. Gilmore and H. Martin 
of the Smith, Patterson Co. passed the 
Columbus Day holiday at Mt. Adams. 

J. De Young and his son, formerly work- 
ing for the Boston Jewelry Mfg. Co., have 
started in business for themselves in the 
Washington building. 

William Henry Renfrew, for years with 
Smith, Patterson Co., in the diamond jewel- 
ry repair department, has engaged in business 
for himself in the Little building, seventh 
floor. 

Among the callers on the trade last week 
were William Barnstone, Portland, Me., and 
Mr. and Mrs. R. S. W. Roberts of Whitins- 
ville. The latter were on their way to 
Maine on a pleasure trip. 

Sneak thieves broke into the street glass 
showcase of the Washington Jewelry Co., 
and stole two diamond rings, valued at $200, 
last week. The break was discovered some 
hours later. A burglary alarm has since 
been connected. 

Winsor Nelson Cobb, for years in busi- 
ness in Boston, but who went out west, re- 
turned to this city a few days ago, and after 
calling on many friends, proceeded to the 
Mayo Bros. hospital, where on Friday he 
underwent an operation for hernia. 

Wedding bells were ringing merrily last 
week when Paul A. Chamberlain, traveling 
salesman for the A. Paul Co., Jewelers 
building, took unto himself a charming 
bride, Miss Pauline Jacquith of Allston. 
The ceremony took place in the First Parish 
Church, Brighton. After an extended honey- 
moon Mr, and Mrs, Chamberlin will make 
their home in Allston. 








Pacific Coast Notes. 





Kahn & Siegel, Calexico, Cal., are stated 
to be discontinuing their retail jewelry busi- 
ness in that city. 

Paul Neuffer, jeweler of Olympia, Wash., 
was run over by an automobile and had his 
leg broken recently. After some weeks in 
the hospital, he is now able to get around 
on crutches, but the injured member is still 
in a plaster cast. 

W. H. Gould, former well-known jeweler 
of Farmer City, Ill, is visiting southern 
California. He is stated to be so much 
pleased with conditions that he plans estab- 
lishing himself in the jewelry business at 
Santa Ana, Orange County. 

The John Hood Co., of Santa Rosa, is 
just settled in its new store, which is 
stated to be the finest of its kind in the 
Sonoma Valley. It is finished in solid ma- 
hogany and plate glass, with leaded panes. 
F. F. Marvin, the genial manager, is given 
much of the credit for the new establish- 
ment. Santa Rosa, center of a rich agri- 
cultural district, has a population of 8,758, 
but it is hampered by poor train service. 
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This year, above all others, the Jewel- 
er needs something besides merely 
good merchandise. 


Feature W. W. W. GUARANTEED 
RINGS and you will get not only 
good Rings—as good as Rings can be 
made,—but you will get an Adver- 
tising Service that will go a long way 
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TIMMY 





toward helping you increase your 
entire Holiday business. 






































WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N-Y. 





S. M Rubenstein is fitting up a store on 
Broadway, Camden, N J., for an up-to-date 
optical establishment. ; 

Fred Perkins, Philadelphia representative 
of William Rogers, Meriden, Conn., visited 
the factory last week, ; 

Levy & Garfinkel, jewelers, formerly in 
business at 1023 Market St., have opened 
a store in Norfolk, Va. 

George S. Katz, jeweler of 1943 German- 
town Ave., this city, is confined to his home 
with an injury of the knee. 

T. Mensing, representing the International 
Silver Co., Meriden, Conn., called on the 
trade during the past week. 

I. E. Kalisher, representing the Kalisher 
Mfg. Co., 61 Beekman St., New York, was 
in town last week calling on the trade. 

Friends of President Kenna, of the 
Philadelphia College of Horology, will 
regret to hear of the illness of his wife. 

Alexander Kay, formerly of Washington, 
D. C., has been employed by S. Kind & 
Sons, jewelers and silversmiths, 1110 Chest- 
nut St., as a watchmaker. 

Yom Kippur, the Day of Atonement, the 
most sacred of all Jewish holidays, was 
observed by many men in the trade through- 
out the city and State, Oct. 12. 

Fred T. Barry, a brother of Harry Barry 
of M. Sickles & Sons, is back in town from 
a trip to New York. Mr. Barry represents 
Ziruth, Burgess Co. of Newark, N. J. 

William L. Berry, watchmaker and 
jeweler, 22 S, 2d St., who was recently 
confined to his home suffering with a heavy 
cold, has recovered and returned to work. 

Max Polak of Morris Sickles & Sons 
was present at the banquet of the Pennsyl- 
vania Optometric Association held at the 
Hotel Adelphia, Thursday night, Oct. 13. 

E. C. Morrison, watchmaker and jeweler 
of Millville, N. J., was present at the corner- 
stone laying of the New Jersey Masonic 
Home, Burlington, N. J., on Wednesday of 
last week. 

George White, representing George L. 
Paine Co., North Attleboro, Mass., and 
Charles Drown, representing the Ostby & 
Barton Co., Providence, R. I., were in town 
last week, 

Samuel N. Halpert, diamond dealer, 735 
Sansom St., has filed a petition in bank- 
ruptcy. Among the Philadelphia creditors 
are David Atlas, Aisenstein & Gordon and 
Samuel Corr. 

I. Mannes, watchmaker, formerly with 
Aisenstein & Gordon, Sansom St., has 
bought and taken possession of the store 
of S. M. Rubenstein, 1049 Kaighn Ave., 
Camden, N. J. 

John H. Sensenig, jeweler and op- 
tometrist, New Holland, Pa. was jn 
Philadelphia last week. While here he 
attended the convention of the Pennsyl- 
vania Optometric Association. 

Many of the buyers who were in town 
during last week on business dropped in on 
the P.O. A. convention held at the Adelphia 
Hotel, Oct, 11, 12 and 13, and were inter- 
ested visitors at the various manufacturers’ 
booths. 

Charles Siebert, representing the Arrow 
Supply & Importing Co., 102 Fulton St, 
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New York, called on the wholesalers here 
last week. Mr. Siebert at one time was 
connected with Worthington & Raymond, 
Inc., New York. 

J. F. Neill, secretary of the Sansom Street 
Business Men’s Association, was a speaker 
at the opening session of the convention of 
the Pennsylvania Optometric Association, 
which began on the roof garden of the 
Adelphia Hotel, Tuesday, Oct. 11. 

I. A. Deisher, Reading, Pa., president of 
the Pennsylvania Retail Jewelers’ Associa- 
tion, was in the city recently. While here 
he called a meeting of the executive com- 
mittee of the organization of which he is 
president and several matters of importance 
were discussed, 

Joseph B. Bechtel, head of Joseph B. 
Bechtel & Co., Inc., who returned early in 
the week from a business trip to Trenton, 
N. J., and Easton, Pa., is off on another 
trip up the Schuylkill Valley. Mr. Bechtel 
will call on the trade in Pottstown, Reading, 
Pa., and other towns in that section. 

Colonel J. Warner Hutchins, retired dia- 
mond merchant, secretary of the Board of 
Inspectors Department of Prisons of Phila- 
delphia, recently appeared before the Finance 
Committee of City Council and requested 
additional appropriations for the prisons to 
tide them over until the end of the year. 

Mrs. George Alker, widow of the late 
George Alker, jeweler of Norristown, 
Pa., is going to close out the business. 
Mr. Alker, who died recently in the 
Norristown Hospital of diabetes, had a 
store on Main St., Norristown, and was 
one of the oldest jewelers in the town. 

A. G. Lee of the Wadsworth Watch Case 
Co., is ill at his home in Englewood, N. J. 
Mr, Lee is widely known here and has many 
friends in this city. He was formerly con- 
nected with Bailey, Banks & Biddle, John 
Wanamaker and the Keystone Watch Case 
Co. prior to leaving this city about six years 
ago. 

Among the out of town men in the city 
during the past week were: P. A. Freeman, 
Allentown; G, Reitzen, Ashland; J. W. 
Schanley, Perkasie; Arthur Schwemmer, 
Carl Roth of George Roth & Son, John H. 
Beyrle, all of Reading; F, J. Wright, Den- 
ton, Md.; Norman J. Harris, Wilmington, 
Del.; J. Greenberg, Vineland, N. J., and 
S. Speckter, Gallitzin. 


Ernest Ruehling, brother of Gustav Ruehy 
ling, 3357 N. Front St., has returned from 
a trip abroad. Mr. Ruehling visited Ger- 
many while abroad and was very much im- 
pressed with the commercial aviation sys- 
tem in existence there. He took several 
trips by aeroplane while visiting in Germany 
and stated on his return home that one can 
travel a distance of 225 miles by air for #4. 

Two negroes who entered the jewelry 
shop of David E. Park, 414 N. 12th St, 
arranged to purchase a watch and later re- 
turned with another negro. The latter en- 
gaged the proprietor in conversation and 
while Mr, Park was. talking to him about 
the watch, the other two negroes struck 
him with blackjacks, The three men after 
stunning the jeweler, ran back of the counter 
and snatched three watches valued at $40 
and fled. Police of the 10th and Button- 
wood St. station were notified but no arrests 
have been made. 

Charles J. Maxwell, jeweler, 16th and 
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Walnut Sts. and president of the St. 
Andrew’s Society of Philadelphia, called 


at the White House Oct. 7 to in- 
vite President Harding to attend the 
172nd annual dinner of the Society 


to be held here Nov. 30. Mr. Harding said 
he regretted he could not be present owing 
to the pressure of official business. Mr. 
Maxwell was accompanied to Washington 
by the following members of the St. An- 
drew’s Society: J. Burnett Gibb, Benjamin 
R, Hoffman, Caleb J. Milne, 3d, and Fred- 
erick S. Giger. 

Two Philadelphians were chosen vice- 
presidents of the Pennsylvania Opto- 
metric Association at the close of the 
convention held in this city last week. 
The officers will hold office until the 
next convention is held in Pittsburgh, 
Pa., a year hence. . The election of offi- 
cers resulted as follows: President, Will- 
iam J. Van Essen, Pittsburgh; vice- 
presidents, J. F. Neill, Jr., Philadelphia; 
Albert McConnell, Pittsburgh; William 
Updegrave, Johnstown, and Miss Sadie 
R. Tice, Philadelphia; secretary, H. H. 
Rosser, York; treasurer, Fred L. Nun- 
gesser, Pittsburgh. 

Suit in bankruptcy was begun Oct. 7 in 
the United States District Court here against 
Aaron Lax, jeweler, of 2230 S. 7th Sti 
Among the creditors filing the petition were 
Aisenstein & Gordon, Sansom St., $800; 
‘(Michael E, Ballen, Sansom St., $500; Ben- 
jamin Abraham, 116 S. 8th St., $1,000, and 
Alexander Lopatin, 732 Sansom St., $1,000: 
According to Harry Shapiro, attorney for 
the petitioners, Lax’s liabilities amount to 
approximately $11,000, while the assets total 
$3,000. Lax. it is understood, is somewhere 
in the Gulf States. Following the filing of 
the petition Michael Ballen was appointed 
temporary receiver and his bond fixed at 
$2,000. 

A series of lectures on subjects of interest 
to jewelers and diamond merchants, with 
lecturers covering a circuit of several cities 
in the east, is being considered by the 
Jewelers’ Club of this city. This announce- 
ment has been made by Charles H. Hambly, 
secretary of the club. It is the idea of the 
members of the club to organize a lecture 
bureau along the lines of a Chautauqua; 
with experts in the arts and crafts of the 
gold, silver and diamond worlds as speakers 
to address groups of jewelers in various 
cities along the Atlantic seaboard. “The 
success and popularity of the lectures held 
by our club last year and inquiries from 
jewelers in other cities,” said Mr, Hambly 
in discussing the proposed Lyceum, has 
caused us to give consideration to the 
formation of an organization of corps of 
lecturers. Recently,” continued Mr. Hamb- 
ly, “a prominent jeweler of Buffalo, N. Y., 
wrote to us asking for details of the lec- 
tures held at the Philadelphia Chamber of 
Commerce under the auspices of the Jewel- 
ers’ Club, and also wanted to know whether 
the club intended to continue the lectures 
again this season. This raised the question 
of having the lecturers cover a circuit. It 
is obvious that out of town jewelers have 
to neglect their business at home and be 
put to considerable inconvenience if they 
came to Philadelphia to hear the different 
lectures, and now we are considering the 
proposition of sending the speakers to them.” 
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Advance Proof (reduced size) of Second Full Page Advertisement in Saturday Evening Post 























HY pay luxury prices for an everyday 
necessity? Choose any pencil you like from 
the handsome new Shur-Rite line—whether in 
Silni Metal, Sterling Silver or Gold Filled—and 
you’re sure it’s right—in price as well as quality. 


The Shur-Rite line is the first com- 
plete assortment of modern metal pencils 
at reasonable prices. All the long pencils 
have the permanent clip, and all the short 
models have a neat ring or bail for 
attaching to cord or chain. On all Shur- 
Rite models from $1 up, the eraser is 
covered by the metal cap. 


You will understand why Shur-Rite 
Pencils invariably cost less and last longer, 


when you pull one apart and see how simple, 
strongly made and thoroughly finished they are. 
We have been making fine jewelry for a third 
of a century, and the Shur-Rite line shows it. 


You’ll understand why it is you can write all 
day with a Shur-Rite without tiring your hand, 
when you see how light and well balanced it is. 


See the rich assortment of Shur-Rite Pencils 
at all leading Jewelry, Station- 
ery, Drug, Hardware and 
Dry Goods Stores. In all 
metals, all lengths, all 
styles, plain and en- 
graved—50c and up. 


Ideal for Christmas Gifts! 


byt Made by Jewelers We 


Shur-Rite Quality 
Leads—fit any mod- 
ern pencil—IS¢ per 
box of one dozen, 


Wm. P. Horn & Co., San Francisco 
Pacific Coast Distributors 


Sandfelder Corporation—Chicago and Attleboro, Mass. 
A. R. MacDougall & Co., Toronto 


Canadian Distributors 


Retail Dealers Everywhere Supplied by the Jobbing Trade 
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Ask your Jobber for Dealers’ Price List. 
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William H. Hofmann of Heeren Bros, & 
Co., was in New York recently on a buying 

i that concern. 

— stores observed “Atonement Day,” 
a large number being closed in honor of 
the holiday, which also was Columbus Day. 

The Joseph Horne Co. has the $1,800,000 
addition to its present building well under 
way and hopes to have the job completed 
early next year. 

The Pittsburgh Association of Credit Men 
will observe their silver anniversary in the 
Fort Pitt Hotel, instead of the Schenley 
Hotel, April 28. The handsome watch which 
was presented recently to the retiring 
president, Thomas K. Cree, was bought 
from Heeren Bros. & Co. 

The Retail Credit Men’s Association has 
a question up for discussion involving the 
point of giving the undesirable account list 
to persons who do not contribute names. 
It is said that some concerns receive names 
of undesirables but do not furnish any. If 
the proposed ruling is adopted by the asso- 
ciation, the list will not be given to those 
persons who do not supply names. Many 
of the leading retail jewelry houses are 
members of the association and there has 
always been good co-operation among the 
trade. A. W. Hepler of W. W. Wattles & 
Sons, has been nominated for a director. 
The annual meeting and election will take 
place next Monday night 

Pittsburgh jewelers are preparing to 
have a 100 per cent. membership represen- 
tation in the Pittsburgh Chapter of the 
American Red Cross, for which a drive for 
$1 membership dues is to be made “Red 
Cross Sunday” Nov. 13. Jewelers are re- 
quested to show the Red Cross flag in their 
windows and otherwise assist this nation 
to help fulfill its obligations to its service 
men, as the Red Cross is an integral part 
of the Government, with President Hard- 
ing at its head. The local chapter is spend- 
ing $20,000 a month, and is eating in on its 
surplus reserve, and is in need of funds. 
Jewelers are requested to help in every 
manner possible. It is planned to canvass 
the entire county in a house to house drive. 

A Pennsylvania Railroad detective was 
arrested in Pittsburgh last week, it being 
alleged he had in his possession a lot of 
jewelry said to have feen contained in a 
$32,000 package shipped by a Lancaster, 
Pa, jewelry firm last April, which was 
picked up following the wreck of an ex- 
press train, two miles west of Gallitzin, Pa. 
The detective figuring in this alleged trans- 
action has been held here for further in- 
vestigation, after a hearing in the Franks- 
town Ave. Police Station. It is alleged 
by the police that watches, necklaces, rings 
and other jewelry were in the package. 
The detectives say that following the wreck, 
the package of jewelry was broken open 
and $10,000 worth of the jewelry was found 
to be missing and that the railroad detec- 
tive carried the package to the captain of 
the railroad detectives. The wife of the 
detective is said to have told the police her 
husband was in possession of much jewelry 
after the wreck of April 27. During the 
detective’s absence from his home last 
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Thursday, it is alleged officers made a 
search of the house and charge they found 
jewelry hidden there. After the detective 
returned home he missed the jewelry and 
reported the “robbery” to the police. He 
was arrested. The police say that about 
$8,000 worth of articles in the package are 
still missing. The police await the arrival 
of the representatives of the Lancaster house 
which shipped the package, to identify the 
goods recovered, 











Leslie 
hunting trip for a few days. 

R. L, Warner, formerly in the Missouri 
building, is now located at 1115 McGee St. 

W. A. Moore, representing A. M. Dixon 
& Co., has been in the city for several days 

W. H. Mace, formerly with the Edwards, 
Ludwig, Fuller Jewelry Co., is now with 
J. H. Mace, retail jeweler, 

W. J. Beamer, traveling salesman for the 
Meyer Jewelry Co.,, is in the city this week 
to attend the meeting of optometrists. 

(CC. W. H. Goodyear has returned to 
Kansas City after a vacation of three 
months at his home in New York State, 

F, W. Grover is back at his former loca- 
tion, 1327 Walnut St. The store has been 
remodeled and is twice as large as it was 
originally. 

Charles Frishman and N. Lubin have 
opened a manufacturing jewelry shop in 307 
Shukert building. They will specialize in 
platinum work. Mr. Frishman was for- 
merly with a concern in New York. Mr. 
Lubin was with the Meyer Jewelry Co. in 
this city for many years, 

J. E. Catudal is opening a new store in 
Plainville, Kans. Mr, Catudal formerly 
practiced medicine and later owned a drug 
store in Plainville. His watchmaker, Mr. 
Jenkins, of Dodge City, Kans., and Mr. 
Catudal have been buying the opening stock 
in Kansas City this week. 

The Kansas City jewelry jobbers have 
sent 5,000 notices to jewelers in this terri- 
tory, asking them to wire their Senators in 
regard to the tax law. The first lot of 
cards sent out brought many responses’ and 
it is believed that active work will be done 
by all the jewelers in this matter. 

Among the recent visitors in the city 
were: Wm. H. Lynch, Lincoln; E. J. 
Tietjen, Cole Camp; Mr. and Mrs. Paul E. 
Howell, Hamilton, Mo.; Mr. and Mrs. E. 
L. Murray, Arcadia, Kans.; A. G. Madston, 
Ottawa, Kans.; Eugene Weber, Lexington, 
Mo.; B. P. Homan, Warsaw, Mo.; A. J. 
Zimmerman, Warrensburg; Frank Reed, 
Milan; Frank Woodfill, Nevada; Barton 
Brothers, Trenton; Mr. and Mrs. W. S. 
Hake, Lamar; Mr, and Mrs. Ralph Hollen- 
beck, Lamar; C. C. Golden, LaBelle. 








Louis F. Rusterholtz, who retired from 
business in April 1, 1920, and has been 
traveling in Europe, where he has a num- 
ber of relatives and friends, will return to 
this country about Nov. 8, traveling on the 
steamer Chicago. After Dec. 1 he will 
spend great part of his time at his suc- 
cessor’s place, Rudy J. Bouteiller, 329 W. 
Market St., Louisville, Ky. 
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TRADE CONDITIONS 


Business here is on the up-grade. Employment 
conditions in this city improved rapidly throughout 
the early Autumn. Jewelers report that there 
is a noticeable picking up in their business, and 
they are looking forward to a good holiday trade. 
Novelties still continue in strong demand here, 
and business in the staple lines is showing signs of 
improvement. 





Harry McCormack, of T. C. Tanke, Inc., 
is one of a committee of 15 appointed from 
the Kiwanis Club to assist in the reception 
and entertainment of a number of movie 
stars who were here this week for the open- 
ing of Loew’s new State Theatre. 

William F. Ehmann has presented to the 
Men’s Club of the North Presbyterian 
Church a handsome silver cup which will 
be awarded to the bowler who makes the 
best showing this Winter. Mr. Ehmann 
has been donating a bowling cup for a 
number of years, 











William H. Saart has been confined to 
his home the past week by illness, 

The factory of Sadler Bros, in South 
Attleboro was closed last Thursday to allow 
for an inspection of the boilers. 

The C. O. Sweet & Sons Co. gave jewelry 
to the ball ‘players on the Attleboro and 
Providence teams last Saturday. 

Although last Wednesday was a legal 
holiday in this State very few of the manu- 
facturing plants were closed. The local 
shops now have a number of orders on hand 
and the employes desired to work. 

The local jewelers were pleased with re- 
ports received last Friday to the effect that 
Secretary of the Treasury Mellon had 
adopted the same stand as his predecessor, 
Secretary Houston, on the gold tax, 

Mr. and Mrs. William P. Finnis of this city 
were arrested last Friday afternoon on the 
charge of larceny from the Robbins Co. 
It was alleged that the loss to the firm 
amounts to nearly $2,000. It was alleged 
by the police that Mrs, Finnis, who worked 
in the shop, stole the goods and gave them 
to her husband, who in turn sold the stuff. 
In court Saturday morning Finnis pleaded 
guilty to receiving stolen property and his 
wife admitted larceny of bar pins, spoons 
and emblems from the firm. She denied, 
however, that her husband had asked her 
to steal the goods. It was brought out dur- 
ing the testimony that the woman had 
worked for the company for 10 years and 
that during this time the firm had loaned 
her money and done other acts of kindness. 
Attorney Estes, appearing for the woman, 
asked that she be put on probation owing - 
to the fact that she has a small child that 
needs her attention. Both were found guilty 
by the court and Finnis was sent to the 
house of correction for one year and’ his 
wife was put on probation for one year. 
A man, who the local police claim is a 
“fence,” was arrested in Providence on the 
charge of having received stolen goods. 
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TRADE MARK 


Announcement 


Morse Bros. take great pleasure in announcing that William C. Barry has joined 
their sales staff and will represent them in the Middle West, Far West and Pacific Coast. 

Mr. Barry needs no introduction. He comes to us with a well equipped knowledge 
of the jewelry trade which together with his pleasing personality has made for him a 
host of friends in the trade. He will shortly leave to visit his territory with a complete 
line of platinum and gold jewelry. 

Mr. Edward L. Morse and Mr. James J. Dell will cover their usual territories. 

Morse Bros. creations, the finest in design and workmanship, are always up-to-date 
and distinctive. Their line has been carefully assembled and prices have been reduced 
to meet the prevailing conditions. 

Jewelers will find many items in our line of unusual value, which will appeal to the 
most discriminating trade. A good assortment will stimulate your fall business. 


Excellent facilities for Special Order Work in Platinum and Gold 


Glorse Drolhers 


Importers of Diamonds 
Creators of Distinctive Jewelry 


11 JOHN ST. NEW YORK 
7 ; —> uy Wi, 
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600/2 
Each $3.65 Net Each $3.35 Net Each $1.95 Net 


Just a few illustrations of our many designs of fine 14K. 
Solid Gold, hard enameled Emblem Buttons. 


@ ke & § & FS 


350/1 350/2 350/3 350/7 350/5 350/4 350,/6 


$4.25 $3.30 $2.75 $3.50 $4.50 $4.80 $4.00 


No. 800—Hand Engraved 14K. White Gold, 
Full Octagon Case—15 Jewel, Guaranteed 1 1 Net Per coz. Per doz. Per coz. Per doz. _—Fer doz. Per doz. Per doz. 


Movement, Handsome Leather Case 

Complete line of White Gold and Platinum watches at prices 
that mean more profit to you. 

We are cash buyers of complete stocks and can always give 
you special prices. 


Handsome Plush Display Stand Free with order of 3 
dozen or more. This stand has six copper plates show- 
ing the insignia of the orders and will sell more emblems 
for you than any display device on the market. 


159 North State St. 


H. HORWITZ CO. Wholesale Jewelers CHICAGO 
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Canton, 0. 





TRADE CONDITIONS 


Retail business is definitely on the up grade, 
retail jewelers of Canton said last week. Business 
is considerably improved and already the increased 
operation of the Canton metal working plants is 
reflected in the jewelry business. Money is re- 
ported easier, and much activity is reported in 
downtown stores. Silverware is enjcying a brisk 
sale, while high school and fraternity pins are 
holding up well with the majority of jewelers. 
Cheap watches are being displayed by many as a 
trade stimulator while others are making a strong 
play on novelties. Holiday business is expected to 
surpass that of a year ago. 





Announcement is made by George Mellor, 
department manager of the New Ideal Co.’s 
department store at Massillon, O., that the 
Bowman Co., Cleveland, has leased the 
silverware department of the big store and 
that it already has been opened, on the main 
floor to the right of the main entrance. The 
department is in charge of F. M. Speer, 
who also has charge of the silverware de- 
partment for the same company at the 
Kenny Bro. Co., Canton. 

George Dales, Akron, O., jeweler, whose 
S. Main St. store is one of the most elabor- 
ate jewelry shops in eastern Ohio, an- 
nounces the completion of a basement 
Victrola department which cost approxi- 
mately $5,000 to decorate. The interior 
represents a Japanese garden. A large old- 
fashioned open fireplace in one corner of 
the room adds to its home-like appearance. 
All the furniture is of wicker with conspicu- 
oue cretonne upholstering, 

Miss Helen Remadell, government in- 
structor, with the co-operation of Canton 
Retail Merchants, the Chamber of Com- 
merce and the board of education has 
opened a class in retail selling. Merchants 
supply the students. Jewelry stores of 
Canton are lending their aid and are 
contributing their quota of sales people. 
Following the completion of the course, 
diplomas are granted those who qualify at 
graduation exercises, to which all mer- 
chants are invited. 

Canton’s newest jewelry firm is the Mer- 
ritt Co., which recently opened an up-to- 
date shop in the Courtland Hotel building. 
Frederick B. Morgan is president, E. L. 
McQuiston, secretary, treasurer and gen- 
eral manager; Milton Richards is  vice- 
president. The store is centrally located, 
but according to Manager McQuiston, is 
cramped for room and the officers are en- 
deavoring to acquire a new location, which 
will give them more floor space. Mr. Mc- 


Quiston, for 17 years before entering the 


jewelry business, was local manager of the 
Western Union Telegraph Co. 

One of the most attractive jewelry de- 
partments in eastern Ohio has been opened 
in the new department store of the Klein- 
Heffelman-Zollars Co., Canton, O. This de- 
partment is located to the left of the main 
entrance and is equipped with all modern 
retailing conveniences. Lines featured in- 
clude silverware, jewelry, cut glass, novel- 
ties and kindred lines. ‘I. Lichtig, of the 
Cleveland store is manager of the new de- 
partment. The Klein-Heffelman-Zollars 
Co. is Canton’s newest department store 
and is housed in a new six-story modern 
building, which cost approximately $450,000. 

Stanley Denlinger has been appointed re- 
ceiver for the Baer-Friedman Jewelry Co., 
215 S. Main St., Akron, O., by Judge H. 
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C. Spicer, of the common pleas court, on 
a preliminary hearing of the petition filed 
by Samuel P. Friedman and Louis Fried- 
man. The company consented to the re- 
ceivership. According to the petition the 
company is still solvent but unable to pay 
its current obligations. Assets are esti- 
mated to be worth $18,600 with fixtures 
appraised at $2,100; accounts receivable at 
$5,000 and merchandise at $13,500; the lia- 
bilities consist of notes $10,339 and ac- 
counts payable $8,245. 

Police Chief W. F. Gauchat, Canton, O., 
has promised Canton jewelers better police 
protection in the future. He has warned 
them, however, not to display expensive 
jewels in their windows, contending that 
this only invites burglary. Not less than 
two months ago three downtown jewelry 
shops were burglarized, in the same man- 
ner. Bricks were thrown through the win- 
dows, and the contents of the windows 
stolen. Each of the shops was within a 
stone’s throw of the police station. Since 
then Police Chief Gauchat has given the 
jewelry store matter careful consideration 
and after a conference with the plain- 
clothes force has instructed them to keep 
closer watch on the jewelry shops in the 
downtown district. 





; 





Evansville, Ind. 





TRADE CONDITIONS 


Things are looking up for both the wholesale 
and retail jewelers of this city and they are pre- 
dicting that their Fall and Winter trade will be as 
good, if not better than it was during the cor- 
responding period of last year. ‘There has been 
a gradual improvement in the industrial conditions 
of Evansville and other towns in southern Indiana, 
southern Illinois and western and northern Ken- 
tucky for the past two months and that this im- 
provement will continue is the belief of the jewelry 
men in this section. It is believed there will be a 
good Christmas holiday trade this year. Local 
jewelers have large and well assorted stocks to 
select from. Collections have been getting better 
for the past two months. There are fewer men 
and women in Evansville now cut of employment 
than there were the first of the year, and the vari- 
ous large manufacturing plants here are working on 
better time. In fact some of them are running on 
almost a pre-war basis. 





Charles F. Artes, of the Charles F. Artes 
Co. Inc., has returned from a business trip 
to Indianapolis. 

Local dealers in diamonds report that 
they have been doing a good business and 
that in fact the demand for diamonds has 
been very good most of the present year. 

Theodore Bitterman, of Bitterman Bros., 
retail jewelers here, has purchased a num- 
ber of pearls this year and many of them 
were taken from the bed of the Wabash 
River. One pearl that he purchased several 
weeks ago was valued at more than $2,000. 

Retail jewelers at Boonville, Ind., Rock- 
port, Ind., Princeton, Ind., Mt. Vernon, 
Ind., Owensboro, Ky., Henderson, Ky., and 
other towns and cities in the tri-State sec- 
tion report that their Fall trade has come 
up to expectations and that they are looking 
for business to continue good the balance 
of the year. 

The pearl button factory at Leavenworth, 
Ind., has been operated steadily for some 
time past and the company has enough 
shells on hand to keep it running for some 
time to come. Most of the pearl button 
factories in southern Indiana and southern 


CIRCULAR 


115 


Illinois have been running on good time 
the past Summer and Fall and they have 
done a very profitable business. Many of 
the mussel camps in this part of the State 
have ceased operations for the season and 
will start up again early next Spring. 
John H. Rholander, retired jeweler, and 
Ben Kruckemeyer, of Kruckemeyer & Cohn, 
will take an active part in the Fall Convo- 
cation of Scottish Rite Masons of the Val- 


‘ley of Evansville, that will be held here 


Tuesday, Wednesday and Thursday, Nov. 
29 and 30 and Dec. 1. This event will be 
followed by the Fall ceremonial of Hadi 
Temple, Ancient and Arabic Order of the 
Nobles of the Mystic Shrine which is ex- 
pected to bring a good many visitors to the 
city. The two events probably will assist 
the local jewelers in the sale of Scottish 
Rite and Shrine jewelry. 








- Seattle, Wash. 


Barney Byrens has leased a shop at 700% 
First Ave., Seattle, Wash., for five years. 
He intends to open a jewelry store there. 

Simon Burnett, well-known jeweler of 
Seattle, has left for the east, to call on the 
Mayo Bros., regarding an operation for his 
wife, who accompanies him, 

Lew Bolsky, proprietor of the Canadian 
Loan Co., 30 Hastings St., E., Vancouver, 
B. C., was in Seattle last week on a pleasure 
trip, accompanied by his wife. 

Barney. Byerns has opened another store 
at 700% First Ave., which will be known 
as store No. 2. Mr. Byerns has a five- 
year lease on the location and has put in 
new show cases, etc. He will still continue 
to run his store at 615 Second Ave. 

I. McIntyre, manager for the Seattle 
branch of the Norris-Alister Ball Co., re- 
turned to the city Oct. 7 after an absence 
of about four weeks. Mr, McIntyre, accom- 
panied by his wife and son, motored to 
Spokane, Portland, and various other cities 
in this State, and while in Oregon attended 
the Roundup at Pendleton, 

Twelve pieces of jewelry including seven 
diamond rings of approximate value of 
$1,200 were stolen,at 2 a. M., recently, from 
the Thomas J. Cassutt jewelry store, 1908 
Third Ave. Two thieves gained access 
to the diamond tray by hurling a brick 
through the display window. Patrolman 
A. H. Petri was ringing his call box at 
Third Ave, and Union St, when the glass 
crashed and he gave chase to the fleeing 
bandits. He ran in the direction of the 
noise and saw two men run down Univer- 
sity St., but they had disappeared when 
he reached University St., evidently running 
through the alley back of the store. There 
the tray, which had contained three rings, 
was found. Besides the rings, two watches, 
two bar pins, and a platinum-top bar pin 
were taken. The window, valued at $500 
and the loss of the diamonds, according to 
Cassutt, are covered by insurance. 








. 





H. L. O’Neill, manufacturers’ agent, 
who has been located on the fifth floor 
of the Title Guarantee building, Los An- 
geles, has become the exclusive agent for 
Alfred L. Boullion & Co., San Francisco, 
and is opening a new office in the Broadway 
Central building, Los Angeles, Cal. 
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GORHAM SERVICE 











to reap the profits of this 


(SORHAM SERVICE 
CARD SYSTEM 


HIS system is a simple, costless method 

of increasing Sales, founded on the 

principle that if a man has bought once, it 

is easy to get him to buy again—if you offer 

him the right thing at the right time. It is 
free io any retailer as a part of 


(SORHAM SERVICE 


F you had the chance to talk with a 
I man who was looking to buy a wedding 

or birthday present, you’d be able to 
seli him easily, wouldn’t you? 


Then you want this system, for it puts 
you in touch with dozens of such desirable 
prospects. 


Every time you sell a wedding or birth- 
day present, you put down on one of the 
above cards the purchaser, the article, and 
the occasion. Then fifty weeks later, two 
weeks before the anniversary comes around 
again, you write a personal letter to the 


customer, suggesting gifts for the coming 
anniversary. Your suggestion will come 
to the prospect at a time when he is con- 
sidering a gift, but is yet undecided and 
can be easily influenced to make a purchase 
at your store. 


Make every present you sell be the first 
of a long series of profits. We will give a 
supplv of these cards to any retailer, gladly 
and with no strings. All we ask is that 
you give the plan a thorough trial by using 
it to build up and follow up a list of profit- 
able customers. 


Pick up some of the dollars lying right under your hand! 


THE GORHAM INTERESTS 


THE GORHAM Co. 
Providence and New York 


Wo. B. DURGIN Co. 
Concord, N. H. 


WHITING Mec. Co. 
Bridgeport, Conn. 


Wo. B. KERR Co. 
Newark, N. J 
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Secretary Mellon EWELERS 
Opposes throughout the 
.,, country will no doubt 
the McFadden Bill be pleased at reading 
the letter recently sent by Secretary of the 
Treasury Mellon to Senator Tasker L. Od- 
die of Nevada, disapproving of the McFad- 
den Gold Excise Bill now in Congress, 
which seeks to put a tax of 50 per cent. on 
the use of gold in the arts and to pay a 
bonus of $10 an ounce on gold mined in 
the United States. Secretary Mellon’s let- 
ter was in reply to a resolution signed by 
22 senators from western States asking him 
to state his p®sition on the McFadden meas- 
ure and asking that if he disapproved of 
it he suggest some relief for the gold 
miners or formulate a proposal to relieve 
the gold mining industry and protect the 
gold reserve. 

The Secretary’s letter, which is published 
in full on pages 83 and 85 of this issue, 
shows that he has in no way deviated from 
the position which he held in May of this 
year when he wrote to Chairman Fordney 
of the Ways and Means Committee of the 
House, stating his objections to the McFad- 
den bill and to legislation of this character. 
He then made it clear that he thought there 
was no need of increasing the supply of 
American gold to protect the gold reserve 
and that as far as the bonus to the miners 
was concerned it was a question of policy 
which belonged to Congress and not to the 
Treasury Department, though he intimated 
no approval of any such policy. 

In his letter to Senator Oddie Secretary 
Mellon goes into much more detail than 
he did in the one addressed to Congress- 
man Fordney last Spring, and he states 
at the ouset that he thinks it is clear that 
there is no need for the legislation on the 
lines of the McFadden Bill for the pur- 
pose of protecting the gold reserve of this 
country, As he well points out, the mar- 
ket for gold is international and in the 
present state of the exchanges the United 
States draws gold from every quarter of 
the globe and receives practically the 
whole gold production of the world, with 
the exception of what goes into the arts. 
The effect has been an unprecedented gold 
movement to this country during the past 
year or more, which has resulted in net 
imports many times greater than this coun- 
try’s normal annual production of gold. 

This letter then goes on to show in detail 
the imports of gold into the United States 
in the past two years and the production of 
gold in the country, stating that the result 
of these operations has been to accumulate 
in this country the largest monetary gold 
reserve in its history and the largest stock 
of monetary gold in the world, The total 
amount of monetary gold in the country 
Sept. 1, 1921, was $3,377,417,980, of which 
$2,641,061,000 was held Aug. 31 in the 
reserve of the Federal Reserve System. 
Since that date the reserves have been aug- 
mented by additional imports and imports 
of gold are continuing at a heavy rate, and 
there is still no indication that the move- 
ment is at an end, 

After referring to several reports on this 
subject, Secretary Mellon says ‘These fig- 
ures show that there is no shortage of 
gold in the United States and that there 
is nothing in the position of the gold re- 
serves which makes it either necessary ot 
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advisable to encourage by subsidy or arti- 
ficial means new mine production of gold.” 

As to the other question raised in the bill, 
of relief for the mize owners, Secretary 
Mellon feels that the Treasury is not called 
on for an expression of opinion as to the 
advisability of a subsidy or bonus. He 
believes that the conditions the mine own- 
ers suffer from will gradually right them- 
selves without government subsidy. He 
feels, however, that a tax on the use of 
gold for non-monetary purposes would, in 
fact, put restrictions upon the free con- 
vertibility of the currency into gold and 
expresses evident disapproval of the prop- 
osition. As to suggesting a relief to the 
gold mining industry, Mr Mellon has no 
proposal to submit, believing that if a bonus 
is to be granted it should come as an exer- 
cise of legislative discretion of Congress. 

It is the opinion among the well-informed 
people in Washington that this letter of 
Secretary Mellon’s will practically act as 
a death blow to the McFadden Bill. 


—_——— 


\WX/7 ITH the holiday 

season coming 
on, jewelers in many 
sections of the coun- 
try are annoyed by the prospect of a number 
of “fake” or illegitimate auctions that are 
expected to be conducted in their localities, 
and for this reason we are again receiving 
a large number of inquiries as to a proper 
form of ordinance that can be offered to 
the local Council or Board of Aldermen 
that will prevent such auctions or keep them 
down to a minimum. Unfortunately, we 
have not been able to give to these inquirers 
what they desired in the way of a draft of 
an ordinance that would meet their difficul- 
ties because in most cases it is impossible 
to draw up an ordinance that would ac- 
complish what the jeweler requires and, at 
the same time, conserve the rights of the 
honest auctioneer, and be susceptible of en- 
forcement if a test is made in the courts. 
This is due to the fact that as a general 
proposition it is impossible to suppress auc- 
tions by law and that most of the regula- 
tions required by our correspondents would 
be construed as an attempt to suppress un- 
der the guise of regulation; it is very hard 
to draw rules that will protect the rights 
of legitimate merchants who want auctions, 
and legitimate auctioneers who conduct 
them, without giving an opportunity to the 
unscrupulous merchant and fake auctioneer 
to perpetrate a fraud upon the public. 

In dealing with the auction question, we 
must recognize that the courts as a rule 
hold that the auction business per se is 
legitimate; that it is a necessary part of 
the machinery in the mercantile world and 
that it must not be interfered with simply 
because merchants do not like it. Wherever 
the court can construe an ordinance as one 
intended to curtail or stop the auction un- 
der the guise of “regulation,” there is a 
strong chance that the ordinance will be up- 
set, as has happened in a number of in- 
stances, despite the fact that the main object 
intended to be accomplished by the law was 
the protection of the public and of the legiti- 
mate merchants in the community. Another 
difficulty which we always encounter is the 
doubtful right or power of the municipality 
to legislate on the subject. This power is 
to be found in the charter of the corpora- 


Ordinances to 
Regulate Auctions 
and Stop Frauds 
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Genuine  Plat- 
noid. Selected 
Mother of Pearl, 
Center, per Pair, 
$1.50. 


Retail Price $1.50 


Sterling Silver 
throughout, en- 
gine Turned, 
per Pair, $3.25. 


Retail Price $3.00 


English Finish, 
Engine Turned, 
Gold Filled per 
Pair, $2.50. 


Retail Price $2.50 


Prices Subject 
to Jewelers’ 
Circular Dis- 
count, 


Fine Gray Cloi- 
sonne Enamel, 
Sterling Silver 
throughout Hand 
Engraved Bor- 
der, Pair, $3.50. 


Retail Price $3.50 


e 

Prices Subject 
to Jewelers’ 
Circular Dis- 

English Finish, count, 

Engine Turned, 

1—10 14-K Gold, 

Filled through- 

out, per Pair, 

$5.00. 

Retail Price $5.00 


No. K-105 


Green Finish, 
Engine Turned, 
1/10—14-K Gold 
throughout, per 
Pair, $5.00 

Retail Price $5.00 


10-K Gold, Eng- 
lish Finish, En- 
gine Turned 
border, Signet 
Center, Pair, 
$17.25, 


Retail Price $15.00 


14-K Gold, Eng- 
lish and White, 
Engine Turned, 
per Pair, $22.50. 
Retail Price $20.00 


October 19, 1991. 


tion and is by no means the same in Various 
cities, some cities have much greater Powers 
than others; some have been able to 20 80 
far under the charter as to charge a $1,000 
fee, while with others their charter did not 
give them power to even put on restrictions 
that were apparently only in the interest of 
the public and for the protection of the 
legitimate business world. Many ordinances 
have been passed by cities of the country 
which were believed to be capable of meet. 
ing the evils complained of, but unforty. 
nately a large number of these were upset 
by the courts as soon as an attempt was 
made to enforce them. 

However, a few cities have been success. 
ful in regulating the auction and also jn 
having their regulations sustained. Among 
these was the city of Utica, N. Y., which, 
about seven years ago, passed an ordinance 
on the behest of the jewelers and other 
merchants which later was the subject of 
a test case before the Supreme Court in 
Nov., 1915, and was sustained by a de. 
cision by Judge De Angelis. This ordi- 
nance, which has been the model of several 
ordinances of other cities whose charter 
gave them power to pass it, reads as fol- 
lows: 

1. No perscn, firm or corporation, whether act- 
ing as principal or agent for another, shall conduct 
a public auction or a transient retail business within 


the City of Utica for the sale of goods, which shall 
be represented cr advertised as a_ bankrupt or 


assigned stock, or as goods damaged by fire, water 
or otherwise, or as sold below cost, or to close out 
an estate, or by such like representation or device 
without first obtaining a license thereof from the. 
Commissicner of Public Safety. 

2. The owner of such stock of goods shall apply 
for such license by verified petition, stating his 
or its name, residence, street and number of the 
proposed place of selling and setting forth in detail 
the goods to be sold and what facts are to be rep 
resented or advertised as to the same and the length 
of time for which a license is desired, and. shall 
furnish to said Commissioner such further proof as 
shall be necessary to establish the truth of the facts 
stated in said petiticn. 

3. The Commissioner of Public Safety shall 
have authority to issue such license, except as to 
auction sales between sunset and 8 a. m. which are 
forbidden, which license shall state that it is issued 
upon condition that such gcods are as represented 
in said application; that the same shall not be rep- 
resented or advertised otherwise; that no other 
goods shall be advertised, represented or sold under 
said license; that inspection fees shall be paid 
upon demand as inspections are made, and that such 
sales shall be conducted in accordance with the pro- 


CROSS & BEGUELIN 


INCORPORATED 
Entire Third Floor 


New York City 


Established 1863 
21-23 Maiden Lane 


Under present market conditions we strongly advise our cus- 
tomers to stick closer than ever to nationally known, standard 
merchandise. This is the surest and safest way to ensure sales 
and turnover. In separable cuff buttons of course this can 


mean only one line—the KUM-A-PART. It has the con- 


fidence of the nation. 


Retail jewelers can always depend upon a quicker turnover 
of Kum-a-part Kuff Buttons, because of the persistent national 
advertising that is constantly behind them, the cumulative effect ule 

of which is now being felt by jewelers more strongly than Ke see eae aoe and of the laws and 
ever. This, together with liberal profits and the busiest sell- 4. Said Commissioner shall cause such inspée 
ing season right ahead, should prompt our customers to im- tion or inspections to be made from time to time as 


‘ ° may be necessray to determine whether the condi- 
mediately look after their Kum-a-part stocks. tions of said license are being complied with. 

5. The applicant shall pay for such license for 
each 30 days or less during which said license 
is to run, a sufficient sum to reimburse the city 
for the expense of said investigation and the issuing 
of said license, nct exceeding 50 dollars ($50.00); 
and not to exceed 10 dollars ($10.00) for each 
subsequent inspection. Said Commissicner to de 
termine in each case the amount to be paid as 
aforesaid. 

6. This ordinance shall not apply to sales of 
articles of food, furniture in use, horses, wagons, 
carriages, harnesses, tools, farm implements. of 
automobiles. 

7. The Commissioner of Public Safety may re 
voke any such license for any violation of the con- 


wo Bis ditions thereof, and such license shall become void 
upon any such violation whether so revoked or not. 

8. All ordinances or parts of ordinances insofat 

as the same are inconsistent herewith are hereby 


repealed. 


To those of our readers who are de 
sirous of having their local Council pass 


—_—_— 


We carry the Kum-a-part Kuff Buttons in 
all fine jewelry qualities, including 10 and 
14K solid gold. 


TRADE MARK REGISTERED 


—a snap to button 
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According to an announcement made last 
week, the business of the M. & S. Art 
Jewelers, 1316 Third Ave., has been dis- 
solved. ; 

Joseph Rosenberg, dealer in diamonds 
and other precious stones, has removed his 
offices to the Harriman Bank building, 527 
Fifth Ave. 

George S. Overton representing the De- 
man Chain Mfg. C., 162 W. 34th St., is call- 
ing on the trade in Buffalo, Cleveland, and 
Pittsburgh. 

A regular meeting of the Jewelers’ 24 
Karat Club of New York will be held at the 
organization’s headquarters, 15 Maiden Lane, 
today (Wednesday) at 3 P. M. 

It was announced last week that the tool 
and supply department of E. P. Reichelm 
& Co. Inc., was recently sold to four of the 
concern’s oldest employes and reorganized as 
the Anchor Tool & Supply Co., 24 John St. 

A charter of incorporation was filed at 
Albany, N. Y., last week by Folin & Mc- 
Namara, jewelers, this city. The capital is 
$8,000 and the incorporators are M. Roth- 
krug, H. G. Folin and G. H. McNamara. 

Irving E, Goldsmith, of Ingomar Gold- 
smith & Co., cutters and importers of 
diamonds, 180 Broadway, is at present on 
a purchasing trip in the European diamond 
markets where he will remain for several 
months. 

A. G. Pogul, representing Skaletzky & 
Schutte, manufacturing jewelers, 61 Beek- 
man St., has returned to the Chicago office 
in the Masonic Temple vaults, after spend- 
ing three weeks at the firm’s factory in 
New York. 

George A. Schaefer, who for many years 
has represented prominent jewelers in the 
Maiden Lane district, has succeeded A. R. 
Foss as local representative for the Rueckert 
Mfg. Co., manufacturer of jewelry sample 
cases, trays, etc., Providence, R. I. 

Authority to engage in the pawnbrokerage 
business in this city was granted to Phill 
Hollander in a charter of incorporation 
issued at Albany last week. The capital 
is $25,000 and the incorporators are P. 
Hollander, J. D. Brokaw and I. Skura. 

The many friends of J. Warren Vreeland 
auditor for the National Jewelers Board of 
Trade, 15 Maiden Lane, were grieved to 
hear several days ago of the death of his 
wife last Saturday. Burial took place from 
Mrs. Vreeland’s late home last Monday 
afternoon. 

Two youths were locked up in the Green- 
point Ave. Police Station last Thursday 
charged with throwing a brick through the 
window of the jewelry store of John J. 
Fabser, 931 Manhattan Ave. Brooklyn. 
The men jt is claimed stole a diamond ring 
worth about $1,000. 

Howard S. Kennedy, diamond merchant, 
has moved his business from room 1003 at 





170 Broadway to new and more commodious 
quarters in room 1008 in the same building. 
This office was formerly occupied by Joseph 
Rosenberg, diamond dealer who several 
days ago moved to 527 Fifth Ave. 

On Wednesday Oct. 26, at 10.30 a. m. 
the assets of the Pilgrim Clock Co., against 
which a petition in bankruptcy was filed last 
July, will be sold at public auction at the 
concern’s premises, 57 Jay St., Brooklyn. 
These assets consist of machinery, brass, 
clock parts, office furniture, etc. 

On Nov. 5, Morris L. Ernst, of Green- 
baum, Wolff & Ernst, attorneys for the 


a purchase. The missing bracelet is made 
of platinum and set with 45 small diamonds 
and has a wholesale value of $500. The 
woman is discribed as 5 feet 6 inches tall, 
weighing 160 pounds and having dark hair. 
M. F. Tepper, manufacturing jeweler, 76 
W. 35th St., has the sympathy of the trade 
over the death of his father, Wolf Tepper, 
who passed away at his daughter’s home in 
Lawrence, Mass., on Monday, Oct. 11. The 
late Mr. Tepper was prominent in business 
circles in Lawrence and was an active mem- 
ber of many Jewish charitable organiza- 
tions. He was buried on Thursday morn- 
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Still Beating Records 


During the 12 months October 1, 1920, to October 1, 
1921, “The Jewelers’ Circular” published 6,206 pages 
of advertising, which beats all previous records for the 
corresponding 12 months. 
more than appeared in any other jewelry journal. For 
many years “The Jewelers’ Circular” has published 
more advertising than the six other jewelry journals 


This is the Time to Advertise 


and “The Jewelers’ Circular” the one great medium 
between the buyers and sellers is the place to advertise. 


It also was 3,756 pages 

















National Jewelers Board of Trade and 
other trade organizations, will sail for 
Europe on the Olympic. He will go to 
Poland and Russia where he will make a 
survey for prominent Americans interested 
in relief work and expects to be gone 
about eight weeks, 

Baseball fans among the members of the 
jewelry trade in New York were calling at- 
tention last week to the fact that it was the 
son of a jeweler that pitched the Giants 
to victory in the great World Series at the 
Polo Grounds. “Art” Nehf, the hero of 
the occasion, being Arthur N. Nehf, son of 
Charles T. Nehf of the Swope-Nehf, Jewelry 
Co., Terre Haute, Ind. 


A woman, apparently about 45 years old, 
called recently at the jewelry store of 
Harry A. Silberstein, 2475 Broadway, and 
after leaving without making a purchase, 
it was discovered that a valuable flexible 
bracelet was missing. It is claimed that 
the woman called at the place and after 
pondering over whether she wanted a watch 
or a bracelet left the store without making 





ing, Oct. 12, in the Sons of Israel Cemetery. 
During the past 19-months Jeweler Tepper 
has lost five members of his family by death. 
His wife was the first of the five to die 19 
months ago. She was followed by a cousin 
of Mr. Tepper’s and shortly after an uncle 
passed away. About six weeks ago Mr. 
Tepper’s mother died suddenly while visit- 
ing the headquarters of the Zionist’s society 
in this city and on Oct. 11 his father who 
was 76 years old succumbed. 

A valuable collection of old English glass 
consisting of 193 pieces was recently given 
to the Metropolitan Museum of Art by the 
estate of Edward Holbrook, former head of 
the Gorham Co. This is the work of the 
English glass makers at their best period, 
1680 to 1810. The collection consists largely 
of wine glasses with various forms of 
baluster stems, showing the air bubble or 
“tear” device for ornamentation in the stems 
with the succeeding fashion of threads of 


opaque white or colored glass, after the 


Venetian manner, the later forms with the 
(Continued on page 121) 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 


Representative Watch Jobbers 
are Solidarity Jobbers 
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stems of cut glass, A few examples of 
Dutch and German glasses were also in- 
cluded in the collection. 

A workman employed by a manufacturing 
jewelry concern on Maiden Lane found 
three rough diamonds on the street last 
Friday. : : ; 

The Jewelers Security Alliance is holding 
a bracelet watch for identification. It has 
a platinum case surrounded with diamonds 
and was found on 42nd St. 

The business of the Richard Gans Co., 
jewelers, this city, was incorporated at Al- 
bany, N. Y., last Monday, with a capital 
of $10,000. The incorporators are R. and 
J. Gans and I. Sucharipa. 

The price of soft platinum took a jump 
last Monday from $80 to $82 an ounce. This 
was the second increase. within a week, the 
price of this same metal jumping on Oct. 9 
from $78 to $80 an ounce. 

Creditors of the Borovsky Pearl & Dia- 
mond Co., Inc., 93 Nassau St., held a meet- 
ing last Thursday at the office of William 
Jasie, attorney, 20 Vesey St., at which time 
an offer of 20 cents on the dollar was ac- 
cepted. The settlement is payable 17% 
cents in cash and the balance in an unin- 
dorsed note, payable six months later. Ac- 
cording to Mr. Jasie, the concern has assets 
of $60,000 and liabilities approximating 
$140,000. An involuntary petition in bank- 
ruptcy was filed against this concern on 
Sept. 29, last. 

An involuntary petition in bankruptcy was 
filed in the United States District Court, 
this city, last Monday, against Abraham 


Smith arid David Schmidt, trading as Smith . 


& Schmidt, jobbers in jewelry and diamonds, 
74 Lafayette St. The petitioning creditors 
are Sidney Kaufer & Co., with a claim of 
$300; Davidson Bros., $300, and Ruby Ben- 
jamin, $2,000. The assets, according to the 
petition, amount to $10,000, while the liabili- 
ties total about $50,000. A short time after 
the bankruptcy proceedings were started, 
Judge Learned Hand appointed Joseph H. 
Frier as receiver under a bond of $5,000. 
Among out-of-town buyers visiting jewel- 
ty division of the Bush Terminal Sales 
Building in the last few days were: Miss 
A. Flynn, Fair Store, Cincinnati, O.; 
Robert Friend, Ryrie Bros., Toronto, Can. ; 
Isaac Cohen, Isaac Cohen, Inc., Louisville, 
Ky.; Mr. Schrashun, J. L. Hudson Co., De- 
troit, Mich.; Mr. Hays, Steketee Co., Grand 
Rapids, Mich., I. Sussman, I. Sussman Co., 
Wilkes Barre, Pa.; Mr. Fisher, L. S. 
Donaldson Co., Minneapolis, Minn.; Mr. 
Krownapple, Daniels Fisher Stores Co., 
Denver, Colo.; Mr. Plummer, Hebert 
Steiger Co., Holyoke, Mass.; Mr. Weber 
and Mr. Butler, E. Weber & Son, Evans- 
ville, Ind.; L. E. Kinney, L. E. Kinney, 
‘Mystic, Conn.; Luke Giogovich, the City of 
Paris Dry Goods Co., San Francisco, Cal.; 
Mrs. Sheehan, Sheehan Shop, Holyoke, 
Mass.; J. Levy, J. Levy Inc., Scranton, Pa. ; 


Mr. Fuller, Greenleaf & Crosby, Jackson-- 


ville, Fla.; Miss Sloan, Boggs & Buhl Inc., 
Pittsburgh, Pa. Mr. Osburn, of Osburn & 
Son, Owesso, Mich.: Mr. Davidson, Hale 
Bros., Sacramento, Cal.; and many others. 


THE JEWELER®S’ 


The question of establishing an adjust- 
ment committee in the Chicago district was 
the principal topic of discussion at the meet- 
ing of the directors of the National Jewelers 
Board of Trade, held last Thursday in the 
organization’s rooms, 15 Maiden Lane. The 
gathering was presided over by President 
Arthur Lorsch, and, in addition to the local 
directors, was also attended by Sol Hess, 
honorary vice-president of the Chicago di- 
rectorate of the Board, and Fred B. Hovey, 
Chicago manager of the Board. Joseph L. 
Herzog, chairman of the adjustment com- 
mittee, submitted an interesting report re- 
lating to the many cases so far handled by 
this committee. The status of a number of 
fraudulent bankruptcy cases being prose- 
cuted through the Board’s Fighting Fund 
was also reported on by G. H. Niemeyer, 
chairman of the finance committee. At the 
meeting, 10 new members were elected, and 
the secretary also reported that the various 
departments and all of the Board’s offices 
were handling a greater volume of business 
than ever. His report also indicated that 
the organization is in a flourishing condi- 
tion, both financially and as to increased 
numerical strength. The good and welfare 
committee also reported on the matter of 
stamping sterling silver jewelry, having a 
pin, tongue and catch made sometimes of 
base metal. A communication from Edward 
I. Mulchahey, chairman of the Board’s New 
England good and welfare committee, stated 
that a meeting of that committee will be 
held shortly to discuss the matter and they 
will later take up the question with the 
New England manufacturers, with a view 
to securing information as to the present 
method of marking, and receive suggestions 
and to determine whether some new trade 
practices cannot be invoked whereby all 
manufacturers could compete on the same 
basis. 

Samuel M. Maier, said to be a retail 
jeweler who does business at Asbury Park 
in the Summer and in Manhattan during 
the rest of the year, was denied citizenship 
in the Supreme Court Saturday by Justice 
Finch because his wife refused to comply 
with a rule made by Justice Finch that all 
aliens applying for citizenship papers must 
be accompanied by their wives when taking 


- the oath of allegiance so that the wives 


could also renounce their allegiance to 
foreign governments, Justice Finch made 
the rule in question because of the natural- 
ization law statute providing that any 
woman married to a citizen of the United 
States becomes herself a citizen. Justice 
Finch said he believed the rule was justi- 
fied because of the recent independent 
political rights granted: to women, and also 
said he believed that the children of aliens 
admitted to citizenship, who also become 
citizens upon reaching 21 years, should 
then take the oath of allegiance to this coun- 
try. When Maier first appeared without his 
wife to take the oath he told the court she 
had to remain in Asbury Park to run the 
store Justice Finch adjourned the case 
and told Maier to return on a subsequent 
date with his wife when he could get a third 
person to take charge of his business. When 
he failed to appear Deputy County Clerk 
Shalvey, in charge of the naturalization 
bureau, wrote him to find out why. He re- 
plied that his wife has two cousins who 
are members of anarchistic societies in 
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Russia, that he believes she has similar 
leanings, and that furthermore, she said 
she didn’t want to become a citizen. In 
denying Maier’s application for the present 
Justice Finch said that “while it may be a 
hardship upon the applicant to deny him 
admittance because of the above mentioned 
facts, nevertheless it is of greater import- 
ance that an alien of the character his wife 
is alleged to be should not be admitted to 
citizenship.” The court suggested that 
Maier’s rejection is only in effect “until a 
situation arises” whereby his own natural- 
ization would not admit to citizenship a 
person holding the views of his wife. Maier 
wrote Mr. Shalvey that he expected to be 
able to make a new application on the terms 
laid down, 








Creditors Start Bankruptcy Proceedings 

Against Meyerowitz Bros., New York, 

But Concern Claims Assets in 
Excess of Liabilities 

Involuntary bankruptcy proceedings were 
started last Monday in the United States 
District Court, New York, against Meyero- 
witz Bros., dealers in diamonds and jewelry, 
170 Broadway. The action was brought by 
three creditors who had loaned money and 
include Charlotte A. Manning, $11,152; Rebe 
B. Grollman, $5,000, and Harry T. Jones, 
$150. The alleged bankrupt concern, ac- 
cording to the petition, has assets worth 
about $55,000, while the liabilities total up- 
wards of $650,000. 

Judge Hand, on the same day the petition 
was filed, appointed John L. Lyttle as re- 
ceiver under a bond of $20,000. The order 
also authorizes the receiver to continue the 
business for a period of five days from the 
date of his appointment. 

The order appointing the receiver states 
that the alleged bankrupt’s tangible assets 
consist of diamonds and diamond jewelry 
worth about $40,000, and book accounts 
upon which it is believed approximately 
$12,000 can be realized. In addition, the 
order sets forth, the concern has office fix- 
tures and furniture worth about $3,000. 

M. Meyerowitz, a member of the firm, 
when interviewed by a JEWELERS’ CIRCULAR 
reporter, admitted that the concern’s lia- 
bilities total about $650,000, but claimed that 
the assets were not $55,000 as set forth in 
the petition, but $750,000 instead. These 
assets, he said, consist of stock and book 
accounts. 

The present firm of Meyerowitz Bros. 
Inc., was incorporated in 1910. The officers 
of the firm are Michael Meyerowitz, presi- 
dent; Henry Milton, treasurer, and Samuel 
Meyerowitz, secretary. Michael Meyero- 
witz was originally in the material business, 
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ordinances on the subject of auction sales, 
we recommend a careful perusal of the 
above in the hope that it may meet the 
trade abuses which they seek to remedy, 
and if it does, we suggest that they have 
an ordinance drawn on this basis in con- 
formity with the powers granted to their 
municipality by the charter under which it 
operates. 
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—and Dorst 


Ring Mountings 


For years Dorst Ring Mountings 
have been the Standard of production 
—the top-notch of quality—the ele- 
gance of design. 


We carry a large stock of ladies’ or 
men’s gold or platinum ring mount- 
ings which we are prepared to ship 
the day your order is received. 


Let us submit special designs for you. 
We assure prompt delivery after 
receiving approved sketch. 


Request Sample Order Today 


dhe Dorst Gompany 


Special Jewelry Manufacturers 
and Importers of Diamonds. 
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Cincinnati, Ohio 


ESTABLISHED 1892. 


The Morrison & Company’s 
New 1922 Catalogue, Illus- 
trated, Full of Bargains, Is 
Ready for Mailing. 


We list the Best Goods at 
positively the Lowest Prices. 

We want every Jeweler to 
have one. 

If you desire to save money 
on your purchases, write for our 
catalogue today and be convinced. 


MORRISON & COMPANY 


WHOLESALE JEWELRY, 
OPTICAL GOODS, SILVER- 
WARE, CUTLERY, ETC. 


21-23 §. Wabash Ave. Chicago, Ill. 











THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 
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Irving Schwartz is calling on the trade 

in the middle west in the interest of L. 

tt & Co. ‘ 
yo for holding a “Buyers’ Week” in 
Newark have been abandoned by the com- 
mittee of ten in charge. It was thought 
that it would be ineffective as it is thought 
prices have reached bottom. 

Philip Krimke has purchased the two 
four-story brick buildings at 27 and 29 
Academy St. from the estate of the late 
Federal Judge Andrew Kirkpatrick. Mr. 
Krimke has occupied the store on the ground 
floor of one of the buildings for 20 years. 

J. Austin Granbery of the J. A. Granbery 
Co., manufacturing jewelers at 9-11 Kirk 
Pl, visited the trade in Philadelphia, Balti- 
more and Washington last week. This week 
he is calling on the trade in the New Eng- 
land States in the interest of his concern. 

J. J. Fischer has withdrawn from the 
Fischer Co., Inc., manufacturers of jewelry 
findings, galleries, etc., at 320 Market St., 
which he founded a couple of years ago, 
and has gone into the ring manufacturing 
business under his own name at 245 New 
Jersey Railroad Ave. 

Del Grosso of G. Del Grosso & Son, 
watchmakers and jewelers of 78 Stephens 
St, Belleville, reported to the Belleville 
police recently that some time after mid- 
night Saturday his place of business had 
been robbed of about $250 in jewelry. Six- 
teen watches, two watch chains, a pair of 
ear-rings, a ring and a La Valliere were stol- 
en. A quantity of other watches in the same 
case from which the 16 were taken were 
left. The thief or thieves entered through 
a front window, which had been left un- 
locked. The robbery was investigated by 
Patrolman George Gorham. 

Timely discovery that she had anthrax 
saved the life of Miss Anna Comte, 400 
Clinton Ave., a maker of jewelry brushes. 
She scratched a pimple on her shoulder 
while making brushes, and thought no more 
of it for several days, when it became very 
much irritated. She visited Dr. Peter F. 
Motbenbacker of 680 High St., who an- 
nounced she had anthrax. His diagnosis 
was confirmed by Dr, R. N. Connolly after 
a laboratory analysis made at St. Mary’s 
Hospital. Miss Comte was removed to the 
hospital and operated upon, the surgeon re- 
moving the infected spot, then about the 
size of a 25-cent piece, and the tissue beside 
it. Miss Comte began to improve soon. 
Health Officer Craster, in his report of the 
case, said that the bristles had come from 
New York and were known as “black mane 
hair.” The shipment was received on Sept. 
22. The report says that Miss Comte re- 
Ported the bristles “in a very dusty con- 
dition.” 

Judge Boettner, in the First Precinct 
Court, called upon to decide a nice question 
mvolving diamonds and their color, de- 
clined to give a decision without the aid 
of experts. He therefore postponed the 
case of James Mantone of 23 Factory St., 
who came before him on a summons which 
Was issued at the request of Edward Dorn- 
busch of 755 S. 12th St., who insisted he 
was cheated in a swap in jewels. Dorn- 
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busch said he gave Mantone a three-stone 
diamond ring and some cash in exchange 
for a ring with a single diamond. The 
transaction took place on Sept. 29. At that 
time, according to Dornbusch, the diamond 
he got was a blue-white color. Two days 
after the trade, he alleges, its hue changed 
to a yellowish tinge. Dornbusch said an 
expert told him the blue-white color was 
evidently produced by dipping the yellow 
diamond in an acid, and that when the life 
of the acid had departed the blue-white 
color disappeared. Later, when Joseph 
Berger, the expert, corroborated Dorn- 
busch’s statement that the color of dia- 
monds could be changed temporarily by 
“doctoring them,’ Judge Boettner held 
Mantone in $1,000 bail for the grand jury. 








Rochester, N. Y. 


John O’Keefe, jeweler, 175 Lyell Ave., 
has purchased a bungalow on the Summer- 
ville Boulevard. 

A warrant was issued for the arrest of the 
son of a Pittsburgh contractor. He is 
charged with passing a worthless check on 
a local clergyman, also one of $100 on E. J. 
Scheer, jeweler, The young man was known 
here through his father, who had contracts 
for road building in western New York. 
It is not difficult for him to have the checks 
cashed as both the clergyman and the 
jeweler knew the man. The young man was 
active with checks in other localities. He is 
at present serving seven months in the Indus- 
trial Reformatory at Huntington, Pa., and 
when the term expires he will be brought 
here. ; 

Stephen K. Berlew, jewelry salesman, 
lives at 542 Court St., where a woman about 
50 years old called about two weeks ago 
and rented a room from Mrs, Berlew, who 
conducts a rooming house. The woman 
said that she expected $20,000, a legacy from 
her deceased aunt’s estate. The money, it 
was explained, was to be deposited in the 
Union Trust Co.’s bank. She intended to 
give three nieces gifts, as they were left out 
of the will. Mr, Berlew suggested that 
each receive a diamond, which appealed to 
her as a good idea. A diamond ring worn 
by Mrs. Berlew was offered with two other 
large stones, in value total $1,600, which 
the woman purchased. A check was given 
for the amount on the trust company and 
Miss Hughes said that she would meet Mr. 
Berlew at the bank Tuesday morning to 
identify him. He went to the bank at the 
time appointed only to find that she was 
not known there. Detective McDonald was 
informed of the deal and he recalled that a 
poorly dressed woman called at a pawn 
shop last Monday and tried to get a loan 
on a costly diamond, saying that she lived 
on Dorchester Road and that she needed 
money to make a payment on her heuse. 
The pawnbroker arranged for her to come 
back but she did not return. She did, 
however, obtain a loan of $200 on one of the 
stones and then disappeared. It is suspected 
that she worked the game in Buffalo and 
other places. She is described as a sweet 
faced woman with very gentle manners, 











G. A. Waldorf & Son, jewelers, Hornell, 
N. Y., recently suffered a slight loss through 
a burglary. 
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TRADE CONDITIONS 


Fall business with the local retailer has been 
very good according to some of the leading jewel- 
ers in the downtown section, although the outlying 
and suburban stores are not handling any espe- 
cially good business just now. There have been 
quite a number of excellent Fall weddings which 
have increased business for the larger retailers. 
As a whole the year compares very favorably with 
last season among the larger jewelers, but the 
smaller ones who depend on the working classes, 
have felt the effect of reduced wages, and part 
time employment of workers, who have been 
pinched through reduction of wages, with very little 
reduction in general living costs, as rentals are 
still advancing. 





W. E. Purcell, who has been a watch- 
maker with L. Huber & Son, has resigned, 
and entered the real estate business, at 
606 Republic building. 

A meeting of the Louisville Retail Jewel- 
ers Association has been called by President 
G. F. Geiger, to discuss conditions as af- 
fecting Fall business, and for laying plans 
for best handling business this season. 

Announcement was made of a real estate 
sale during the week in which Brainerd 
Lemon, of James K. Lemon & Son, jewelers, 
sold the Attilla Apartments, at lst and Hill 
Sts., to Robert C. Peter, for a reported price 
of $45,000. 

Jule Steinau, at 611 S. 4th St., who re- 
cently handled an auction sale of his jewelry 
stock, recently closed up the store, and has 
opened an office in the Flexner building. 
The sale was successful and remaining 
stock was disposed of. 

Miss Maxine Lorch, daughter of M. M. 
Lorch of the Letzler-Lorch Co., was mar- 
ried on Oct. 10 at her father’s home in 
Louisville, to Jerome Cohen, Albany, Ga., 
and following the wedding went to Albany, 
where she will make her home. 

Charles Oltman, New Albany, watch- 
maker, who was formerly with some Louis- 
ville houses, and who was also in the 
jewelry business in New Albany some years 
ago, is developing a watch repair business 
for the trade, and now has two men work- 
ing for him. 

Leo Ornstein, son-in-law of M. M. Lorch 
of the Letzler-Lorch Co., who established a 
jobbing business about a year or so ago, upon 
his return to Louisville from Texas, where 
he was with a retail jewelry house, is doing 
nicely, and gradually increasing his business. 
He is featuring gold jewelry and diamond 
merchandise, especially rings, 

Matt Irion, of Matt Irion & Sons, is at the 
Deaconness Hospital, having undergone a 
very successful minor operation, and will 
be back at the store shortly. William Irion, 
of the same concern, who has been away 
for several weeks as a result of pneumonia 
in August, is taking a long rest, and will 
not report until the rush starts, and until 
he is fully recovered. He has been up and 
about for a month or so. 

William C, Kendrick, of William Kend- 
rick’s Sons, Inc., in discussing conditions 
said: “We are very well satisfied with Fall 
business. Volume has been well up with 
that of last season, and as a whole has been 
very satisfactory. It looks like the year 
will close as a very good one.” Other 
jewelers also report good - business, 
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Call your customer’s attention to this stamp on the 
Sangamo Special and Bunn Special movements. 


Explain its significance to him. 


Show him that originally railroad watches were not 
adjusted to positions. 


That—later, they were adjusted to three, and still later 
to five positions. 


Then you can easily show him that, as railroad require- 
ments are continually going higher, it will be to his 
advantage to buy one of the superior 


SANGAMO SPECIAL 
and 
BUNN SPECIAL 


Illinois Watches which are adjusted to temperature, 


isochronism and SIX POSITIONS. 


Do this and he’ll show his appreciation of your sug- 
gestion in many ways. 


Illinois Watch Company 
Springfield 
































Chicago Notes. 


Ed. Moore, of R. F. Simmons Co., re- 
turned last week from the Pacific Coast. 

F. J. Dunn, of Dunn Bros., Providence, 
R. I, called on the trade in Chicago last 
week. 

P. N. Nelson, of Nelson, Spencer & 
Co., left last week on a long trip through 
Wisconsin. 

G. Fred Perry, of the Ford-Perry Co., 
is on a few weeks’ visit at the factory at 
Providence. 

Geo. Bynner has started for the east 
to visit his factories, and will return in 
about 10 days. 

Wm. Lowe, of the Bliss Bros. Co., At- 
tleboro, Mass., spent the past week here 
calling on the trade. 

J. W. Tice, of Adolphe Schwob, Inc., 
left last week for a trip through the 
southwest and north. 

Thomas Kennedy, of the Hafis Watch 
Co., returned last week from a short 
trip to the middle west. 

F. E. Quinn, Chicago manager for the 
Homan Mfg. Co., has returned from a 
short stay at Cleveland. 

E. Bagge, of the Waltham Watch Co., 
will leave next week on a six weeks’ 
trip through the south. 

Theo. Leubusher, Columbus building, 
spent a day recently at Neenah, Wis., 
visiting his friend, P. A. Haertl. 

“Ted” Lampert, of Lampert & Son, 
New York, is spending a couple of weeks 
in Chicago calling on the trade. 

Howard C. Rowbotham left recently 
for his southern territory with his various 
lines and will be gone for a few weeks. 

Louis H. Green, representing the Chas. 
E. Hancock Co., left recently for a short 
trip to St. Louis and his Illinois territory. 

Frank Beckwith, of the Hamilton 
Watch Co., Lancaster, Pa., spent the 
past week in Chicago visiting the trade. 

F. A. Lipscomb spent the past week 
in Chicago buying goods for his new 
store which he is opening in Milwaukee, 

is, 

Wm. Penfold, representing F. H. Sad- 
ler & Co., Silversmith building, left last 
week for a short business trip through 
the northwest. 

W. F. McCombs, of the Waltham 
Watch Co., spent a few days in Chicago 
visiting the local office, en route to his 
western territory. 

Robert Luecke, visited the Chicago 
markets last week to purchase stock for 









the new store that he is opening at Free- 
port, Ill., about Nov. 1. 

Maurice Prindiville, of Harry J. Baby 
Co., is again back at his desk, after be- 
ing confined at the Evanston Hospital 
for the past four months seriously ill. 

G. E. Trebing, of Moore & Evans, Inc., 
left last week to motor with a party of 
friends to the Mississippi regions, where 
he will hunt and rest for a few weeks. 

C. B. Warne, Redfield, S. Dak., spent 
a few days in Chicago last week visiting 
friends, en route home, after spending a 
few weeks visiting in the east and south. 

Chas. Sherman, manager of the Joliet 
branch of Jones & Baumracker Co., 
spent a few days last week in Chicago 
purchasing goods for their holiday trade. 

Both C. H. Knights and F. G. Thearle, 
of C. H. Knights-Thearle Co., have 
closed up their Summer homes at Lake 
Geneva and are again residing in 
Chicago. 

H. L. Schroeder, representing the 
Waltham Watch Co. through the middle 
west, spent several days in Chicago last 
week before starting out on his respective 
territory. 

H. W. White, representing Despres, 
Bridges & Noel, returned last week from 
a business trip through Indiana, and 
again left for an eight weeks’ trip to the 
Pacific Coast. 

Jos. Goldstone, of the Blauer-Gold- 
stone Co., returned last week from a suc- 
cessful trip through the south, and left 
shortly after his return on a three weeks’ 
trip through the west. 

P. Schmitz, representing the Peckham 
Seamless Ring Mfg. Co., returned last 
week from a trip through Illinois, and 
expects to leave very shortly for a short 
trip through Wisconsin. 

W. C. Wagner, representing Nelson, 
Spencer & Co., left last week on an ex- 
tended trip through Iowa, Nebraska, 
Oklahoma. and Kansas, where he will 
demonstrate the “electri-kit.” 

Wm, Laiblin, of R. Wallace & Sons Mfg. 
Co., left last week for a week’s stay at the 
factory at Wallingford, Conn. Wm. Barker, 
of the same firm, returned from a four 
weeks’ business trip through the north- 
west. 

J. S. Wexler, of Wexler Bros., left 
last week for his western territory. M. 
Wexler recently left for the east, and 
Saul Cogan, of the same firm, left for 
the south. They all expect to return in 
about four weeks. 
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S. E. Croft, of the L. Seligman Jewelry 
Co., left last week on his initial trip for 
the above firm through Illinois and In- 
diana, to be gone for about a month. 
His many friends wish him lots of suc- 
cess in his new enterprise. 

Robert Hume, Heyworth building, re- 
cently started on a three weeks’ business 
trip to the southern part of the central 
west territory. Victor Hume also left 
recently for the same territory and he 
will be gone about three weeks. 

M. A. Mead, of M. A. Mead & Co., 
left last week for New York, where he 
will visit his daughter for a couple of 
weeks before going to Florida, where he 
will superintend the building of his Win- 
ter home, which is now under way. 

Friends of W. A. Kirkham, 804 Kesner 
building, were sorry to learn that in- 
stead of him being able to be at his desk 
last week, as he had intended, he had to 
be taken to the Chicago Hospital to have 
one of his lungs drained. He is reported 
out of danger but is gaining his strength 
very slowly. 

M. Allen, of Breudigam & Allen Co., 
411 Heyworth building, recently pur- 
chased the interests of his partner, J. 
Breudigam, and the firm is now known 
as M. Allen & Co. The new firm will 
continue the manufacture of jewelry. 
Mr. Breudigam has associated himself 
with Jas. F. Peters & Co. 

J. Vincent Huber, who has called on 
the Chicago trade for Geo. H. Fuller & 
Son Co., for the past year, will start out 
the first of the week with “Billy” Lamb, 
to make his acquaintance with the trade 
through the north. Maurice G. Vander- 
haegen, who has been clerking in the 
office of the above firm, will succeed Mr. 
Huber in calling on the Chicago trade. 
Both young men started with the Fuller 
house as errand boys and have worked 
their way up to their present positions. 

Among the visitors in Chicago last 
week were: Fred Webber, of Webber & 
Turnell, Danville, Ill.; Fred P. Hewes, 
Beloit, Wis.; Fred Klass, Hibbings, 
Minn.; Elmer Hannon, of the Hannon 
Jewelry Co., Waupaca, Wis.; Clarence 
M. Ambrosius, of Ambrosius & Day, 
Rockford, Ill.; Julian Hanson, of Geo. 
E. Hanson & Bros., Rockford, I1l.; Wal- 
ter Volkmann, of H. E. Volkmann & 
Son, Kankakee, Ill.; Herbert Siebel, 
Saginaw, Mich.; J. Folwel, of Folwel 
Crockery Co., Davenport, Ia.; W. T. Jen- 


(Continued on page 127) 
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High Class 


Salesmen Wanted 























We want two salesmen for 
1922—-one for Texas, Okla- 
homa, Kansas, Nebraska and 
Iowa and one for Kentucky, 
Tennessee, West Virginia and 
adjacent territory. 


If you have a strong trade 
established in either of these 
territories and can show re- 
sults, we have a fine proposi- 
tion for you. 











Get in touch with us at 
once if you mean business. 


A. G. Schwab & Sons 


Cincinnati, Ohio 
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ning, Watertown, Tenn.; Richard D. Ed- 
wards, Jr., of the Edwards, Ludwig, Fuller 
Jewelry Co., Kansas City, Mo. 

R. Gsell, New York, spent the past 
week in Chicago visiting the local office 
of the Hafis Watch Co. 

Ed. Coe, representing the Gem Brace 
let Co., Attleboro, Mass., spent the past 
week in Chicago calling on the trade. 

Milton Jackson, representing Shiman 
Bros. & Co., arrived in Chicago last 
week. He will remain here for about 
10 days. 

Arthur Fuller, Chicago manager for 
the Towle Mfg. Co., returned last week 
from Indiana, where he motored to visit 
with friends. 

Friends are congratulating Selig Kous- 
netz, of Adolphe Schwob, Inc., last week 
on his marriage to Miss Ella Goldman, 
of Rock Island, III. 

J. W. Stoneburner, who has had his 
office in room 803 Heyworth building 
for several years, moved last week to 
the Masonic Vaults. 

A. C. Becken, Jr., of the A. C. Becken 
Co., recently demonstrated his ability as a 
tennis player by winning the loving cup 
offered in the Park Ridge tournament. 

Jack Goldman, of The Goldman-Kol- 
ber & Willgren, Inc., Newark, N. J., 
arrived at the Chicago office last week 
and will remain here for a week or 10 
days on business. 

Morrison & Co.,23 S. Wabash Ave., have 
enlarged their optical and jewelry depart- 
ments and made arrangements to better care 
for their orders in the future. They have 
just issued a very comprehensive catalog. 

Edward Cohn, of A. H. Cohn, Inc., left 
recently for the Pacific Coast, and will 
be gone for about seven weeks. A. Green, 
of the same firm, left last week to visit 
the trade through Oklahoma and Texas. 

J. H. Kissick, of the Shur-rite Pencil 
Co., left last week for the west and will 


be gone for about a month. H. E. Ber- 
blinger, of the same firm, left for a 
month’s trip through the south, and 


Geo. Armstrong left for a six weeks’ 
trip through his eastern territory. 

Jos. Block, of the Block-Weinfeld Co. 
returned recently from a 10 days’ trip 
through his western territory. Gus 
Weinfeld, of the same firm, left last week 
on a three weeks’ trip through Illinois, 
and Berny Drach left on a two weeks’ 
trip through his Illinois territory. 

T. M. Obsboum, who sold the Artistic 
Jewelry Co. last week to Stein & Co. ex- 
pects to retire from business on account of 
his health. An old trouble for which an 
operation was performed some years ago 
has returned and after another operation 
he expects to keep away from the cares of 
business. 

Newton Quinn, of Volger & Quinn. Daven- 
Port, Ta., spent last week in Chicago on 
business and pleasure. Mr. Quinn says that 
more than 10,000 visitors called at the store 
on the occasion of the recent opening and 
that business is fine. He is conducting the 
business alone now as Mr. Volger was killed 
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by another jeweler in Muscatine, Ia., a short 
time before this store was opened. 

Stein & Co., jewelry manufacturers lo- 
cated in the Delaware building at Dearborn 
and Randolph Sts., have purchased the plant 
and business of the Artistic Jewelry Co., 
on the 15th floor of the Masonic Temple 
building. The entire business will be re- 
moved to the location of the Artistic Jewelry 
Co. and the enlarged business will be con- 
ducted as Stein & Co. The firm, which 
consists of Max Stein and Louis Stein, 
makes rings and jewelry in gold and plat- 
inum. 

A petition in voluntary bankruptcy was 
filed last week against Irving Slaw & Co., 
doing a wholesale business at 22 W. Quincy 
St., in this city. The petition was filed by 
eastern creditors. The estimated liabilities 
are about $12,000, with assets of approxi- 
mately $7,500. No receiver was appointed 
and the case was continued until Oct. 19 
to give the bankrupt an opportunity to offer 
a settlement proposition. Mr. Slaw at- 
tributes his present financial condition to 
heavy losses recently and lack of capital. 












Mr, and Mrs, J. M. Neth, Eaton, O., 
were in Cincinnati on a shopping tour dur- 
ing the early part of the week. 

I, N. Biddle, Lawrenceburg, Ind., stopped 
off in Cincinnati on his way home after 
eight weeks in Colorado Springs, Colo. 

Clarence Loeb was glad to get home Fri- 
day after four weeks spent in the west as 
the weather was cold while he was 
traveling, 


H. M. Stegman, F, B. Stegman and wife, 
and Hugh Head, of the Wadsworth Watch 


Case Co., are spending two weeks in 
Asheville, N. C. 
George Kolb, Hopkinsville, Ky., and 


George W. Taylor, Williamson, W. Va., 
were callers at Richter & Phillips Co., dur- 
ing the week on buying trips. 

L. R. Poe, who has been in Lewisburg, 
O., for many years, has written Cincin- 
nati friends that he is going out of busi- 
ness in order to accept a business proposi- 
tion with another firm in Dayton, O. 


John Warren, Mose Loeb, Mr. Dicker- 
son and Mr. Beckwith, all representing 
different watch factories, were visitors at 
the Wadsworth watch case factory during 
the week where they were entertained by 
Mr. Opie. 

Charles Swigart was not in to welcome 
several out-of-town callers who visted at 
his office during the week. Among the visi- 
tors were C. D. Young, Delaware, O.; L. 
R. Dern, Bellefontaine, O., and Charles 
Sederberg, Milford, O. 

Jewelry valued at $135 was stolen from 
the show case of the Chas, S. Spritz & 
Sons Co., 512 Race St., Monday morning. 
The burglar also broke the show case of 
the Budford Credit Jewelry Store, in the 
same building, and stole several articles of 
small value, 

Friends of Julius Bose, formerly with 
the E. & J. Swigart Co., and later with 
Charles Swigart, were grieved to learn of 
an accident which occurred Saturday, Oct. 
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9, at his home in Norwood, when he fainted 
over a hot stove. He suffered severe burns 
before his wife could pull the unconscious 
form away and physicians report that he 
is in a serious condition, 

Jewelry valued at $8,000 was recovered 
by Detroit police after arresting a man 
wanted by Cincinnati police on a warrant 
sworn out by Clarence Roehe, of Provi- 
dence, R. I., from whom a grip filled with 
jewelry was stolen several weeks ago while 
Roehe was making the rounds of Cincin- 
nati jewelry stores. The Detroit detectives 
reported that they also found a melting pot 


_which is used for melting gold in the same 


room occupied by the suspect. The prisoner 
denied knowing anything about the theft of 
the grip although Roehe identified the man 
as the same one he hired to carry his 
sample cases. The man will be returned to 
Cincinnati for trial, 

A suit has been entered in the Benton 
Circuit (Court, at Fowler, Ind., to set aside 
the will of Mrs. Ophelia Fowler Duhme, 
formerly of Cincinnati. James M. Fowler, 
president of the National Fowler Bank of 
this city, a brother of Mrs, Duhme, and 
Cecil G. Fowler, as guardian for Moses 
Fowler Chase, only heir of Mrs. Duhme’s 
sister, are the plaintiffs. Walter J. Bell of 
this city, and Morison R. Waite, Cincinnati, 
executors of the will probated April 25, 1921, 
and Mrs. Harriet Small, Cincinnati, and a 
number of beneficiaries, are named as de- 
fendants. Mrs. Harriet Small is the prin- 
cipal defendant, as she is the principal 
beneficiary. Mrs. Duhme was the daughter 
of the late Moses Fowler. She was married 
to the late Charles H. Duhme, a Cincinnati 
jeweler. 

News of the incorporation of the Richter 
& Phillips Co., which has operated for 
years as Richter & Phillips brought forth 
the announcement that no changes were con- 
templated in the concern with the excep- 
tion of a reorganization which will allow 
C. E. Richter to give more time toward 
the very necessary work of recuperating 
his health which has not been of the best 
for several months. Mr, Richter announces 
his intention of retaining a nominal interest 
in the firm and of continuing his connec- 
tion in an advisory capacity as long as his 
health will permit. In stepping out of an 
active interest he permitted the younger 
men in the employ of the firm to take over 
some of his stock. The incorporators of 
the new firm are C. E. Richter, Maurice 
Phillips, Sam R. Young, J. Harvey Phillips, 
Lawrence Fledderman and Mrs. Ferd. 
Phillips. When the Board meets to organize 
the officers will be Sam R. Young, presi- 
dent; J. Harvey Phillips, vice-president; 
Lawrence Fledderman, secretary, and 
Maurice Phillips, treasurer. 








Market Prices for Silver Bars 
The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 


Domestic 
Selling Price Silver 


London U.S. Govt. Standard 
Date. Official. Assay Bars. Price. 
CM MER tases 42% 74%. 991% 
Rilke Ea iruaacascac 42% Holiday 99% 
i a: Sena 42% 75% 99% 
3 e/a ee 42% 75% 991% 
Rite Bocrsssoneece 42y% 75% 99% 
MP Ba vewwnceas 42% 76% 99% 
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C. E. Lugviel, who recently established 

H tore 
eke in Milwaukee last week on bus- 
jness matters. He reports that business is 
very satisfactory and the new enterprise is 
making rapid headway. 

Philip Schwartz, Plymouth, formerly en- 

ged in the jewelry business in Milwaukee, 
was a visitor here during the past week. Mr, 
Schwartz came on business matters in con- 
nection with his Plymouth store but also 
took opportunity of the occasion to visit 
with friends. : 

Julius Jappe, Racine, who with Mrs. Jappe 
was injured in an automobile accident a 
few days ago, has recovered sufficiently to 
again be on the job. Mr. Jappe called on 
the local trade this week for the first time 
since the accident. However, his wife is 
still suffering from the effects of this 
mishap. 

Walter Bloedel of Bloedel’s Jewelry Store, 
215 Grand Ave., had the misfortune of 
losing his automobile by fire. The accident 
occurred in the country where no assistance 
was available, and as a result the car is a 
total wreck. Mr. Bloedel intends to secure 
another machine as soon as the insurance 
company makes settlement. 

Arthur Kuesel of Kusel Bros. Co., has 
returned from a successful business trip up 
the Fox River valley district in Wisconsin. 
According to the impressions gained by Mr. 
Kuesel of business conditions with retail 
jewelers in that section, the present situation 
shows a great improvement and prospects 
are unusually bright since industrial activ- 
ities are picking up and the agricultural re- 
sults have been favorable. 

Jewelers of the North Ave. business dis- 
trict who are members of the North Avenue 
Advancement Association, are taking an 
active interest in the plan to establish a new 
clubhouse at 32nd St. and North Ave. A 
holding company has been organized under 
the name of the North Avenue Development 
Co., to erect a three-story building at a cost 
of $100,000. The building will provide club 
quarters and serve as a community center. 

The E. L, Kriel Co., jeweler at Sheboy- 
gan, Wis., has secured a contract as a suc- 
cessful bidder for furnishing the rings and 
class pins for the 1922 graduating class of 
the local high school. Deliveries will be 
made within a few weeks. The Kriel Co. 
has an unusually artistic design, showing the 
letters, “S. H. S.” raised in the proper posi- 
tions of an eight-sided form. Pins are 
similarly designed but the figures “22” are 
sawed out and linked with the letter design. 

Edward A, Jones of Portage and a num- 
ber of other prominent Wisconsin jewelers 
were in Milwaukee last week to attend the 
annual conclave of the Grand Commandery 
of Wisconsin in two-day session. On Tues- 
day the Knights Templar, in full uniform, 
paraded the downtown streets previous to 
competitive drills. Several of the jewelry 
stores took opportunity of the occasion to 
show Knights Templar jewelry and other- 
wise reflect the occasion in appropriate win- 
dow trims, 

John M. Regner, prominent Kenosha re- 
tailer, is reported to be convalescent from 
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a serious operation following a sudden ill- 
ness a week ago. Mr. Regner was thought 
to be suffering from gallstones and was 
hurried to a hospital, where it was found 
that there were two ulcers on the bladder. 
His condition is improving rapidly and re- 
covery is satisfactory considering the situ- 
ation. He has a host of friends in the 
jewelry trade who wish him a speedy and 
complete recovery. 

Henry Rank of the Rank & Motteram Co., 
and an enthusiast in bowling, yachting and 
other sports, has returned from a hunting 
trip to Little Twin Lake, near the northern 
State line, the land of mallards and fish. 
Mr. Rank claimed a new record for a day’s 
muskie catch, with two fish, one weighing 
32 pounds and the other 26 pounds. How- 
ever, further inquiry revealed that Mr. Rank 
himself did not establish this record, his 
only claim being that he “saw the fish and 
helped claim the record.” 

Formal opening has been held of the new 
jewelry store of N. P. Larson at Amherst. 


The store occupies part of the former In- — 


ternational Bank building, which has been 
remodeled in a modern and attractive man- 
ner and newly equipped with fixtures. Mr. 
Larson is not new in the jewelry business, 
having been located at Rosholt, from where 
he moved his jewelry store to Amberst. 
The new location provides excellent pros- 
pects for a successful business. With his 
family Mr. Larson plans to establish his 
permanent residence. 

William H, Upmeyer of Bunde & Up- 
meyer Co., prominent Milwaukee jeweler, 
president of the National Jewelers’ Mutual 
Fire Insurance Co., and a director of the 
Wisconsin Retail Jewelers’ Association, has 
been ill with bronchitis, which necessitated 
his absence from duty last week. Un- 
fortunately, Mr. Upmeyer was unable to 
attend the funeral of his old time friend, 
Hiram Smith, Racine jeweler, last Monday. 
He was also compelled to be absent from the 
quarterly meetings of the directors of the 
State association and the fire company. 

Following a conference between repre- 
sentatives of the Oshkosh Clearing House 
and jewelers and other retail merchants, 
banks in that city have adopted a plan of 
keeping open until 1 o’clock Saturday after- 
noons. The idea was tried out for some 
time and proved highly successful from the 
standpoint of the merchants, who under the 
earlier closing hour were forced to carry 
considerable cash on Saturday nights for 
the purpose of cashing pay checks, As most 
industries close at 12 noon on Saturday 
employes are now able to get to the banks 
before these institutions close. 

Loot, which has been identified as having 
been taken from the jewelry store of E, P. 
Johnson at Phillips on the night of Sept. 
18, was said to have been found in the suit 
cases and bags carried by two men who 
were arrested in Duluth last week. The 
youths were heavily armed. Police at 
Merrill brought the men to that city from 
Duluth and believe that the arrest solves 
the series of robberies through Lincoln and 
Price counties. When arraigned in Lincoln 
county court at Merrill, the two men pleaded 
not guilty and are now being held at the 
county jail pending trial in default of $2,500 
bail each. The baggage is said to have con- 
tained other loot identified as having been 
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stolen from a number of other stores in 
northern Wisconsin recently, 

Several Milwaukee jewelers were the vic- 
tims of a local youth who issued more than 
12 bad checks, for amounts totaling more 
than $700. The police have arrested a 
young man, aged 22, in this connection, who 
confessed later and was placed on probation 
for two years upon the pleas of his parents 
and promise of restitution. During the 
latter part of September he passed 
checks on local merchants, it was testified, 
and after operating for several days left 
the city. For two weeks he saw sights in 
New York, Philadelphia, Washington and 
other cities, living at the best hotels and 
spending the money freely. He was arrested 
on his return. Among the merchants who 
complained to the police of being victimized 
and the amounts, were Henry J. Oberst, 
jeweler at 3425 North Ave., four checks 
totaling $110, and E. J. Metzke, jeweler at 
3719 North Ave., $46.70. The youth lived 
in the vicinity of the stores. 


Omaha. 











Among the out of town jewelers who 
were in Omaha during the week were J. W. 
Kegrice, Ida Grove, Ia.; L. C. Stowe, Mc- 
Cook, Nebr.; George Kohles, Earling, Ia.; 
O. C, Larsen, Neola, Ia. 

George F. Taylor, city salesman for the 
T. J. Bruner Co., had the misfortune to 
break his arm recently in an automobile 
accident. His car overturned while he was 
driving home. Mrs. Taylor, who was with 
him, was also somewhat injured. Mr, Tay- 
lor expects to be back at the office about 
Nov. 1. 

T. J. Bruner has returned to Los Angeles 
from San Francisco, where he spent a few 
weeks at the new ranch of the T. J. Bruner 
Co. Mr. Bruner contemplates enlarging 
the San Francisco office to carry there as 
complete a representative stock as he carries 
at Los Angeles. Mrs, Bruner and daughter 
have returned to Omaha, and Mr. Bruner 
expects to return here to the home office 
about Nov. 1. 

C. E. Reese opened his retail jewelry 
store at 16th and Harney Sts, last week, 
after having been out of the jewelry busi- 
ness here for some three years. Mr. Reese 
has an excellent location in the old stand 
of Albert Edholm, who operated a jewelry 
store here at that location for 25 years. 
The new fixtures of the Reese place are all 
walnut and present a rich appearance. Since 
he left the jewelry business some years ago, 
Mr. Reese has developed a fine Duroc 
Jersey hog farm north of Omaha, and has 
sold many thousand dollars’ worth of 
blooded swine. Now that he has the farm 
going nicely and has a competent manager, 
he will devote his time again to the jewelry 
business but will also continue in the 
thoroughbred swine business. 





E. W. Kemnitz plans to move into his 
new jewelry store in the building formerly 
occupied by the American Railway Express 
Co., in the Wyatt block opposite Forest 
Ave., Fond Du Lac, Wis., about Nov. 1. 
The new quarters are being completely 
renovated into one of the most up-to-date 
establishments in the State. Mr. Kemnitz 
will remain in his present quarters at 59 
S. Main St., until the new store is ready, 














329 W. 7th St., has gone to 
the Imperial Valley on a hunting trip. 

E. W. Reynolds is home from a hunting 
trip in the southern part of the State. 

E. A. Moore, Chicago, representative of 
the R. F. Simmons Co., is here visiting the 
trade. 

All jewelry stores here, wholesale and 
retail, are now open all day every Sat- 
urday. 

L. S. Nordlinger has moved back from 
his Summer home at Santa Monica to his 
residence in Los Angeles. 

William Thompson, formerly in the watch 
department of Feagans & Co., is now with 
the Slavick Jewelry Co., 427 W. 7th St. 

W. B. Marble, representing the Bugbee & 
Niles Co., North Attleboro, was here for 
several days and has left for San Francisco. 

C. A. Connor, until recently with the 
Southwest Gem & Jewelry Co., this city, 
has opened a new jewelry store in Pasa- 
dena. 

F. A. Priesmeyer, manager of S. Nord- 
linger & Sons, is in the store again, after 
making a six-weeks’ trip to New York and 
the east. 

Harry N. Wolfe, of the I. Behrstock Co., 
has started on a business trip through Ari- 
zona, New Mexico and Texas, to be gone 
about a month. 

J. Shintaku, one of the most prominent 
Japanese jewelers of Los Angeles, has dis- 
posed of his interests here and left for 
Japan, where he will engage in the same 
business. 

The Western Wholesale Material Deal- 
ers’ Association, which comprises not only 
the dealers of California but of the other 
Pacific Coast States, meet in Los Angeles 
Nov. 11 and 12. 

A. S. Varian, of the silverware depart- 
ment of Brock & Co., is back in the store 
after two weeks’ vacation spent at his cot- 
tage at Balboa, a Coast resort, about 50 
miles south of here. 

S. A. Asquith, formerly of Waterloo, Ia., 
has opened a store in a new building at 
2514 Sunset Boulevard. He retains his 
business in Iowa, the store there being con- 
ducted by his brother. 

Lawrence & Allison, Santa Paula, have 
just concluded a successful auction sale. 
Mr. Lawrence until recently conducted the 
business alone, but has since been joined by 
Mr. Allison as a partner. 

Mrs. P. K. Dougherty of the sales force 
of the E. W. Reynolds Co. has returned to 
the store after an absence of several weeks 
during which she was confined to her home 
by an attack of peritonitis. 

J. M. Hart, assistant manager of the 
jewelry department of A. Hamburger & 
Sons, is confined to his home by a severe 
attack of tonsilitis. This house is just now 
celebrating its 40th anniversary. 

Arthur Markman, formerly with the M. 
Katzman Co., a wholesale house of this 
city, has severed his connection with the 
jewelry business and is going on the road 
for a hosiery concern of Los Angeles. 

Ray Vercler, of the Ray Vercler Smelt- 
ing & Refining Co., has gone to San Fran- 
cisco on a business trip, to be gone until 
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Oct. 25. Incidentally, he will attend the 
State convention of the Elks, which will be 
held at Santa Cruz. 

F, Valuenzela, recently of San Francisco, 
has bought the business heretofore con- 
ducted by J. Civins at 235 S. Spring St. 
He is now in possession and is already do- 
ing a very encouraging amount of business. 

Leo Germain, formerly with M. Katz- 
man & Co. (now the Cummins-Kremer 
Co.), has returned from Spring Garden, 
Cal., and will soon start for Cleveland, O., 
where, it is announced, he will be married 
in December. 

F, R. Baker, 3737 Stephenson Ave., was 
the victim of a window smasher a few 
nights since. A hole about a foot square 
was made in the glass and a considerable 
quantity of goods were taken. The location 
is in a suburban section east of the city. 

Charles H. Clark, 704 S. Spring St., is 
making extensive improvements in his store, 
installing a display window in the rear, 
where the store adjoins the Lankershim Ho< 
tel, and also rearranging his front window 
so that it will accommodate a larger display 
than heretofore. 

H. Victor Wright, secretary of Brock & 
Co., and past president of the National As- 
sociation of Retail Credit Men, delivered, 
on the evening of Oct. 5, the opening ad- 
dress of the course in credits and collec- 
tions of the Los Angeles Y. W. C. A. His 
topic was “Credit Granting—a Priceless 
Profession.” 

Miss Blanche Spielberger, formerly with 
the Meyer & Talbott Co., has taken a 
jewelry concession with the Owl Drug Co. 
in its fine new building at the corner of 
5th St. and Broadway. Her place is fitted 
up handsomely, she carries a fine stock and 
the location is an excellent one. 

Peter De Roos has rented one-half of the 
Marshutz Optical Co.’s store in the Pacific 
Finance building, 518 W. 6th St., and opened 
a high-class jewelry business there. The 
firm name is De Roos & Co. The place 
is artfstically finished and it is proposed to 
carry only first-class merchandise. 

H. L. O’Neill, who recently took the ex- 
clusive agency for southern California of 
the Alfred H. Bullion Co., San Francisco, 
has now associated with him “Jack” Roth 
and W. S. Mix, the three members co- 
operating on equal terms in handling the 
Bullion company’s lines among jobbers. 

H. F. Jacobs, recently with Herman Sie- 
cel, 525 S. Spring St., has opened a new 
store at 142 S. Broadway. He is able in 
this location to secure a store at a moderate 
rental. Having fitted up his place attrac- 
tively and having installed a stock of high- 
class goods he feels assured of success. 

R. H. Smithers, a young optometrist em- 
ployed in the rear end of the jewelry store 
of A. P. Tarter, 801 S. Spring St., was 
severely burned as the result of the ex- 
plosion of an alcohol lamp a few days ago. 
He was removed to a hospital, where it is 
reported that his injury will not be fatal. 

The following-named jewelers have been 
in Los Angeles recently: T. M. German, 
Santa Ana; F. S. Fisher, Riverside; S. B. 
Clem, and C. J. McCormick, Redondo; C. 
W. Middleton, E. M. Wilkinson and C. C. 
Zilles, Pomona; L. R. Gillette, Watts: W. 
E. Heald, Glendale; J. H. Padgham, Santa 
Ana. 

J. Abramson, 404 S. Broadway, who, 
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worn out by too assiduous devotion to busi. 
ness, suffered a partial nervous breakd, 

and had to seek complete rest, is re — 
to be steadily improving. He is aan 
Murrieta Hot Springs, a popular health at 
sort, about 90 miles southeast of Los = 
geles. ‘ 

Tieck & Bitterly, Santa Paula, are ree 
ported to have dissolved Partnership and 
Mr. Tieck is opening a new store in the 
same city. He has now associated with 
him, Will G. Young, an optician who has 
been in business in Santa Barbara hereto. 
fore. Mr. Bitterly remains in the former 
location of Tieck & Bitterly. 

Ira W. Smith, manufacturers’ agent, js 
just home from a business tour through the 
northwest, having visited San Francisco 
Portland, Seattle, Salt Lake, Denver and 
other large cities. He was gone four weeks 
and did a very satisfactory business, He 
reports that business conditions in the sec. 
tions visited are unquestionably improving, 
He will remain home until January. 

A. J. Van Buren, traveler for the Meyer 
& Talbott Co., has returned from a business 
trip for his company, having been as far 
north as Santa Maria. David Zabriskie of 
the same concern, has just started up 
through the San Joaquin Valley and Al 
Sternberger, another representative of the 
company, after returning from the north 
has gone to San Diego and the southern 
part of the State. 

The Lewis Jewelry Co., Long Beach, an- 
nounces the opening by that company of a 
new store in Huntington Beach, about 40 
miles southerly from Los Angeles. A 
stock of diamonds, watches, clocks, cut 
glass, silverware, jewelry, Pyralin ivory and 
gold china will be carried. Huntington 
Park has recently experienced a consider- 
able boom on account of the discovery of 
oil in that vicinity. 

George A. Brock is staying for a short 
time in San Francisco on his return from 
New York, where he went after attend- 
ing the national association meeting. 
Mrs. Brock and their son have gone to 
San Francisco to meet Mr. Brock. T. B. 
Buchan, superintendent of Brock & Co.’s 
factory, is home again after having made 
an extended trip through the east. He 
went primarily for the purpose of seek- 
ing ideas to be incorporated in the ar- 
rangement of the shop in Brock & Co.'s 
new building on 7th St. He visited Chi- 
cago, Detroit, Newark, New York and 
San Francisco. Mr. Brock himself was 
with Mr. Buchan part of the time while 
in the east. 


James A. Montgomery, president of 
Montgomery Bros., has just returned 
from a two-weeks’ vacation, during 


which he made a motor trip of more 
than 1,800 miles, going by the inland 
route to San Francisco and then on to 
Lake County, an especially scenic region 
of the State. From there he continued 
up the Coast to Humboldt County, famed 
for its gigantic redwoods, thence across 
the State by way of Red Bluff almost to 
the Nevada line. Next he visited Lake 
Tahoe, then crossed over to Carson City, 
Nev., and returned home by way of 
Mono Lake, Bishop and Mojave. He 
reports having had a very delightful 
trip. 














Fred Rowe, retail jeweler of Hoquaim, 

Wash., is calling on the California trade 
C. Feige, wholesale jeweler of 704 

Market St., has just returned from a very 
satisfactory trip to the south, 

Gordon Otto, manufacturers’ respresenta- 
tive of the Sachs building, has returned from 
a long tour through the middle west, 

John J. Morse, of the Elgin National 

Watch Co. is leaving his San Francisco 
headquarters for a trip through the north- 
7, t. 
"a attachment against Zaiman & Co.,, 
Japanese jewelers of 1515 Geary St, has 
been released. The attachment was laid by 
Kuraki Sakai. . 

H. W. Tuckey & Son Co, are equipping 
their offices with somewhat novel show 
cases made of mahogany and plate glass, 
of the “counter-sunk” design. 

Eddy Pries, for some time with Lee & 
Kierski, has taken a position with Charles 
Weinshenk & Son, to represent them as 
salesman in the city territory. 

Most of the jewelers and manufacturers’ 
representatives are busy selling tickets for 
the Shrine Circus, Oct. 17 to 25. The affair 
takes place in the big Municipal Auditorium, 

Harry Freund, field secretary and pro- 
moter of the National Jewelers’ Publicity 
Association, has been spending several days 
visiting local jewelers, in the course of a 
tour of the Pacific Coast. 

J. Dougherty, formerly of Wall & 
Dougherty, Honolulu, is in San Francisco, 
having severed his connection with the 
island firm with which he has been so 
prominently identified, 

Retail jewelers calling on the local trade 
include: F. M. French, Albany, Ore.; 
Joseph Cohn, Marysville; Morris Traub 
of Salinas; M. Pennel and Mrs, Pennel of 
Portland, Ore.; Geo. W. Hill of Lodi and 
L. C. Koberg of Healdsburg. 

Soulages & Goetz, manufacturing jewelers 
and diamond setters, have formed a partner- 
ship and have taken the quarters in the 
Mutual Bank building recently vacated by 
the Phillips Pudlin Co., Room 710. Both 
are well-known to the trade here. 

S. H. Friend, of 704 Market St. is 
understood to have just received a cable- 
gram from Antwerp, stating that diamonds 
have gone up 10 per cent. This has caused 
considerable satisfaction, as the local news- 
Papers persist in telling their readers that 
diamonds are on the down grade. 

Burr W. Freer, president of the Burr W. 
Freer Co., has left for a trip through 
southern California. Edward Willis and 
Joseph T. Brennan, of the Burr W. Freer 
Co., have just finished their Fall trips. The 
former covered the southern territory and 
Mr. Brennan toured through the north- 
west, 

A meeting of the directors of the National 
Jewelers’ Board of Trade was held recently, 
at the offices of the organization, on the 
10th floor of the First National Bank build- 
ing. One application for membership, com- 
ing from Los Angeles, was passed on 
favorably, A number of matters of interest 
to the trade were discussed. 

Oscar Forslund severs his connection with 
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the local offices of A. I. Hall & Son today 
(Oct. 20) to take a position with T. J. 
Bruner Co., of Omaha. His departure is 
viewed with regret for various reasons, He 
is not only a good salesman, but he has also 
added to the joy of life for the staff by his 
banjo playing and by acting as chairman of 
the varied sports committee, 

Members of the Wholesale Jewelers’ & 
Silversmiths’ Association have already con- 
tributed, as individuals, approximately $3,000 
to the San Francisco Advertising Program, 
Their contributions, however, will con- 
siderably exceed this amount before the 
canvass for funds is concluded, according 
to A. V. Davidson, chairman of the jewel- 
ers’ team, Mr. Davidson, who is executive 
secretary of his organization, has been 
assisted in the canvass by Edson Adams and 
Burr W. Freer, president and vice-president, 
respectively, of the Wholesale Jewelers’ & 
Silversmiths’ Association. 








Pacifie Northwest 





E. J. Jaeger, Portland, Ore., jeweler, has 
returned from a European trip on which 
he was accompanied by his wife. 

F, Fredericks, retail jeweler of Walla 
Walla, Wash., has moved his place of busi- 
ness to 23 E. Main St., where he has opened 
a new store, 

P. C. Galbraith, Raymond, Wash., ¢x- 
pects to move into his new quarters in the 
new bank building which is now under 
construction and which is located just across 
the street from the Raymond Hotel. 

Horace Condy, Sedro Woolley, returned 
Thursday from Buffalo, N. Y., where he 
attended the convention of the American 
National Retail Jewelers’ Association as 
the only delegate from the State of Wash- 
ington, 

Earl W. Flagg, Kelso, Wash., has just 
moved into new quarters in his new two- 
story brick building which he has just had 
erected. Mr. Flagg is equipping his store 
with new wall and show cases, and the 
repair room in the rear is equipped with 
the latest electrical equipment. In the near 
future Mr. Flagg will also do manufac- 
turing, 

L. H. Vincent, formerly associated with 
Jaeger Bros., Portland, Ore,» is now 
managing the T. J. Thomas jewelry store, 
Aberdeen, Wash. Mr, Thomas, the pro- 
prietor of the store, was married recently 
and expects to leave on a two months’ trip 
in the near future. Upon his return Mr. 
Thomas will be in the store but Mr. Vin- 
cent will do the active managing. 

In the capture of Paul Rupert, 72 years 
old, in the act of looting the A. Rose 
jewelry store on Pacific Ave., Tacoma, 
Wash., the police believe they have appre- 
hended the thief who broke the windows 
and pilfered the C, A. Syman and J, A. 
Richards jewelry stores within the last 
week. The windows were smashed with 
rocks in all three cases. Two huge paving 
bricks were found in front of the Rose store 
door, from which all of the glass had been 
smashed. Rupert, according to patrolman 
Jim Smith, had stepped into the store and 
was carefully picking over the jewelry in 
the showcases. Rupert made no resistance 
to arrest, and when searched about $500 
worth of jewelry was found on him, the 
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police say. Part of the loot was hidden in 
secret pockets sewed in the back of Rupert’s 
undershirt. Two wrist watches, four gold 
nugget chains, three gold pieces and two 
watch charms were found in his possession. 
When his rooms at the Rex Hotel were 
searched by the police, another undershirt 
with similar pockets was found. 

P. C. Galbraith, jeweler of Raymond, 
Wash., was one of the merchants of that 
city who suffered loss through the disap- 
pearance of the restaurant proprietor who 
harbored Roy Gardner, the notorious mail 
train bandit who recently escaped from Mc- 
Neils Island Federal prison. This restau- 
rant proprietor, who had been in the 
restaurant business in Raymond for some 
time, called at Mr, Galbraith’s store and 
stated that he wanted to buy a diamond. 
Mr. Galbraith showed him a diamond valued 
at $800 which appeared to be just what he 
wanted, so he asked Mr, Galbraith if he 
would accept a $1,000 liberty bond at par, 
in payment of it and also give him some 
other jewelry to make up the balance, This 
Mr. Galbraith agreed to do. A few days 
later this same restaurant man called in 
the store and told Mr. Galbraith that while 
his children were sailing their boats in a 
tub of water, they had accidentally dropped 
in one of their toys and when he stooped 
over to recover it, his watch fell in the 
tub and was badly damaged. He wanted 
to buy a new watch and purchased a gold 
one for himself and a bracelet watch for 
his wife, together with other articles of 
jewelry which in all amounted to about $178. 
He then asked Mr, Galbraith if it would be 
alright if he took the jewelry home with 
him and brought in the liberty bond the 
next day. Mr, Galbraith, knowing that he 
was a respected business mah in the town, 
said that this would be satisfactory. The 
restaurant proprietor then said that he 
would also like to get the diamond and send 
it up to Seattle to be mounted. Mr. Gal- 
braith, however, told him that he could 
mount it for him and would do so when he 
brought in the bond in payment of it and 
the jewelry, so he departed with the 
jewelry, The next day he disappeared from 
Raymond and upon investigation it was 
learned that he had been harboring and 
feeding Roy Gardner for about two weeks 
and that they had left the city together. 
Gardner had been staying in a room above 
the restaurant and coming down into the 
kitchen by way of a back stairway for his 
meals. It is supposed that both Gardner 
and. the restaurant proprietor left on a 
boat from South Bend for Frisco, but as 
the Federal authorities and posses have been 
searching for Gardner ever since his es- 
cape from the prison, it is very doubtful 
if either of them will be captured. 








N. P. Larsen, who has rented a part of 
the old International Bank building, Am- 
herst, Wis., which is owned by the Woodman 
Building Association, is now moving his 
jewelry stock from his former location in 
Reaholt, and will soon have the store ready 
to open-to the public. The south half of 
the building which he will occupy has been 
fixed up in an attractive manner and Mr. 
Larsen will have a very fine up-to-date 
jewelry store. Mr. Larsen will move his 
family to Amherst as soon as he can find 
suitable living quarters. 
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Back of every Water- 
man’s Ideal Fountain Pen 
is a world-wide service 
that assures its owner of 
continuous pen satisfac- 
tion. 


Thirty-seven years of unfailing 
reliability, quality, supremacy 
and adherence to manufacturing 
principles, determined scientifi- 
cally and proven by time to be 
absolutely right have won for 
it a reputation and leadership 
throughout the world. 





















There is a pen, a size and a style 
to fit every individual hand- 
writing need or preference. 





Three Types: 
Regular—Safety—Self-filling 
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L. E. Waterman Company, 191 Broadway, New York City 


24 School Street, Boston 129 So. State Street, Chicago 17 Stockton St., San Francisco 


SELECTION AND SERVICE AT BEST DEALERS THE WORLD OVER 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 

















nection with their business, 

















This Jeweler 


Creates Sales by Personality, 





Written Expressly for The Jewelers’ Circular 


Originality and Advertising 














G. KAHN, jeweler and optician, con- 
ducts a progressive store in the Hotel 
Pines Building at Pine Bluff, Ark., and by 
extensive advertising he has made his place 
of business known as The Gift Shop. He 
does a heavy jewelry business, however, 
and specializes in watches, maintaining a 
high class repair department under the 
management of W. C. Duncan. 

Mr. Kahn is a young man full of enthu- 
siasm and progressive ideas. He is an 
optometrist and has been in the jewelry 
business in Pine Bluff for more than 10 
years. 

His store is kept immaculately clean, stock 
well arranged, and he gives special atten- 
tion to his show window. The window 
faces Main St. where hosts of people pass 
every day, and Mr. Kahn is a firm believer 
in changing his window display several 
times a week. Nearly every day, prospec- 
tive customers, and old customers, who pass 
by can see something new in his window. 
All displays are shown in the neatest, most 
attractive manner. One day it will be 
watches; the next day alarm clocks; prob- 
ably the next day silverware, etc. He 
never has a commonplace window. His ex- 
hibits cause pedestrians to stop and ex- 
amine closely, and many turn and enter the 
convenient front door to inquire further 
about something they may be interested in, 
or possibly to make a purchase. 

From January to April of each year his 
repair work is always on a boom. From 
April to July weddings and school and col- 
lege commencements occupy his time. While 
June is considered the wedding month, Mr. 
Kahn states that April is a good month 
with him for selling wedding goods. Later 
on in the summer he develops a time-pay- 
ment business on watches, giving credit to 
responsible people, and allowing them to pay 
for articles on easy terms. He finds that 
this method is a good one to stimulate sum- 
mer business. He also pushes his time-pay- 
ment plan in February and March consider- 
ably. In the Fall and early Winter he de- 
votes himself to the heavy jewelry business, 
for he finds that in that portion of the 


country people have more cash in Winter 
and Fall, as Arkansas is a cotton state. 

When the people are especially interested 
in giving gifts, Mr. Kahn is always on the 
job to let them know where “The Gift 
Shop” is and what he has to offer. 

With a personality that is pleasing, sincere 
and straightforward he has no trouble in 
making friends. He takes a real interest in 
his customers, considers their welfare, and 
they trust him. He also has talent for re- 
membering names and faces. 

His originality—while not greater than 
that any dealer could summon—helps him 
to stage something new constantly. His 
store is not just a dry, uninteresting jewelry 
store. He has studied the business hard, and 
has become original by attention to the 
human interest and service element of his 
profession. He knows his job, likes it and 
succeeds in making his wares attractive to 
others. 

He constantly advertises. He places a 
good sized ad on the society page of the 
daily papers and runs “local readers” in the 
city briefs department of the papers. He 
prepares all his own ads, circulars and sales 
letters, believing that he can put the human 
interest touch into these better than can an 
advertising agency that is probably located 
in some far-away city. He believes that 
whatever advertising matter he prepares 
should be made to appeal to the locality in 
which he is doing business, instead of to the 
country generally. 

Following is a sample of his “local read- 
ers”: 





Kann’s For Watcn Reparrinc. Old 
jewelry made into new at very low prices. 
All work guaranteed. _ G. Kahn, Jeweler 
and Optician, Hotel Pines Building. 











He is a great believer in running cuts with 
his display ads. He wishes the people to see 
pictures of what he has to offer. 

Then regularly he mails out circular let- 
ters to folks of his home city. Here is one 
of his sales letters: 








Dear Sir AND MapAmM: 

Cherished for years are the gifts of a 
bride or a graduate. Such gifts are life- 
long treasures, inseparably associated with the 
eventful day of weddings and graduations. 

f you would have your remembrance en- 
dure long in the bride or graduate’s service 
and pleasure, contribute to their happiness by 
making your gift a “Gift of Jewelry or Sil- 
ver’ from our store. 

Our stock is comprised of a carefully se 
lected and diversified assortment of the most 
useful gifts and attractive’ things—that will 
bring pleasure to any bride or graduate. 

Please accept this personal invitation to 
visit our store before selecting your pres- 
ents for these never-to-be-fcrgotten events. 

Cordially yours, A, G. KAHN. 








Here’s another letter he sends out: 








For a number of years I have been look- 
ing for a certain. kind of watch to recommend 
to my friends. 

I have had a lot of experience in the 
watch business and know practically all the 
standard lines, and yet knew of no watch 
that just exactly met my ideal of giving 
— watch value to the people. 

t seemed to me that there would be a tre- 
mendous demand for a watch that would be 
thoroughly high class and possess every nec- 
essary and desirable feature for accurate 
timekeeping, and yet be sold at a moderate 
price. I knew it would be possible to pro- 
duce such a watch if the manufacturer 
would undertake quantity production and’ 
standardization and leave off a few of the 
frills of inside finish that add to the cost 
without making the watch any better time- 
piece. 

This letter is to tell you I’ve found the 
watch, 

It’s even better than I had anticipated. 

It’s such a remarkable value that I’m 
willing to stake my business reputation on 
it. It’s the watch I’m going to recommend 
to my personal friends. Because it sets a 
new standard for watch values amcng watches 
at anywhere near the price. 

The new jewel is the watch. It has 
19 extra fine jewels and is adjusted to tem- 
perature and four positions. The folder en- 
closed pictures the movement and gives you 
a limited description of it. 

It is impossible to point out in a letter 
all the reasons why this is such a remarkable 
value, but I do want to say again that aay 
man who buys a watch today without inves- 
tigating what this new watch has to offer him 
is making a serious mistake. 

Come in and let me show you these watches 
at your earliest opportunity. I will be glad 
to show them to you whether you wish to 
buy or not. 











Mr. Kahn also does some business by 
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Storekeeping Department. 
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4 and sends advertising matter of all 
nN r his home county, as well as let- 


i ve : 
= { He finds good customers in the rural 


Oe hoet time before the Christmas holi- 


res a four-page paper he calls 

- ress Herald,” which he mails out 
st of names. In addition to read- 
ing matter, the paper carries cuts and prices 
on various items of jewelry merchandise. 
This, of course, 1s a good stunt, and brings 
in extra Christmas business. 
You see he creates sales. And he does it 
with personality, originality and advertising. 


to a good li 


Started with $500 and Made Good 








“| STARTED in business 12 years ago,” 
said a retailer who has since gone 
into other business, “and cleaned up 
$100,000. When I started my store no- 
body knew me in the town and I figured 
that on that account the best thing for 
me to do would be to carry lines which 
they did know, so I stocked up with 
well-known, nationally-advertised brands, 
gave good service, worked hard and made 
a success of the game. I ran a watch 
repairing department but made very little 
money there, as it was conducted largely 
as a service department and as a means 
of bringing the people in to buy mer- 
chandise. I had studied watch repairing 
myself, although I did not do the actual 
work, I figured that my time was worth 
more in selling. I also had become a 
proficient optometrist, but did not prac- 
tice optometry at all. I concentrated on 
selling. 

‘If I had a piece of merchandise in stock 
which did not sell for six months, I got 
rid of it by selling at a sacrifice. If after 
cutting the price it did not sell, I gave it 
away. In fact, I gave everybody who 
came into my store a present when they 
got married and in this way built up 
more good will than you can realize. 

“T had a smile for everyone, moreover, 
and if you will ask me how I made such 
a success in a comparatively short time, 
I could honestly say ‘by hard work and 
a smile!’ 

“When I started in business I had only 
$500. 

‘I believe that the jewelry business 
affords wonderful opportunities to an 
enterprising man or woman and it is 
about as fascinating a business as one 
could enter. The work which I am doing 
now compels me to travel a great deal 
and to do considerable organizing, which 
fits my temperament especially well. 
However, if I were to settle down in a 
retail business again there is nothing that 
I would like better than the selling of 
jewelry.” 








Frederick B. Morgan, until recently 
treasurer of the W. J. Frank Co., Akron. 
O., will open a jewelry and gift shop on 
the second floor of a new building 1lo- 
cated on a prominent corner. The room 
contains 3,500 square feet of space and 
has 120 feet of window space. There 
1s also 20 feet of window display space 
on the first floor. 
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A Fitting Time to Display Lodge Emblems 
With lodges and fraternal orders now 

opening up for the fall season, an ap- 
propriate time for a display of symbolic 
emblems in this direction is offered the 
jeweler. The interest in fraternal emblems 
is sufficient to devote a whole window dis- 
play for this purpose. As a means of doing 
this and deviating it from just an ordinary 
display, a placard can be included in the 
center of which is pasted several familiar 
notices representing calls for lodge meet- 
ings, these notices indicating all the different 
orders. In the center, this wording could 
appear : 


When You Receive Your Notice to 
Attend the Lodge Do You Respond 
Wearing Some Emblem Symbolic of Y our 
Membership ? 


Something to Watch 


i the further appeal to win the attention 

of men towards your store, you can 
arrange a display that will feature the va- 
rious goods in your stock appropriate for 
use, as either watch charms or watch novel- 
ties for use on one and all watch chains. 
This can be accomplished in a striking man- 
ner by having a series of watch chains fast- 
ened onto watches grouped in such a man- 
ner that their opposite ends will all termi- 
nate together and be shown fastened onto a 
large question mark—? The answer to this 
question mark is then found in the various 
charms, cigar cutters, pencils, emblems and 
other articles displayed in the window, 
which can be used to adorn the op- 
posite end of a watch chain. 


Even the Telephone Can Help Sales 


A JEWELER about to close a sale with 

his customer—and a good sized sale, 
too—found interference when the customer, 
a lady, expressed a desire to first confer 
with her husband regarding the purchase. 
The jeweler being a keen salesman, imme- 
diately referred her in a diplomatic way to 
the store telephone, suggesting that she ask 
his permission through that medium. Inas- 
much as the telephone was in a private 
booth this suggestion was immediately ac- 
cepted, with the result that the sale was 
closed. This is but one example of the 
value a jeweler can make of the telephone. 

Many sales can be cultivated in this man- 
ner, though it is essential in order to carry 
this plan through to best effect in having a 
telephone arranged with some privacy. The 
small jeweler who has not the room for a 
telephone booth or whose business does not 
justify such expense, can accomplish the 
same result by investing in a three-panelled 
screen, which can be placed around the tele- 
phone. Most people can talk in a low time 
when necessary and the screen will give the 
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necessary privacy and keep other customers 
from following the proceedings. 

The telephone is something every jeweler 
can advertise to good advantage, and the 
plan of always including your ’phone num- 
ber in each advertisement is something worth 
cultivating. Many jewelers devote a win- 
dow to the telephone and frequently a card 
or a special advertisement built around the 
telephone, for sales can be exploited to ad- 
vantage. 

Oftentimes the jeweler can stimulate sales 
by informing customers over the telephone 
of some unusual articles for sale which the 
jeweler perhaps knows from observation to 
be right in line with the customer’s tastes. 
Many jewelers follow the plan of keeping 
the telephone numbers of their customers 
listed in alphabetical order for ready ref- 
erence simply as another means of round- 
ing out one hundred per cent. service. 

One jeweler who has made good value 
of the telephone advises that good impres- 
sions can be conveyed by always answering 
the telephone in such words as “Mr. Jones, 
the jeweler, speaking,” instead of “Hello.” 
This plan, he states, not only saves time 
but convinces the party at the other end 
that a right connection is made immediately, 
and as jewelry transactions are more or less 
of a confidential nature, the value of this 
plan is obvious. This same jeweler always 
takes advantage of every opportunity in 
store conversation to remind customers that 
they can at any time call him on the tele- 
phone regarding jewelry matters. While 
this is done to some extent, it is the belief 
of this merchant that the average jeweler 
does not make full use of his telephone and 
for this reason he endeavors to boost such 
service wherever possible—C. T. H. 





An Autumn Display 





y OUR plans for pushing decorated wed- 

ding rings should include a boost dur- 
ing the fall time of the year when many 
weddings and engagements are announced. 
A timely and appropriate display can be 
worked out along lines that will win atten- 
tion through a smile. In the center of the 
window a common preserve jar should be 
displayed, one of the type familiar to all 
housewives during the present canning 
period. Two of these jars should serve to 
support a sign bearing the following words: 





W orth Preserving Forever 











Surrounding the above should be a dis- 
play of decorated wedding rings or, if pre- 
ferred, a jar full of them can be displayed. 
Even though the exhibit will corral a smile 
it nevertheless prompts suggestion and one 
which properly links up with the offer. 





Don’t Be Too Busy to Get Busy 





TIME spent in sharpening the scythe is 

never wasted. Enough greater speed 
may be made with the keen blade, and the 
work may be done with enough greater 
ease to more than warrant the delay. 
Don’t forget that when you are inclined to 
think that you are too busy to read your 
trade magazine or to investigate some spe- 
cial method of work or accounting. 
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Good as New fora 
Lifetime 


ERE, at last, is a fine pocket- 
knife that will literally remain 

like new for a lifetime! 
No matter how long this knife re- 
mains in the showcase, (and it won’t 
be long); no matter how long it is 
carried in someone’s pocket, or how 
much it is exposed to corrosive agents 
—perspiration, rain, salt water, fruit 
juices, other acids—you can be abso- 
lutely sure it will remain as bright 
and lustrous as the day it was made. 


Not only is this knife permanently 
beautiful, but unusually practical, 
for it takes and holds a keener, better 
edge than steel. When dull, a few 
strokes on an oilstone and a light 
stropping restores an edge that will 
cut a hair! 


Here is a quality knife in every re- 
spect, and one that will have a great 
appeal, even to the most fastidious 
customers. 


The name is STELLITE. Only the 
knife-movement is Stellite. Ever- 
lustrous, keen-cutting Stellite blades 
are now made up with gold and plati- 
num handles by representative man- 
ufacturing jewelers. For complete 
information write the Haynes Stel- 
lite Company, Carbide & Carbon 
Bldg., 30 East 42nd-St., New York, 


* %* %* * 


For pocket-knives made entirely of 
Stellite, also Stellite knives with pearl 
handles, write us direct. 


STELLITE 
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“Better Silver Sales” 


An Address Delivered September 14, by H. E. Nock, of the Towle Mfg. Co., Before the 16th Annual Convention of the A. N. R. J. A,, 





Held in Buffalo, N. Y 

















(Continued from issue of Oct. 12.) 

N regard to the burden, we impress upon 
I a foreman in relation to those expenses 
for which he is responsible, that while there is 
need for them in the same manner that there 
is need for him to have food and clothing, 
yet in the buying of these he can be either 
economical or extravagant. 

In checking the weight, you can readily 
understand that in a factory which handles 
several million ounces of silver annually, 
considerable care is necessary that no metal 
is lost. Not only is it necessary for us to 
sweep the floors inside the factory, but we 
must go outside into our grounds and scrape 
off the surface of the soil, deposit it in vats, 
and finally melt and refine it. 

Having obtained the manufacturing cost, 
we must now add administrative and selling. 
It is unnecessary to dwell upon these fac- 
tors, as they have been already discussed by 
other speakers at this conference. 

Then we come to the item of discount. I 
do not wish to be considered as advocating 
any policy or defending any policy. I am 
endeavoring to analyze the elements of cost 
from the point of view of an engineer, and 
as one who is closely associated with cost 
work, I think I should be frank to tell you 
that at this point we add the discount, 
whether it be two per cent. or 10 per cent. 
or some other figure, and that if you dis- 
count your bills you buy the goods at the 
same price, no matter what is the discount 
rate, and if you do not discount your bills 
it becomes quite apparent that in some de- 
gree you ask the manufacturer to become 
your banker. 

And then, friends, we add the item of 
profit, which completes the manufacturer’s 
price, the price which you pay the manufac- 
turer for his goods. 


Retailer—Right Goods 

Now we come to the second large divi- 
sion—that of selling—the division of the re- 
tailers. And as I have said before, it is a 
matter that I am sure will give us all great 
satisfaction to note that it is possible to 
State the retailers’ activities in the same 
general terms as those of the manufac- 
turers. But in relation to the first of these, 
namely, the Right Goods, it is, of course, 
not a question of creation but rather of 
selection and presentation. 

Now there is nothing that one associated 
with the manufacturing business can tell 
the retailer in relation to selecting goods for 
his trade, but it is of very real value to the 
manufacturer if in selecting his goods the 
retailer will truthfully express himself in 
regard to his opinion of those goods that 
are presented to him for his consideration. 
I have on several occasions felt reasonably 
sure that buyers who have rejected certain 
groups of goods on a basis of design, did 
So merely because their stock of goods of 


a similar nature was as large as they wished. 
The great question of today which the re- 
tailer has to face, and one on which I do 
not feel at present I can lay too much em- 
phasis, is that of presentation, as our gen- 
eral manager recently expressed it to me; 
to get people into the stores, to hold them 
in the stores, to make the windows or door- 
ways say “Come in,” to make the goods say, 
“Come look at me, come look at me.” 

Store displays and store lay-outs I think 
we should regard as magnets that ledd the 
eye to the goods. We should remember 
that these displays not only have value in 
their possibilities of immediate sales, but 
also in regard to future sales, the prestige 
which they give the store, how they lift it 
out of the commonplace, how they give it 
an institutional character, differentiating it 
from the hardware store on one hand or 
the dry goods store on the other. 

It has been said, and properly, that dis- 
plays are to the store what clothing is to the 
man. Our company has been giving for the 
last six months considerable attention to the 
matter of displays, and I have been fre- 
quently asked what types or styles are most 
desirable. I am afraid, friends, that in the 
East there is a tendency to remain too se- 
verely in the sombre dignity of the past, 
that we still rest too much on the use of 
bronze, oak, mahogany, velvet, velour, mir- 
rors and plate glass. Without doubt these 
things are the basis of almost all good dis- 
plays of table ware, but to give them that 
appeal which will draw the people today 
they must have some lighter touches. We 
must use to advantage beautiful pieces of 
lace work. We must remember that bright 
spots of color warm the heart and draw 
the eye. We must remember that beautiful 
flowers always call for the passerby to come 
and look at them. We must take advantage 
of all the wonders which modern electricity 
affords in lighting effects, ground glass, blue 
daylights, indirect, direct and semi-direct 
lighting, old ivory blends, and special col- 
ored screens that enable us to throw spot 
lights in any direction we may wish. 

It is eminently proper that the manufac- 
turer in the sterling silver business should 
take part in this work of merchandising. 
There is probably no great industry in this 
country where it is not a function of the 
manufacturer to assist the retailer in mer- 
chandising his goods. How important our 
company have regarded this matter may be 
inferred from a few remarks which Mr. 
Kinsman recently made in a talk to our 
salesmen. 

“We are now tackling a new form of 
game. We have been tackling the manu- 
facturing game very heartily. We have not 
left any stone unturned, mechanical, design, 
or anything, but it seemed about a year ago 
that we must tackle another phase of this 
game, which is in reality a game in itself,” 


and that is what we have called merchan- 
dising. 
Retailer—Right Time 

The next consideration to which the re- 
tailer must give attention if he is going to 
be successful is the matter of the Right 
Time, that which we may call periods of 
least resistance. You understand the value 
of the wedding season, the holiday season, 
Easter, Christmas, and the fact that a large 
number of the goods that you sell are gifts, 
but it is not all who take advantage of these 
seasons. Recently as shown in one of our 
trade magazines a jeweler in one of the 
larger cities illustrated by means of pictures 
in the rear of his window, six phases of the 
wedding season. From each picture a silk 
ribbon carried the eye of the onlooker to 
the silver goods in the front of the window. 

The six pictures were entitled somewhat 


as follows: (1) Bind the bargain with an 
engagement ring. (2) Suggestions for the 
trousseau. (3) The new engraved wedding 


ring for the modern bride. -(4) Silver is 
always appreciated. (5) Silver will please 
the bride. (6) Their new life—all that re- 
markable assortment that goes with beauti- 
ful baby goods. 

Can you imagine, friends, a display that 
would be more appealing to young people 
or would more guide them as to the kind of 
goods they desire to possess at such times? 

Then we must take advantage of the spe- 
cial events, local events. In regard to the 
Filgrim Pageant which has been called the 
Oberammergau of America, our company 
decorated a number of windows of retail 
jewelers on the routes leading from various 
points to Plymouth. Not only was this an 
advantage to the retail jeweler and to our 
company, but also an increased pleasure to 
those who passed by on these routes to note 
the name of one who is part of the Pageant 
itself associated with beautiful silver table 
ware. 

And then there is the value of social con- 
nections. I know of nothing more invidious 
than to create friends for the purpose of 
selling them goods, but I know of nothing 
more proper and helpful, Mr. Chairman, 
than that a retail jeweler should become the 
advisor and counselor of his friends in the 
purchase of sterling silver. 

Retailer—Right Price 

And now we come to the last factor to 
which the retailer must give serious consid- 
eration if he is to be successful in his busi- 
ness—the matter of the Right Price. 

The first item which he has to consider 
as constituting the right price is the price 
he pays the manufacturer for his goods. 
The second is his overhead, and the third is 
his profit. 

The item to which he has to give special 
attention, owing to its elusiveness, is the 
matter of overhead, and it is in the highest . 
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Davidson 
New York City 


Henry 
51 Maiden Lane 


Wholesale Jeweler and 


Jobber of Watches 


Write for samples of our new Onyx Rings, also 

a selection package of 18Kt. Belais Rings, 

Brooches, Scarf Pins, Lavallieres, Earrings and 
Waldemar Chains 


Complete line of 10 Kt., 14 Kt. and 18 Kt. Wedding and 
Signet Rings. Also Gold and Filled Cases and 
American Movements and Watches. 








Prompt attention to all special orders 





















Full Size Newspaper Cut 
Ask for No. J116 


Write for free newspaper cut service 


Buffalo Jewelry Mfg. Co., Inc. 


“The Mail Order House” 
Brisbane Building Buffalo, N. Y. 
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degree necessary that this subject be ap- 
roached with a clear mind and an attitude 
a interested effort. We all understand the 
imitations of system, but if we do not in 
some way measure our efforts we are liable 
to get out of balance, and if the effort that 
we make in a particular direction is liable 
to carry us too far, if we do not measure 
that effort, we may over-reach ourselves in 
much the same way that without a meter 
or a gauge when we blow up our automo- 
bile tires they are apt to burst. 

The proper way in which to approach this 
subject is to set up what every one under- 
stands as a budget. That is, to estimate in 
general terms the amount of business that 
you anticipate doing over a given season, for 
as you realize, the overhead percentage 
must be set up on the volume of business 
that you do. This I know many of you will 
say is a very difficult matter, but if you will 
take the maximum that you think is at all 
likely, and the minimum that you may pos- 
sibly have, and together with your associa- 
tion in your store estimate between these 
two figures, it is surprising how close it is 
possible to come. 

With this as a basis the factors of the 
overhead should be taken up individually, 
each one forming a percentage. The Har- 
vard Bureau of Research in relation to the 
jewelry business has established five items, 
each one of which must be given careful 
consideration : 

(1) Cost to actually sell, including wages 
of salesmen, advertising, boxes, wrapping, 
etc. 

(2) Cost to deliver. 

(3) Management and buying. 

(4) Fixed costs—rent, light, heat, taxes, 
insurance and depreciation. 

(5) Incidental costs—bad debts, etc. 


I had almost added the factor of engrav- 
ing, but there is becoming at the present 
time a very much better understanding of 
this item and it was a great pleasure to me 
in my recent talk before the Vermont jewel- 
ers to find that for the past year they have 
been making a legitimate charge for every 
piece of engraving that the public required. 

These factors, when added together, con- 
stitute a total percentage, and after we have 
added to that the profit, we obtain the mark- 
up. 

Now should you find that your mark-up 
is less than 50 per cent. I would recommend 
that you carefully analyze your factors to 
be sure you have not left something out. If, 
on the other hand, you should find them ap- 
proximate or rise above 70 per cent. I rec- 
ommend that you look them over carefully 
and determine to reduce some of your ex- 
penses, 

In the journey to which I recently re- 
ferred I was repeatedly assured in the great 
Majority of instances that a 60 per cent. 
mark-up was reasonably satisfactory under 
Present conditions. 

The fact remains, friends, that it is an 
absolute necessity for the retail jeweler to 
have some simple system of bookkeeping. 
The United States government in collecting 
Statistics recently for taxation purposes, 
found that some 75 per cent. of the indus- 
trial concerns of this country were either 
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marking time or losing money, and but 25 
per cent, were on a practical working basis. 
A legitimate profit is not only absolutely 
necessary but is not a question that we need 
to discuss. 

Consumers 

Now we come to the objective of the fac- 
tors of the silverware industry—the con- 
sumer—the great sea of consumers, as I 
have called them. How they think, and how 
they react to our efforts. Does the average 
consumer of today think of sterling silver 
in its proper relation to other goods? Does 
he appreciate its unique position, its art ex- 
pression, its intrinsic values as a precious 
metal, its utility, its lasting value, its value 
as a heritage? 

In a recent letter which I received from 
a leading retail jeweler in Philadelphia, he 
said in effect, There are very few stores in 
the United States that I know of that are 
able to get along on a specific business, such 
as confining all their energies to gold 
jewelry, or other special work as the watch 
business. There are small stores in differ- 
ent parts of the country that confine them- 
selves exclusively to the diamond business, 
but generally speaking, real active stores to- 
day must be filled with silver. 


What kind of a campaign are we to de- 
velop to create this understanding, this oft- 
repeated desire to possess? It seems to me 
that we must emphasize and re-emphasize 
that well-selected silver is a criterion of re- 
finement and taste. That in hollow ware 
and flat ware these things are the crowning 
development of the dining room. We must 
remind our customers of the increased pleas- 
ure of dining with beautiful silver, its close 
contact with our food and with our persons. 
We must emphasize the pleasure of pos- 
sessing articles of permanence to pass on 
when we pass, to leave the mark of its pos- 
session to those who come after. 

The company with whom I am associated 
has recently finished an order for one of 
the leading bankers in Boston. This man, 
who is well advanced in years, is not only 
building a beautiful house but is having sil- 
ver created that expresses his personal pref- 
erences and characteristics. Ficking one of 
our simpler patterns, he has had it modified 
in details until it truly represents that which 
he himself appreciates. 

This kind of man, friends, is willing to 
pay for the service which he gets, and if 
he has obtained what he wants and is satis- 
fied that in doing so the cost is what you 
present to him, you will not find that there 
is any objection to the bill, no matter what 
it may be. 

These things, as I have presented them to 
you will, we may be sure, create this de- 
sire to possess. The consumer will posi- 
tively and actually want what we have to 
sell. But we must be specific, forceful, 
plausible, and at the same time sincere, and 
it is well that we should lay out for our- 
selves each one of us, and perhaps as an 
organization, a definite tangible campaign 
at least once a year. 

In relation to some of the successful re- 
quirements of running a jewelry store I do 
not think I can do better than quote to you 
some items from the magazine, System, of 
Chicago, which while they were not applied 
specifically to the jewelry business, neverthe- 
less can be regarded as a key to profits. 
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(1) Fixed price articles carried as an ac- 
commodation ought at least to take care 
of themselves, 

(2) Newspaper‘ advertising appropriation 
should be from three to five per cent. 

(3) Carry the right amount of stock and no 
more. 

(4) Watch your overhead expenses, Over- 
head is frequently either charged or fig- 
ured incorrectly. 

(5) Know at all times-what percentage of 
your profit is actually net. 

(6) Have your goods so arranged and dis- 
played that the minimum amount of 
time is necessary for laying them before 
the customer. 

(7) Keep a record of the percentage of the 
selling price lost by mark-downs. 

(8) Look out for negative expenses. They 
are poor displays, dingy stores, insuffi- 
cient light, heat, or ventilation, ice on 
sidewalks, discourteous or inattentive 
clerks, etc. 


The Personal Element 


Friends, we have now covered the factors 
as shown on the chart, and as far as it is 
possible to chart the activities of all of us, 
the ground has been covered perhaps as well 
as is possible in the time at my disposal, 
but there is something more than we must 
remember if we are to be successful in our 
business, and if this silverware business is 
to develop as we would wish it to. 

A short time ago there came across my 
desk a little booklet entitled “It’s Up to You, 
Are You Shaking Up or Rattling Down?” 
The writer illustrated his point by means of 
a glass jar which he held in his uplifted 
right hand. It was half-filled with little 
beans and on top were a few big nuts. He 
pushed the big nuts down and pulled up the 
little beans, but when he shook it the little 
beans went to the bottom and the big nuts 
came to the top. 

This is the jar of life. It is a question of 
our dimensions. A friend may pass out a 
helping hand, and he may lift us upward, 
but as soon as he has loosed us, if we have 
not grown we merely fall to the bottom. 
Some of you will say it is a question of op- 
portunity, that you do not have much op- 
portunity in your surroundings in some small 
town in a far-off end of our great country, 
but I would reply to you as opportunity 
herself has spoken, “They do me wrong who 
say I come no more when once I knocked 


, and failed to find you in, for every day I 


staid outside your door and bid you wake 
to rise and fight and win.” 

Twelve years ago a representative of our 
company addressed this organization at 
Omaha, on what he called the “Golden Op- 
portunity.” There are many things that 
have happened during the past ten years, and 
I am afraid that they are not of a character 
of which we can be mutually proud, or to 
which we can point with any degree of satis- 
faction, but it seems to me we have very 
real ground for believing that we are now 
entering upon another golden opportunity. 
Definite statistics are at hand showing that 
the trend is upward, that the swing of the 
balance is in the right direction, and how 
far it will go, my friends, depends on our 
resiliency; like the ball that is driven, if it 
is a dead one it goes but a short distance. 





(Continued on page 149) 























PIERCED ORNAMENTS 


» WHEW TY TEVV PY TIO. 


Red 660 
Dene & our 1921 


"steep Py Vin 


Findings for Jewelers SIMSON ‘BROTHERS 125 Canal st, New York 
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Makers of HIGH-GRADE JEWELERS’ FIXTURES 
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B. & B. Jewelry Case Co, 
Colonial Wall Case, No. 123. : Counter Case and Table, No. 107. 


weere WOR GUR CATALOG. 71 Gold Street, New York 
Phone Beekman 5988 L. Beekman 


( &. MAZUZA 2225 =| | JEWELRY REPAIRING 


Plain 14K Gold........ 00 cach = Set_ with Diamond, 4K I specialize on all kinds of jewelry repairing and can 
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Silver Plated Hollowware fe 
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Practical Publicity for the Retailer. 





Written Expressly for The Jewelers’ Circular by Robert Francis Nattan. 














The Right Goods Opportunely Advertised 
Bring ’"Em In 


DVERTISING implies much more than 
A the taking of space and filling it with 
so-called “clever” copy. Advertising writers 
may be obtained aplenty (would that we 
cold obtain capable watchmakers with 


A 15 Jewel Girls’ Wrist Watch 
For School or.College Wear, $13.50 


Wrist Watches of this grade and style are 
selling elsewhere up to $20.00. 

Their eed lever movements are fully 
guaranteed. “~ are attractively mounted in 
twenty-year gold filled cases, with either octagon 
or round bezels. 

Each watch is equipped with a ribbon or ex- 
tension bracelet. The price of all is $13.50. 









A TIMELY SPECIAL AT A POPULAR PRICE 


equal facility), and they are good writers, 
but there are few who possess the resource- 
fulness of the merchandiser plus this writ- 
ing ability. Perhaps this is one explanation 
for the “drifting” of many so-called ad- 
vertising men. Back of many of them have 
stood the brainy merchandiser, and many 
of the latter have stood so long that they 
got tired standing and let the unproductive 
adwriter “get up and go.” 

This is simply introductory to emphasize 
the need first, of having the right goods to 


ar a a 






Solid Gold Pen Knives 
For Gentlemen—$4.75 up 


New Autumn goods, marked at prevailng low prices, have 
been added to our stock of gold jewelry. You will find here 
gifts appropriate for every occasion. 

As a single instance, we can offer solid gold peg knives, 
hand engraved or engine turned, for $4.75 and ur. The blades ; 
in these knives are of good cutlery steel, well sharpened and 










ADVERTISING ARE 


THE 
ALWAYS APPRECIATED 


SUGGESTIONS IN 


sell and then knowing how to advertise 
them, The average jeweler knows or ought 
to know his own clientele better than any- 
body else and, with this knowledge, he ought 
to know what will sell to them. If he does 
not know how to buy wisely he finds himself 
loaded up with a superfluous amount of 
stock which he does not know what to do 
with and manufacturer, wholesaler and re- 
tailer all suffer. Unwise buying thus causes 
economic loss. 


For many years the writer has empha- 
sized the advertising of the right goods at 


the right time, at the right price, and this 
axiom has been clearly expressed by Mr. 
Nock in his interesting talk on “Better 





Fashion Has Decreed 
the 
Decorated Wedding Ring 


—and this time, at least, 
Dame Fashion has shown 
geal. good judgment 


















In spite 6f alf the good natured jests you and.I-aim 
at the new fashions as they appear each season, these’ 
|, Sew styl68 are ysually a distinct’ advance over ‘the 

old one they supplant. Take for instance, the Wedding 
Rings of yesteryear—severely plain and seeming to say 
in their cold plainness,.just this: “She’s mafried!” 
What a change in the ring of today, with {ts orange 
blossoms and myrtle wreaths, its graceful shapes and 
beautiful carvings that seem to ind you constantly’ 
of that “day-of-days” and its attendant happiness. 










Now, and at all times, Davidson’s has in stock. alt 
the most desirable styles In all the fashionable metals. 





We should be glad to show you these splendid 
Rings, made for your lifelong wear. 








A half-round model, 
with blossom and myr- 
tle wreath carving and 
milgrained edge. In 
18-k. green.or yellow <A 
gold, $12.00; in 18k, “SS 
white gold, $12.50; in 
platinum, $30.00. 
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At the left a tapered 
model with carved myr- 
m tle wreath and blos- 
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~* 18-k, green. or yellow 
gold, $12.00; im 18-k. 
white gold $12.50; in 
platinum, $25.00, 















The square model at 
the, right has three 
sidé carved with blos- ¢% 

soms and myrtle wreath Fie 
with milgrained edges. x 
In 18-k. green or yel- 
low gold, $12.00; in 18-k 
white gold, $12.50; in 
platinum, $32.50, 











A diamond paved 
P, model at the left, with 
ma carved sides and mil- 
Mm crained edges. In 18-k. 














} five or more diamonds,” 
“from $100 up to $500. 


Geo. D. Davidson Co. 


“A Confidence-Inspiring Jewelry Store” 
Le SOUTH SPRING STREET 
vc eu 

; t) 
























DECORATED WEDDING RINGS WELL ADVERTISED 


_ Silver Sales” before the recent convention 
of the A. N. R. J. A. The right goods, at 


the wrong time, will not suffice. 
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A PYERTISING really means selling, Its: 

co-function, to build up goodwill, ulti- 
mately leads to this, for more goodwill 
means more faith, and more faith in the 





See Our Trinkets 


for Hallowe’en 


O N that ghoulish night when we 

all gather round the old fireside 
and tell stories, stand around the 
piano and sing songs, duck for apples 
and play cards, we want some little 
prizes to make our gathering all the 
better remembered. We have for the 
occasion little trinkets which may be 
bought as low as $——, and they will 
last longer and be more appreciated 
than perishable gifts, or gifts that do 
not bear the mark of the artist. 
Everybody loves jewelry or some lit- 
tle novelty from the jeweler’s estab- 
lishment and we have many of these. 
Ask for our “Hallowe’en trinket tips.” 


John Jones & Co. 











A TIP FOR A HALLOWE'EN AD 


merchandise means more sales. Advertising 
means suggestion and now is the time to 
suggest appropriate gifts and appropriate 
requisites to your patrons. Many a little 
lady, as early as now, has her silver pencil 
in one hand and her leather-covered mem- 
orandum book in the other, thinking what 
she will jot down for her friends. 

Help her by timely suggestions. 





OCT.—OPAL 
NOV.—TOPAZ 


WE have a beautiful line of the latest 
fashions in jewelry containing these 
precious stones, and we are anxious to have 
you inspect our selections whether you pur- 
chase or not. Our advice in regard to birth 
stones for the various months of the year, 
and the harmony of jewelry with the attire 
will be freely given. 


Our collection of black opal jewelry, 
beautifully scintillating with myriads of 
colors which so characterize this gem is 
noteworthy, as also are the brilliancy and 
fine cutting of our topaz jewelry. See 
our 


Lavallieres, Pendants, 
Rings, Sleeve links. 


See also a host of attractive novelties set 
with tkese stones and other carefully se- 
lected gems. We aim to be worthy. 

Jewelers to the American people. 


Name and address here. 











OTHER SUGGESTIONS THAT MIGHT BE USED 
TO ADVANTAGE 


I know one store where you can buy a 
gift from one dollar to $100,000, or perhaps 
more. This jeweler comprehends a large 
part of the public in his merchandising 
methods and by judicious advertising has 
made it clear that his store is the place to 
get appreciated gifts to suit every purse, 
and that it is not simply a store house for 
the rich man’s luxuries. 

Study the industrial, social and economic 
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12 Different 


Colors 





LOTUS BEADS 


Beautiful lustre and rich satin finish. 
... -$6.00 


Circular Key 





By far the prettiest beads ever shown. 
Will not fade or wash off. Complete in Satin Lined box.......... 
Complete line of Amber Beads. Jewelers 








TREULICH & KLAAS 


IMPORTERS 











Largest Assortment of Genuine Bohemian Garnet Jewelry in the United States 


325 W. Jackson Boulevard 
CHICAGO, ILL. 


24. Inches 
in Length 
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It is too expensive 


If in doubt, 





Faber Wardrobe Trunk 


SALESMEN’S TRAVELING 
EQUIPMENT 


‘Built for Service’”’ 











Agents for 


‘FABER UTICA” TRUNKS 
Rueckert Manufacturing Co. 


Providence, R. I. 


9-13 Maiden Lane 
New York 

















as well as jobbers of watch materials, 
plies. What you want can be supplie 
our complete stock of 


American and Swiss Watch M 











717 Market St. 
San Francisco 
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JOSEPH G. BARNETT 
WM. S. TENCH 


JOSEPH G. BARNETT 





Phone Market 8850 





41-43 Maiden Lane, 





“LOOK UNDER THE SUN. 


WE KNOW YOUR 
REQUIREMENTS 


Becayse we are WATCH REPAIRERS ourselves, 


Jewelers’ Tools and Supplies 


V. T. F. and Other Watch Crystals 


Send us your mail orders 


INTERSTATE WATCH CO. 
New York City 
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Manufacturing Jeweler 











12 John St., New York 





Chinese Jade Jewelry 


EMBLEMS - - - - - - RINGS Brooches, Rings and Earrings 
Filigree Leaf and Dragon Mountings 

: Ask for Memo. package. 
357 Mulberry Street NEWARK, N. J. Asiatic Art Jewelry Co. 





Tel. Cortland 5921 
























“ Brocade and Engine-Turning 


Straight Line and Circular Work 
| Artistic Designs. Brocading on all shapes of Articles. 


EARL R. MULCHAHEY 


=, 95 Chestnut Street, Providence, R, I. 





















ARTHUR JOUINSON MFG. CO., Inc 


14-16 Church 8t., New York 
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nditions in your community and the buy- 
“a wer of your community. Study how 
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to buy gifts that will appeal; how to pre- 














-at to-days prices 


This 4s the third announcement published by 
this house for the purpose of informing the public 
that our prices on jewelry and kindred wares are 
based on the present cost of replacement. 









Nordlinger prices were lowered to meet the new 
price levels when those levels were reached—in 
accordance with our half-century-old policy of 
giving our patrons right values. 


Los ‘Angeles oldest jewelry house has enjoyed 
the confidence of the entire public for over 51 
‘years—a tribute to. a sincere endeavor to main- 


tain high merchandising ideals, 














“TODAY'S” PRICES FEATURED HERE 


sent them in your advertising, in your show 
window, and in your personal selling talks. 

Suggest gifts for the pastor, for the first 
communicant, for the new church, for the 
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Ta Sapphire—birthstone of those 
who made their initial bow. upon 

life’s stage in September—is the 
gem of admiration among many who 
prefer its gorgeous coloring to that of 
other precioustones. 





Visitors to the Southland tell us 
that Brock and Company’s presenta- 
tion of productions in which sapphires 
predominate, unquestionably is the 
most distinctive and alluring in 
the West. 


fe the many who now are enjoying their stay in 
Hai 


jouthern California, Brock and Company cor lly 
extend an invitation to view this beautiful sapphire 
dweiry, attractively displayed in our department of 
diamonds and other gems ‘ock and Company 
are pleased to welcome visitors at all times. 


Store Closed at 12.30 p.m. Soturday during September 
Brock an npany 
DWAY 


THE HOUSE and Com 
437 439 445 BROA 





DISTINCTIVE TYPOGRAPHY 


old church, for the new home, for the reno- 
vated home, for the bride, for the groom, 
for the ushers, for mother, for father, 
brother, sister, for the betrothed, for the 
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school boy, for the school girl, for the 
lover, for the sweetheart, for the wife, for 
the husband, for the tourist, for the traveler, 
for the college boy and for the college girl. 
And what an advantage the jeweler has 
over other vendors of gifts. 

Yes, imagination in business is a dynamic 
force. It makes inactive business active 
and, coupled with truth in advertising and 
reliability in selling is sure to increase the 
turnover. 

Did you ever notice how diligently de- 


HUFNAGEL 
ewe ry & Girt 


—the kind the girls admire. The 
ears do not require piercing. 
These ear rings are to-be had 
in all the popular colors—Jade, 
Topaz, Blue, Red, Jet, Coral 
—pendants, hoops and buttons 
—Costly? No, frem $2.00 up- 
ward per pair. Of course, there 
are better ones mounted in gold 
of Black Onyz and Pearls—the 
indestructible kind—and Ear 
rings are the most popular 
jewelry of this season. 





THE RIGHT IDEA IN MODERN JEWELRY 
MERCHANDISING AND ADVERTISING 


partment stores advertise jewelry and kin- 
dred lines? Did you ever think why they 
do this? It is because it pays to do it. 
Many a jewelry department has carried 
other slow departments in the big stores. 
One frequently sees department stores ad- 
vertising jewelry and not a single jeweler’s 
announcement in the same paper. 

It is necessary to meet advertising attacks 
in a dignified but “one better” way. Why 
leave all the harvest to outside competition? 
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dvantage of buy’ 
Dacked by thirty-seven 
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Amsterdam, 

Holland 
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HERES HOPING THE GIRLS HAVE THE RINGS 


"FORE LONG 


You may believe you have no real com- 
petition—your stock is so different and so 
much superior. Don’t be hypnotized into 
believing that your goods are so much 
better, that you are so dignified, that you 
know so much more than the department 
store’s salesmen, that the public will come 
running to you without your urge through 
advertising. 

Business comes to those who go after it. 

Current Advertising 

S. Nordlinger’s sons, Los Angeles, Cal., 

have a very original announcement entitled 
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“Jewelry at To-day’s Prices.” The firm’s 
characteristic name plate appears in every 
announcement. 

Neat typography and a general tone of 
dignity mark Brock & Co.’s advertisement 
calling attention to September birth stones. 

Decorated wedding rings are featured in 
an attractive advertisement by George D. 
Davidson Co., which uses the significant 
slogan “A Confidence Inspiring Jewelry 
Store.” Increasing vogue of the decorated 
wedding ring will allow jewelers to adver- 
tise it very advantageously. Its popularity 
is increasing beyond all expectations. 

“Tf You Have the Girl, We Have the 
Rings,” is the catchy slogan used by J. C. 
Sipe, Pittsburgh, Pa., in an announcement 














WHICH 
MUST BE MET WITH “SAY IT WITH 
JEWELRY”—THE GIFT THAT LASTS 


PART OF THE FLORISTS’ CAMPAIGN 


advertising a new supply of diamonds from 
Holland.  Sipe’s intensive advertising of 
diamonds backed by honest merchandising 
has made a renowned reputation for this 
firm. 

Girls’ wrist watches for school or college 
wear are advertised at a very popular price 
in the well set advertisement of J. Wiss & 
Sons. The same jeweler featured another 
specialty in the shape of solid gold pen 
knives for men at $4.75, in a separate ad- 
vertisement. Specialty advertising of this 
kind is very effective especially when linked 
up with an impressive window display of 
the goods advertised. 

This is an opportune time to feature in 
the show window and by newspaper and 
other forms of advertising, attractively priced 
novelties. Edward H. Hufnagel, the well 
knowr. and popular president of the Ameri- 
can National Retail Jewelers’ Association, 
in a recent interview declared that his firm 
features merchandise of this kind with great 
success. The advertising of well chosen, 
properly priced novelties, said Mr. Huf- 
nagel, will be of great help to the retail 
jeweler. It will cure the public of any 
erroneous impressions that they may have 
had that the jeweler carries only high priced 
articles and will give the jeweler a better 
reputation as a live merchandiser. Need- 
less to say, lines featured must be chosen 
with exceeding care. 





Two men recently opened a jewelry 
store and did considerable direct and 
newspaper advertising to make known 
that fact. And in all of these advertise- 
ments they used both of their pictures. 
In the course of a few weeks, when their 
faces had become well known they 
changed their advertisements and used a 
little catch phrase which linked up their 
former advertisements in a compelling 
way. “You've Seen Our Pictures, Now 
Come and See Us” were the magic words 
that they used in all of their advertising. 
It was just a little idea to be sure bu 
it attracted attention. 
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FOR FINE WATCHES 


What Sells a Particular Watch? 


What is it which, in the last analysis, sells a particular 
watch? 


The man who buys a watch for himself or his wife, consults 
first the dependability of the movement. But he is influ- 
enced finally in his choice by something more intangible— 
by the beauty, by the air of distinction that surrounds the 
watch. 


This beauty depends entirely upon the way the movement 
is dressed—upon the case. 


The many jewelers who handle Wadsworth Cases for Fine 
Watches have realized greatly increased sales opportunities, 
for Wadsworth cases are fashioned with that delicacy of 
design and that exactness of fit encountered only in the 
works of supreme artists. 


THE WADSWORTH WATCH CASE CO., DAYTON, KY. 
Makers of Watch Cases Exclusively 


OFFICES: 


New York Chicago San Francisco 
17 Maiden Lane 31 N. State St. 150 Post St. 

































































An Improved Marine Chronometer 








Described Expressly for The Jewelers’ Circular | 
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N improved “central seconds” marine 
chronometer, embodying some _ im- 
provements of a character calculated to 
prove of special interest to users of such 
instruments, was recently brought to the 





Malar 


TO THE BRITISH GOVERNMENT 
HOLDER 
or THe Kew AND 
TEDDINGTON RECORDS 


attention of the Société Francaise de 


Physique, by the inventor, Paul Ditisheim, 
La Chaux de Fonds, Switzerland. 

In usual types of marine chronometers, 
the seconds dial, on which the most ac- 





PaAuL DITISH 


La CHAUX-DE-Fo 


curate readings are to be made, is much 
too small. The special construction of a 
new type of chronometer has _ permitted 
placing the seconds hand in the centre and 
the use of the whole width of the dial. This 


‘To THe UNireD STATES Navy | 
RECORD HOLDER 
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Front elevation of chronometer dial; half seconds division. 


very large hand will allow much easier 
and more accurate readings and will be 
greatly appreciated, especially for compari- 
sons of time with wireless signals. 

The movement must always be well pro- 


tected against dust and damp. In older sys- 
tems the winding was done with a key, 
whereas in the new device a keyless ar- 
rangement is fitted tightly to the box, which 
prevents all interference of dust and damp- 
ness in the mechanism. 

It is not necessary to unscrew the bezel 
in order to set the hands which are moved 
from the outside. It is sufficient to press 
a pushpin placed in the axle of the gymbals 
suspension and turn the handsetting wheel, 

The escapement, a very delicate part, has 
been closed up in a round, removable cage, 
independent of the chronometer. The bal- 
ance swings in the centre of this cage and 
its whole contents is placed under a glass 
cover, protected against dust and accidents 
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Winding up the chronometer. 


which so often affect the regulating of the 
chronometer. 

As it is built, the interchangeable cage 
may he taken off the chronometer with all 
the parts which it encloses. Its diameter 
does not exceed 34 millimeters. 

All the parts of the new chronometer are 
interchangeable and may be replaced with- 
out sending the complete instrument. 

In the construction the simple and strong- 
est arrangements were sought. The old- 
fashioned auxiliary fusee has been sup- 
pressed. This delicate and complicated 
part is now no longer the essential condi- 
tion of isochronism, 

Among the principal improvements may 
also be mentioned a special arrangement of 
the escapement which greatly facilitates its 
adjustment. The spring detent and its sup- 
port can be taken out from the side, in one 
piece, thus liberating the whole of the 
wheelwork and the balance coupled with 
the hairspring; this allows a much better 
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Which Box? 


A question that is quickly an- 
swered in either of our two late 
editions— 


Complete Catalog No. 76 
Holiday Special No. 78 


We can make immediate delivery of 
any of 18 different lines of jewelry 
boxes in grades, styles, and colors to 
suit every purchaser. Printing service, 
without extra charge. 


Write at once for our Special Holiday 
Edition No. 78. Just brimful with all 
sorts of supplies you will require for 


the holidays. 


Prices are at the very lowest levels 


of 1921. 
Right now is the time to buy. 


SWARTCHILD & CO. 


29 EAST MADISON STREET 
CHICAGO 


BLUE LEVANT 
Leatherette 















oA, BE LEATHERETTE 
d Edge—Pearl Push 


PURPLE VELVET 
Steel Push 
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test of the perfect working 
before their final connection. 
The greatest progress in modern chro- 
nometry is due to the researches of Ch. Ed. 
Guillaume on the nickelsteel alloys, studies 
which were awarded the Noble Prize in 
1920. = 
The application of such research to the 
industry has definitely solved the problem 
of regulating in all temperatures, as the use 


of these parts 
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Setting attachment of the chronometer showing 
push button A, and knurled setting wheel, B 


of the nickelsteel alloys cancels the sec- 
ondary error of the compensation. 

The mean variation of daily rate does not 
exceed 1/10 of a second. Furthermore, the 
various new arrangements mentioned before, 
for protecting the movement in a tight case 
wil! increase the duration of the regulation 
for several years. 

The lubricating oils which, even in the 
most perfect mechanism produce after a cer- 

















Fic. 4 


Removable cage containing chronometer escapement 


tain time a variation in the rate by getting 
thick, are here protected against air and 
dust. In usual types, the cleaning of the 
parts as well as the renewing of the oils 
have to be effected every three or four 
years; this period, it is claimed, will be 
lengthened at least 50 per cent. with the 
new chronometer. 








_A. C. Thompson, formerly in the 
Jewelry business in San Diego, Cal., has 
again opened a store in that city. 
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New Combination Pallet Stone Setter 
and Escapement Gauge 





A PALLET stone setter and escapement 

gauge that appears to have many good 
points has been invented by J. G. Grainger 
of Centralia, Wash. 

As shown in the sketch, the gauge consists 
of a brass plate with a series of lines and 
holes, and a slide which is used to line up 
the pallet stones. Each hole is of the proper 
diameter to take the pallet arbor of the vari- 





NAME MODEL 





A NEW GAUGE FOR THE WATCHMAKER 
ous movements, as indicated on the cross 
lines. 

To use the gauge: the lower end of the 
pallet arbor is inserted in the hole indicating 
the name, size and model of the movement. 
Both pallet stones should face the slide, 
which is then pushed up until it touches both 
stones. Right angle forks (R. A.) are cor- 
rect when the fork sets parallel with the 
cross lines and with both pallet stones touch- 
ing on the face of the slide. Straight line 
forks (S. L.) are correct when the fork is 
in line with the center of the line of holes 
lengthwise. 

Most of the American movements in the 
various sizes are provided for, but if it is 
desired to set a pallet stone which is not in- 
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dicated on the gauge, the inventor claims that 
if one pallet stone is in place, the arbor may 
be placed in any hole that. fits it and the 
slide moved up so that the remaining pallet 
stone touches the slide when the fork is in 
line with the row of holes. Then place the 
pallet stone that requires to be set in the 
slot with a bit of shellac and warm the plate 
over a flame. If the original pallet stone 
was correctly set, the pallet will match cor- 
rectly after the missing stone is replaced. 





Machinist Spent Two Years Making 
This Clock 





HEN the World’s Fair was talked of 

for Chicago, Thomas Johnson, a ma- 

chinist, conceived the idea of making some- 

thing very unusual in the way of a clock to 

exhibit. He commenced work on it in Janu- 
ary, 1891, and finished it in July, 1893. 

He exhibited it at the World’s Fair, but 
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INTERESTING CLOCK MADE BY A MACHINIST 


judges told him he had entered the clock 
too late to compete for prize, but certainly 
would have gained one if he had been 
earlier, 

The case, which was all made by Mr. 
Johnson, is of wood, oak, white Harley, 
black walnut, and mahogany, hand carved 
and ornamented with different colored 
stones and trimmed with ivory. The nails 
are all silver plated and the stones are red, 
white and blue, except the eyes in the head 
ornaments, which are rubies. As you will 
note, it is built in the form of a church and 
is 12 x 20 x 48 inches. 


————— ‘ ————— = = 
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Satisfying ! 
W. B. & CIE 


WATCH GLASSES 


None Better ! 


FOUR FUNDAMENTALS: 
GAUGE FLEXIBILITY, QUALITY AND FORM 
TELL THE STORY 


BEWARE OF SUBSTITUTES 


W. B. & CIEIS THE WATCH GLASS THAT 
NEVER DISAPPOINTS 


MADE IN LORRAINE, FRANCE, SINCE 1721 


CARRIED BY ALL LEADING JOBBERS 


ALBERT BERGER & CO. 


MANUFACTURERS AND IMPORTERS 
NEW YORK 
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[Patents Granted by the United States, 


The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





ee 


UNITED STATES PATENTS 





Issue of Sept. 27, 1921 


1,392,006. WATCH. Joseru A. Freunp, Newton- 
ville, Mass. Filed July 26, 1918. Serial 
246,794. 2 Claims. 


In watches, 2 dial plate and a co-operating 
bridge member, there being alining steady pin 
holes extending through the corresponding por- 
tins of the bridge member and dial plate and 
steady pins supported in one of said sets of steady 
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pin holes and having projecting ends to engage 

the other corresponding steady pin holes and aline 

the same, and jewel bearings mounted in said 
bridge member and dial plate in corresponding rela- 
tion to said steady pin holes. 

1,392,064. BUCKLE. Jurius H. Kintzere and 
Fettx P. KintzELe, St. Louis, Mo., assignors 
to Keo Mfg. Co., St. Louis, Mo., Filed July 
5, 1921. Serial 482,396. 6 Claims. 

A buckle, comprising a front plate, side flanges 
on the front plate, a gripper plate pivoted to the 
side flanges, a member pivoted to the gripper plate 





and having sliding connections with said flanges, a 
connecting plate supported by said member for 
sliding movements, and an expansion spring located 
between said member and said sliding plate. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration uncer the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 





Trade-Marks Published Sept. 27, 1921 

Ser. 147,637. (CLASS 23. CUTLERY MACHIN- 
ERY, AND TOOLS, AND PARTS THERE: 
OF.) Oneipa Community Lip., Oneida, 
N. Y. Filed May 12, 1921. 


0.C LUSTRA 


description of goods.—Table Filat- 
Ware, Plated and Nickel, Comprising Spoons, 
Forks, Knives, Ladles, Carvers, Game Shears, 
Sugar-Tongs, Servers, Food-Pushers, and Cheese- 
Scoops. 

Claims use since April 20, 1921. 


Pariicular 








The show window of the store of the 
Towle, Winterhalter & Hannifin Co., 
Butte, Mont., was smashed by a thief 
who, after hurling a brick through the 
window, kicked a hole large enough for 
him to crawl into the store. A police 
officer crawled in after him and arrested 
him. When searched the thief, who gave 
his name as Ryan, had his pockets filled 
with fountain pens, it is alleged. 
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“Better Silver Sales” 





(Continued from page 139.) 








On our resiliency, as we may express it, will 
depend the development of our industry, and 
our success during the next decade. 

The attitude of many of the jewelers at 
the Massachusetts convention is passing. 
We have already started on plans of co- 
operation. Excellent constructive work has 
been and is being done by the Sterling Sil- 
verware Manufacturers’ Association and by 
several other silver manufacturers. But co- 
operation must be mutual. This review is 
intended to stimulate a sympathetic and in- 
telligent understanding of our mutual prob- 
lems. The report of an advertising agency 
made after an investigation among retailers 
shows lack of co-operation and mutual dis- 
trust with consequent loss—ten years of rela- 
tive decline as compared to other industries. 

We are now started on a basis of mutual 
assistance, and I believe mutual regard, un- 
derstanding each other’s problems with a de- 
termination to help mutually solve them. 
The worthiness of this work is without ques- 
tion. Dr. Cramm in a recent address in 
connection with the Harvard University 
work stated that “Civilization itself must be 
restored through art,” and silver goods give 
us in articles of utility, and art in its high- 
est development. 

Friends and fellow-workers, this is now 
our golden opportunity. Let us seize it, for 
not only does it lead to financial success 
but it is part of that great work of recon- 
struction which the world faces today and 
which we have heard emphasized several 
times from this platform: a reconstruction 
which in the fulness of time, perhaps in the 
fulfilment of divine purpose, may produce, 
as John Foster Frasier has told us, a glory 
of art unsurpassed by Hellas in her pride. 
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San Diego, Cal. 


The Mission Bell Novelty Shop, V. H. 
Steele manager, which does a large trade in 
gems and novelty jewelry, has moved from 
1126 Sth St. to 415 Broadway. 

W. D. Ackley, doing business at 511 
Watts building, under the name of the 
Ackley Optical Service, has sold his stock 
and equipment to M. W. Dasham. 

J. Jessop & Sons received a large amount 
of newspaper publicity in connection with 
the receipt of the first shipment of cut dia- 
monds which Armand Jessop, a member of 
the firm, bought while on a tour of Europe. 
The shipment came from Antwerp, Bel- 
gium, and the news article showed photos 
of the wrapper in which the parcel came 
through the mails, with the various Bel- 
gian stamps, and a story of diamond cut- 
ting. An attractive window display was 
made of the wrapper and some of the con- 
tents of the parcel. 











L. J. Walsh has taken the position of 
advertising and sales manager with the Baer 
& Wilde Co., Attleboro, Mass. Mr. Walsh 
is no stranger to the jewelry trade; previous 
to his going with the American Optical Co., 
Southbridge, Mass., two and a half years 
ago, he was for a period of eight years 
advertising manager for R. Wallace & Sons, 
Wallingford, Conn. 
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Lancaster, Pa. 


Charles Fegley, Sunbury, Pa., last week 
visited the family of S. E. Fegley, optom- 
etrist. 

Robert M. Yeagley, of the J. F. Apple Co., 
was married on Oct. 12 to Miss Dorothy 
Murphy, Christiana, Pa. 

Frank C. Killian has gone to Nashville 
and Knoxville, Tenn., on business. He will 
be gone a couple of weeks. 

John P. Charleson, Pittsburgh, spent part 
of last week with relatives in Lancaster, his 
former home, stopping on his way to New 
York, where he went on business. 

At a sale of household goods near Mt. 
Joy last week an old cabinet clock, made in 
Lancaster county in 1801, brought $237, and 
a silver plaque, bearing a date of 1768, sold 
for $58. 

Dr. Ezra E. Sieber, the West King St. 
optometrist, and Miss Celia Wellinger, also 
of Lancaster, were married last week. The 
groom was a short time ago ordained to 
the Baptist ministry and is pastor in a local 
charge, but he also conducts his old estab- 
lished business. 

W. W. Appel and Dr. Ezra E. Sieber at- 
tended the annual convention in Philadelphia 
of the Pennsylvania Optometrical Association 
last week as delegates from the Lancaster 
Optometrical Society, and Dr. S. E. Fegley, 
optometrist, also attended. At the October 
meeting of the local society Dr. George H. 
Huber was appointed a substitute delegate, 
but he did not attend. At the October meet- 
ing of the local organization Dr. E. R. Geh- 
man gave a report on the lecture delivered 
at the meeting of optometrists in Harris- 
burg a short time ago by Dr. Pascal, who 
talked on the eye muscles. The convention 
in Philadelphia was attended by optom- 
etrists from all parts of the State. 

W. Larson, Somerset, and Robert Clewell, 
Johnstown, have entered the Bowman Tech- 
nical School as students in watch-making 
and engraving. William S. Hassinger, In- 
diana, Pa., a student, has taken a position 
with H. T. Charles, Meadville, Pa., as 
watchmaker, and his brother, Earl C. Has- 
singer, has taken a position at Mt. Vernon, 
N. Y., with E. H. Hufnagel, president of 
the American National Retail Jewelers’ As- 
sociation, James H, Eggleston, a student, 
has returned to the school after a 10 days’ 
trip to Boston. Miss Janet Parshall, an 
engraver for Bloom & Bassbinder, DuBois, 
Pa., a former student at the Bowman Tech- 
nical School, spent a couple of days last 
week in Lancaster, having stopped off on 
her way to Philadelphia. 


FE. P. Johnson, Phillips, Wis., has re- 
turned from Duluth, Minn., where he had 
been called to identify jewelry thought to 
have been stolen from his store on the night 
of Sept. 17. Duluth police arrested several 
men who were selling jewelry on the streets 
of that city and having reports of the John- 
son robbery a short time previous, notified 
Mr. Johnson. It was found that the stock in 
possession of the men was part of the goods 
stolen from the Johnson store. Many valu- 
able diamonds and other articles were miss- 
ing and were thought to have been disposed 
of by the alleged bandits. Among the loot 
recovered by Mr. Johnson were watches 
that had been brought to his store for re- 
pairs by patrons, 
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PLATINUM 


PLATE — WIRE 


Seamless Tubing —Solders 








In All Grades for the 
Manufacturing Jeweler 





Refining of Sweeps, Scraps, etc. 





Galleries 
(Catalog A 20) 


Bracelet Boxes 
(Catalog A 5-10) 





“SERVICE ALWAYS” 


American Platinum Works 
N. J. R. R. Ave. at Oliver St. 


NEWARK, N. J. 
New York—Charles Engelhard—30 Church St. 



































e a 1858 
Refiners 


Gold 
Silver 
Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 





Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


L. LELONG & BRO. 


Halsey, Marshall and Nevada Sts. 
NEWARK, N. J. 


JAPANESE. INITIALS 
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YB" 346" 14” SIZES 


Made in [4 Karat Gold (Yellow, White and Green) 


| 
| 
Also in Silver and Platinum | 
| 
| 


HERPERS BROS. 


18 CRAWFORD ST. 


ESTABLPSHED 1865 


NEWARK,N. J. 
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HANDY @ HARMAN 











Refiners 


Gold 
Silver 
Platinum 


31 Gold St., New York City Bridgeport, Conn. 


SHIP TO EITHER PLANT 
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